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No, Torquey, mohair is not a 
hair-restorer. 


* * * 


Aircraft manufacturers report a 
backlog of 47,000 orders for pri- 
vate planes and 700 commercial 
models June 30, according to gov- 
ernment statistics. 

* ~ * 


We Don’t Get It 


The railroads claim they can’t 
afford to buy more box cars to al- 
leviate the present crisis. Still they 
find the cash for huge propaganda 
outlays. 

* - * 


Won’t Be Long 

A man told an Omaha dealer 
that for $10 he would give him 
the name of a prospect for a new 
car. The dealer identified the hot- 
prospect purveyor as a modern Rip 
Van Winkle whose shuteye had 
shut out the situation on new cars. 

+ * 7 


Washed Out 


The historic committees on 
roads in the House and Senate are 
no more. After having played such 
an important part in the develop- 
ment of good roads, they are now 
in a subordinate position under the 
new Committee on Public Works, 
as oo aes. in the Reorganization 
Act of 1946 


Phantom Sales 


Seeking to learn just how much 
the lists of prospective buyers 
mean for various products, home 
appliance manufacturers have 
been making tests that indicate 
the seller's market for some of 
their goods has seen its best days. 


Only 20 percent of the names 
on one list wanting vacuum clean- 
ers were ready to buy when de- 
livery was offered, according to 
the secret survey. Another test 
showed that 60 percent would take 
the machines now. 


BULLETIN 
New UAW Wage Drive 
Hits Chrysler First 


WASHINGTON. — The UAW- 
CIO late Friday authorized open- 
ing of a wage drive against 
Chrysler Corp. and other con- 
cerns whose contracts permit 
renegotiation of pay rates at 
any time. 

Chrysler local unions were in- 
structed to notify the corpora- 
tion over the weekend that, in 
60 days, negotiations to consider 
cost-of-living raises must get 
underway. The amount of in- 
crease to be sought will be de- 
termined by the “rise in living 
costs.” See story on page 8. 
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15% Price Boost 
On Replacement 


Parts Due Soon 


Decontrol Pressure 
Will Be Renewed 
Despite Increases 
By Bob Finlay 
Managing Editor 
DETROIT. — Pressure for 
decontrol of automotive re- 
placement parts is expected 
to be renewed, despite the 
likelihood of an industrywide 


price increase of 15 percent within 
a week. 
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Action Due Before Aug. 25 
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THIS WEEK—NET PAID ABO 


25,517 


$6 Per Year, 15c Per Copy 


In Handling Charge Fight 


Both MPR 452, affecting factory | © 


prices, and MPR 453 affecting re- 
tailers and distributors, is being 
amended, it is understood by Auto- 
motive and Aviation Parts Mfrs. 
Assn. 

The 15 percent, it is understood, 
will apply to factory prices, with 
the exception of engine parts 
which go up 15% percent. 

Previously, the only instance of 
dealer absorption in the replace- 

ment parts field was on mufflers, 
which was made after March 31, 
1946, and therefore will have to 
be restored under Section 10 of 
the OPA extension act. That sec- 
tion precludes cuts below those 
in effect at that date. 

Under the decontrol process, an 
industry must make application to 
OPA and then OPA must act with- 
in 60 days or decontrol goes into 
effect. Should OPA reject, then the 
application is made to the decon- 
trol board, which must act within 
30 days. 

An almost prohibitive amount 
of data is required in decontrol 
cases, but much of this has al- 
ready been gathered by the in- 
dustry for its previous applica- 
tion to OPA. 

Costs of the parts companies 
vary so greatly that an industry- 
wide increase will give some com- 
panies too much and some too lit- 
tle. 

In addition, with sales of re- 
placement parts running double 
those of 1941, parts manufactur- 
ers feel that they have a power- 
ful argument for decontrol which 
has never been answered satis- 
factorily by OPA. 

Now, with the independent price 
decontrol board in operation, fresh 
hope is seen for replacement parts 
price freedom. 

Some time ago OPA granted a 
15% percent increase on parts for 
internal combustion engines other 
than automotive engines. Now the 
same increase is expected for auto- 
motive engine parts and 15 percent 
on other automotive replacement 
parts. 

The parts makers advisory 
committee has been pressing for 


decontrol since last fall, and, un- 
(Continued on Page 25, Col. 1) 


Week’s Output Up Slightly; 
Packard, Hudson Resume 


By Bernie Thomas 
Staff Writer 

DETROIT.—A manpower short- 
age was added to the acute sup- 
ply situation but most U. S. car 
and truck makers batted in the 
production lineup last week to reg- 
ister an estimated 79,746 vehicles— 
56,229 cars and 23,517 trucks. 


The slight gain over the previ- 
ous week’s revised output of 77,657 
ears and trucks was accounted for 
when both Packard and Hudson 
resumed activity after being idle 
for a week, although Packard as- 
semblies did not begin until Wed- 
nesday. 

Combined U. 8S. and Canada 
car and truck output last week 

is estimated at 82,973 units, but 
for a second week Canadian out- 
put had little influence in the 
(Continued on Page 28, Col. 3) 


NASH CARS for Canadians will be produced in this former Ford plant at Toronto 
which Nash purchased last week. It occupies 182,000 feet of floor space on a 15-acre 


tract. 
and Leonard 


New 7.3% Car 


For many years Nash-Kelvinator has manufactured and distributed Kelvinator 
electrical appliances in another plant at London, Ont. See story on page 8. 


Price Boost 


Restores Dealer Margins 


WASHINGTON. — Retail ceiling 
prices for all new passenger auto- 
mobiles have been raised an aver- 
age of 7.3 percent over June 30, 
1946, levels to meet the require- 
ments of the new price control act, 
OPA announced last week. The 
new list prices became effective 
Aug. 12. 

The increase in list prices is nec- 
essary, OPA explained, to conform 
to a provision of the new price 
control act which prohibits the 


Specific Ceilings 
Established for 
*46 Used Cars 


WASHINGTON. — Dollar - and- 
cent ceiling prices for 1945 and 
1946 used passenger cars were an- 
nounced by OPA last week. 

The action, effective Aug. 21, 
sets up specific prices for every 
make and model which, like all 
other used-car prices, are uniform 
within the three selling regions in 
the country. This replaces an ear- 
lier temporary method used for 
pricing 1945 and 1946 used cars. 

In general, the new prices are 
set close to prices of new cars, 
in recognition of the fact that used 
cars of recent makes are only a 
few months older than new auto- 
mobiles. 

Copies of the price table will be 

(See USED °'46, Page 25, Col. 5) 


Top Cars 


New car registrations reported 
in Automotive News today: 


Chevrolet 110,563— 1 
Dodge 22,2838— 7 
Nash 8,227—12 
Hudson 71,963—13 
Chrysler 
De Soto 


agency from reducing the estab- 
lished peacetime retail discounts 
or markups for certain reconver- 
sion goods “before the retail unit 
sales of such commodity for a pe- 
riod of six months shall have 
reached the six months rate for 
the calendar years 1939 to 1941, in- 
clusive.” 

Only distributors and retail deal- 
ers will benefit from the increases. 
Manufacturers’ maximum prices 
remain unchanged. 

Prior to the action, OPA had 
reduced dealers initial margins to 
offset a share of manufacturer’s 
increased costs. 

As a result, the price increases 
necessary now to restore dealers’ 


New Prices Listed 
A special four-page supplement 
to today’s issue contains revised 
OPA prices on new and used 1946 
cars, as well as comparable 1942 
prices for each make and model. 

File it for future reference. 
Additional copies available at 25 

cents each. 


full peacetime markups or trade 
discounts vary with the different 
makes and models depending upon 
the relative amounts of the in- 
(See CEILINGS, Page 25, Col. 1) 


Exact Percentage 


Still in Doubt 


Expected Fireworks 
Fail to Develop at 
OPA Advisory Session 


By William Ullman 
Washington Correspondent 

WASHINGTON.—As _fore- 
cast in AUTOMOTIVE NEwsS 
last week, the matter of han- 
dling charges comprised the 
principal subject, of discus- 
sion at the meeting of the OPA 
advisory committee, for the retail 
automotive trade held here Aug. 13. 
So much, at least, this correspond- 
ent gleaned from varied and cir- 
cuitous sources of information, for, 
as usual following such confer- 
ences, there was no official state- 
ment. 

While some blood pressures may 
have gone. up a bit, so far as could 
be learned the anticipated explo- 
sion did not occur. This was seen 
as a possibility, in the event the 
rumored manufacturer opposition 
to restoration of peacetime dealer 
handling charges was present at 
the meeting in any considerable 
strength. 

There was no tough 
on by - passing the handling 
charge item, according to one in- 
formant. 

As the matter stands at the mo- 
ment, it is understood, the advisory 
committee, headed by Chairman 
David Castles, of St. Louis, pro- 
posed a flat and uniform 5 percent. 
Such a proposal, it was said, con- 
templates a 5 percent preparation 
and conditioning charge for all 
models of all makes at all prices in 
all territories. 

There was no expression of ap- 
proval or disapproval of the pro- 
posal on the part of the OPA offi- 
cials present at the meeting. 
These included Bruce Morris, 
head of the automotive branch, 
and his chief assistants and 

(Continued on Page 29, Col. 1) 


New Models? 


Several Facelifted ’46s Due About Jan. 1, 
‘Radical’ ’48 Cars Late in 47 


By Pete Wemhoff 
Editor, Automotive News 
DETROIT.—Because of the cha- 
otic supply situation, it will likely 
be mid or late 1947 before the in- 
dustry gets into production on rad- 
ically changed new car models. 


Several 1947 models are due to 


Except for Studebaker, which 
brought out its “radical” 1947 mod- 
els several months ago, and Kaiser- 
Frazer which is slowly getting into 
production on first postwar cars, 
the industry generally still is a 
long way from putting second post- 
war cars on production lines. 

In many instances, changes are 
still pehnee made from time to time 
in engines and designs. 

But even these are apparently 
not the determining factors on 


when the radically different post- 
war cars are introduced. The cur- 
rent heavy need for new cars, ag- 
gravated by the fitful production 
since V-J Day, still plagues manu- 
facturers. 

They realize that not only must 
the urgent needs of motorists be 
met in the shortest possible time, 
but also that only sustained pro- 
duction on current models can 
avert financial chaos for the com- 
panies. Some of the makers are 
hopeful over the outlook for new 
car production in the next six to 
nine months. 

They believe present output 
can be increased 50 percent in 
the immediate future, and that 
1947 will see the assembly of 

cars and 1,000,000 trucks. 

Whether this will eventuate de- 
pends on (1) labor’s attitude and 
(2) the supply of steel. 

As predicted in Automorivs News 
seven months ago, it still appears 

(See MODELS, Page 29, Col. 4) 
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Car Tire Output Rising, 
May Meet ’46 Goal 


WASHINGTON.—The U. S. pro- 
duced 16,190,000 passenger car and 
motorcycle tires during the sec- 
ond quarter, a 10.5 percent increase 
over first quarter production, Di- 
rector W. J. Sears of CPA’s rub- 
ber division reported last week. 

Truck and bus tire production 
during the second quarter was 
3,845,000, bringing the total for the 


Ford Localizes 
Plant Buying 
On Repair Items 


DEARBORN.—A program to de- 
centralize a part of the $600 million 
purchasing operations of Ford Mo- 
tor Co., making possible a $10 mil- 
lion annual increase in “at home” 
buying in branch assembly plants, 
has been announced by Albert J. 
Browning, vice-president in charge 
of purchases. 

Under the new program, pur- 
chasing agents in 13 Ford assembly 
plants throughout the nation will 
be authorized to buy direct in their 
local communities to fill their re- 
spective needs for maintenance, re- 
pairs and general stores items. 

Most of these purchases have 
been made by the home office in 
Dearborn in the past, and though 
vendors throughout the nation were 
used as sources, the “centralized 
buying” necessarily made it diffi- 
cult for some firms, especially 
wholesalers, to secure Ford busi- 
ness, Browning explained. 

The decentralized buying will 
afford closer contact with suppliers 
and develop many new sources, 
Browning said. Too, he added, the 
new plan is expected to result in 
increased Ford spending in and 
near areas in which Ford assem- 
bly plants are located, “for every 
effort will be made to buy from 
nearest sources available.” 

The 13 purchasing agents and 
branches they represent include: 
Buffalo, G. A. Munger; Chester, Pa., 
G. A. Lewe; Chicago, A. R. Reich; 
Dallas, J. R. Phipps; Edgewater, 
N. J., Fred Schumann; Kansas 
City, F. C. Brickey; Long Beach, 
Calif.. R. W. Anderson; Louisville, 
V. H. Hulette; Memphis, C. B. 
Gadd; Norfolk, Va., G. A. Ringer; 
Richmond, Calif., Otto Stahmer; 
Somerville, Mass., W. A. Burnham, 
and Twin City (St. Paul, Minn.), 
R. J. Malone. 


Chapin Appointed 
To Higher Post 


DETROIT.—George H. Pratt, 
Hudson general sales manager, last 
week announced the appointment 
by E. J. Beguhn, 
midwest division- 
al sales manager, 
of Roy D. Chapin 
jr. as regional 
manager with 
headquarters at 
Detroit. 

Chapin, son of 
a former presi- 
dent and one of 
the founders of 
Hudson, joined 
the engineering 
department in 
1938. In 1940, he entered the sales 
department and has been in sales 
work since that time with the ex- 
ception of a period during the war 
when he was with the aircraft sec- 
tion of the war contracts division. 
With the resumption of car pro- 
duction he was appointed district 
manager for the Hudson Sales 
Corp. at Chicago. 





Roy Chapin Jr. 


Auto and Garage Unions 


Chartered in Schenectady 

SCHENECTADY, N. Y. — The 
Schenectady Automotive Employes 
union has received a corporation 
charter from the secretary of state. 
The union will operate principally 
in Schenectady county. 

A eharter was also issued to the 
Independent Garage and Gasoline 
Station Workers union, of Schen- 
ectady. 


first six months to 7,705,894, con- 
siderably more than half of the 
entire year’s goal of 13,860,000 
units and leaving only 6,155,000 to 
be made in the second half of the 
year. 

Sears said that manufacturers 
now are giving passenger car and 
motorcycle tires the green light 
in an effort to meet the year’s 
goal of 69,150,000 units. He be- 
lieves this goal can be reached 
if there is no lengthy interrup- 
tion of production during the 
rest of the year. 

Every effort will be made by 
the CPA’s rubber division to dis- 
tribute the supply of natural and 
synthetic rubber and other com- 
ponent materials so that the goal 
can be reached, he promised. 

With passenger car and motor- 
cycle tire production reaching 30,- 
842,101 during the first six months 
of the year, a scheduled produc- 
tion of 38,300,000 remains for the 
last six months of the year if the 
goal is to be met. 

The present concentration on the 
manufacture of passenger car and 
motorcycle tires is possible, Sears 
said, because the supply of truck 
and bus tires, except those for 
small delivery and pickup vehicles, 
has, “generally speaking, caught 
up with the wartime shortage and 
is capable of meeting current de- 
mand.” 

The rate of passenger car tire 
manufacture rose during the sec- 
ond quarter despite a decrease 
of 8 percent in June resulting 
primarily from spotty supply sit- 
uations in the various compo- 
nent materials and to loss of 
production during inventory 
checks, Sears said. 

However, CPA stated that indi- 
cations are that July production 
may better June slightly, despite 
the Fourth of July holiday and 
the relatively large number of 
plants granting vacations at that 
time. 


Auto-Lite Buys 


Owosso Plant 


TOLEDO.—Royce G. Martin, 
president of Electric Auto-Lite, has 
announced purchase of the former 
Bendix carburetor plant in Owosso, 
Mich. 

Martin said the company will be- 
gin operations at the Owosso prop- 
erty as soon as the plant is 
equipped to manufacture auto 
storage batteries. 





Chrysler Div. Increases 


Outlets to 3,376 in Year 
DETROIT.—The total number 
of Chrysler division distributor- 
ships and dealerships stood at 
3,376 on June 30, compared with 
2,677 as of the same date last 
year, it has been disclosed. 

A total of 542 direct retail 
dealers were added for a total 
of 1,876, while the number of 
associate dealers rose from 1,239 
to 1,401. The distributor total 
decreased from 173 to 68. The 
number of direct wholesale 
dealers remained the same at 
31. 





New Buicks in Production. . . 





BUICK ANNOUNCED last week it has begun production of its low, streamlined 1946 
convertible—a ‘‘personalized’’ car with push-button controls for top, windows and front 
seat and featuring important changes in appearance, design and performance. The cars 
are being produced in two series—the 50 Super on 124-inch wheelbase and the 70 Road- 


master on 129-inch wheelbase. 





THE GRACEFUL, roomy six-passenger two-door sedanet is now in production at 
Buick in two series—the 50 Super on 124-inch wheelbase and the 70 Roadmaster on 129- 
inch wheelbase. Scores of major design changes and mechanical refinements are incor- 
porated in Buick’s 1946 line of streamlined cars. 





No Data, No Price Boost 


Porter Blames Congress for Red Tape; 
Promises OPA Speed 


WASHINGTON. — The red tape 
that will hamper future price in- 
creases is of Congress’ making, 
not OPA’s, Paul Porter, the price 
agency head, said last week. 

He contended that industry won’t 
be forced by OPA to wallow 
through a maze of red tape to pre- 
vent price revisions but that it will 
be necessary to present cost data. 

The data will be analyzed by 
OPA before adjustments will be 
granted. Changes will not be made 
on the basis of “collective bargain- 
ing,” he added. 

His advice for those looking 
for a free-and-easy method of 
granting price increases was to 
take a look at the law for a re- 
minder that OPA is not a “free 
agent.” 

“There can be no doubt that it 
will be difficult for some indus- 
tries to collect the statistical ma- 
terial necessary,” he said. “Some 
may find that their books have not 
been set up properly to obtain the 
necessary breakdowns. Some may 
find it necessary to hire additional 
accounting personnel.” 

OPA has 60 days for action after 
the price facts and figures are sub- 
mitted to it. With the provision 
that industry must supply all the 
necessary information, Porter is 
said to be certain that the agency’s 
decision will be made within the 
60-day period, or possibly before 
in some cases. 

“We will grant all price in- 
creases called for by law,” Porter 
claimed. “We will withhold those 
that cannot be clearly justified 
under the standards set up un- 





TIRE DEALERS who attended recent meeting of U. S. distributor advisory council 
in New York City heard a report by Walter D. Baldwin (center), sales manager of 
U. 8. Tires division of United States Rubber. Left to right: Kenneth L. Ford, Rensselaer, 
Ind.; Oscar Mathisen, Duluth, Minn.; William M. Simpson, Idaho Falls, Id.; Robert B. 

chairman 


Nelson, Seattle; council 


L. Reardon, Dorchester, Mass.; Ben M. Wilbanks, Montgomery, 
Schaal, New York; J. Edward Connally, Abilene, Tex.; Clair V. Ward, Alhambra, Calif. 


; Baldwin; Elmer M. Hiner, St. Joseph, Mo.; Walter 
; Kenneth 


Ala.; R. 


der the law. OPA will continue 
to make prompt price adjust- 
ments under the general earn- 
ings standard which are still au- 
thorized under the law. 

“It will remove price controls 
from non-agricultural commodities 
which are not important to busi- 
ness or living costs, and when sup- 
ply and demand have come into 
balance, as required by the new 
statute.” 

The formula credited to Sen. 
Barkley in the pricing standards 
for producing, manufacturing and 
processing industries was seen by 
Porter as the one which would 
produce the most headaches. He 
reiterated that the agency would 
follow the procedure in the new 
statute. 


Melton Enters 
1907 IHC Wagon 
In Glidden Tour 


CHICAGO.—A 1907 International 
Auto Wagon was shipped from 
Chicago by Slick Airways C-46 
plane to New York in order to 
make an appearance in the Glidden 
Tour revival. 

Upon arrival, the high-flying 
Auto Wagon was presented to 
James Melton, noted singer, at a 
ceremony at the Newark Airport 
by W. K. Perkins, International's 
manager of sales. 

Melton, owner of the largest fleet 
of old motor cars in the world, has 
entered this ancient two-cylinder, 
air-cooled, 20-hp, 1,000-pound-ca- 
pacity Auto Wagon in the revival 
of the famous Glidden Tour, which 
was started in 1905 by American 
Automobile Assn. to promote pri- 
vate motoring, good roads, and 
better automobiles. The revival of 
the tour is sponsored by the Vet- 
eran Motor Club of America. 

Melton will guide more than 100 
antique vehicles—all in excellent 
condition—over a route including 
Albany, Syracuse, Rochester, Buf- 
falo, Detroit, Cleveland, Columbi- 
ana, O., and Youngstown. 





Disputants Must Help 


Pick Labor Arbiters 

WASHINGTON. — Companies 
and unions will henceforth be 
required to share responsibility 
for selecting arbitrators in ma- 
jor labor disputes, the Concilia- 
tion service of the Labor de- 
partment has ruled. 











IHC Output Tops 
41 Rate, But Falls 
Under Schedule 


CHICAGO.—New motor truck 
production at International Ilar- 
vester, while measurably exceed- 
ing the company’s 1941 average 
of 10,000 units monthly, has fallen 
far short of potential production 
capacity for 1946, according to W. 
C. Schumacher, general manager 
of the company’s motor truck di- 
vision. 

Strikes in the steel and coal in- 
dustry in addition to strikes in 
supplier plants were given as the 
main reasons for the deficiency of 
production, which, to date, has 
been 43,000 units under established 
production schedules set for the 
company’s fiscal year, beginning 
Nov. 1, 1945. 

“Our August production schedule, 
for instance,” Schumacher stated, 
“called for 14,200 units, but owing 
to strikes among suppliers of com- 
ponent parts it was necessary to 
scale down production to 11,800. 

“Heavy-duty truck production is 
seriously curtailed at the present 
time owing to a lack of transmis- 
sions because of a strike at Fuller 
Mfg. Co. A shortage of castings 
resulting from pig iron shortages 
and the acute situation in copper, 
largely used for radiators and elec- 
trical equipment, coupled with a 
general shortage of sheet steel, are 


| plaguing us at present.” 


That production has been stead- 
ily rising was indicated in the 
June output of 10,504 units, which 
increased to 11,867 in July. A large 
backlog of repair part orders is 
being materially reduced and the 
company is making every effort 
to furnish necessary service parts 
to keep the trucks rolling, Schu- 
macher said. 


Production for the week ending 
Aug. 10 was 2,692 units, compared 
with 2,481 units in the preceding 
week and 2,524 units during the 
corresponding week of 1941. 





Guild Announces 
Model Winners 
At Parley Today 


DETROIT.—The national con- 
vention of the Fisher Body Crafts- 
man’s Guild opens this week in 
Detroit, with young model builders 
from all sections of the country 
attending and competing for uni- 
versity scholarships. 

The youths, more than 30 of 
them ranging in age from 12 
through 19, are regional winners 
in the guild’s model car and Na- 


poleonic coach competition for 
1948. They were declared winners 
in their respective states, for 


which they received cash awards, 
then winners in their respective 
regions, comprising a multi-state 
area. As regional winners they re- 
ceive expense-free trips to Detroit 
to vie for national honors. 


The scholarship winners will be 
announced tonight (Aug. 19) by 
Dr. George J. Fisher, national Boy 
Scout commissioner, who serves as 
honorary president of the guild. 
Eight scholarships will be award- 
ed, two each in the junior and sen- 
ior divisions of both the car and 
coach competitions. 


Doran Quits GM 
For Dealership 


DETROIT.—Felix Doran jr. has 
resigned from General Motors 
Corp. to enter the retail motor car 
distribution field 


in Dallas, Tex., 
where he will 
establish the 


Doran - Chevrolet 
Inc., on Aug. 24, 
1946. 

Doran, a veter- 
an of both World 
Wars I and II, 
returns to his 
native state after 
27 years of ser- 
vice with Gen- 
eral Motors, 21 
of which were spent in Chevrolet 
division. Felix Doran III, recently 
returned from more than three 
years’ service in World War II, 
will be associated with the new 
dealership. 





Felix Doran ir. 
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| AM constantly impressed with 
the advice, counsel and observa- 
tions made by the various automo- 
bile dealer association managers 
throughout the country. The obser- 
vations oftentimes are too good 
to limit their value to one particu- 
lar group. 

To overcome the tendency of 
dealers, when selling a 1946 car, 
to add accessories not included by 
the factory or ordered by the pur- 
chaser, William Phillips, general 
manager of the Philadelphia Auto- 
mobile Trade Assn., recently in- 
cluded the following advice in a 
membership bulletin: 

It Doesn’t Pay 

“THE PROFITS are small and 
the losses can be terrific when you 
‘throw the accessory department’ 
at a new car purchaser. It doesn’t 
pay dollar-wise or customer-wise, 
no matter how you figure. 

“If you were to sit in our of- 
fice and hear the almost daily 
gripes of individuals who have 
been sold, and we say that ad- 
visedly, unnecessary extras you 
would wonder that dealers them- 
selves haven’t awakened to the 
fact that they are making life- 
long enemies. Not only for them- 
selves but their make of car. 

“Furthermore, we can’t under- 
stand why those dealers, who are 
installing everything but those new 
radio phones, haven’t analyzed that 
the actual money in pocket from 
the sale of extras is so small that 
it isn’t worth the ill-will they cre- 
ate. 

“Let’s take one of the many 
cases that has been discussed with 
us. This chap has had six Emanon 
cars. He was sold on it—no effort 
needed to keep him in line. Some- 
time last fall he placed an order 
for a new Emanon with the dealer 
from whom he had purchased his 
last four cars. 

“He was phoned that his new 
car was in the shop and would be 
yeady. the following afternoon. 
After receiving what he thought 
was a very liberal allowance for 
his own car, he went to look at 
the new car. 

Are They Squawking? 

“IT HAD everything on it—$400 
worth. Believing he wouldn’t get 
the car if he complained, he ac- 
cepted the extras without a 
squawk. But, boy, is he talking 


now. All of them are. They tell! 


OPA and the Better Business Bu- 
reau, they tell us and they are tell- 
ing their friends. 

“All right, you say they soon 
forget and it won’t make any 
difference when the real trading 
begins. Still we don’t know any 
individual or company that isn’t 
proud of its reputation for doing 
business on the up and up. 

“Let’s not forget that the OPA 
regulation specifies that you must 


Wis. Assn. Sets 
Sept. Convention 
In Milwaukee 


MADISON, Wis.—The eighteenth 
annual convention of the Wiscon- 
sin Automotive Trades Assn. will 
be held at Milwaukee Sept. 16-17, 
it has been announced. 

Among guest speakers will be 
Ed Payton, Cleveland trade anal- 
yst. Lee Moran, executive vice- 
president of NADA; Gene Flack, 
of Sunshine Biscuits Inc., and L. 
J. Buckland. 


150 Take to Fairways 


At Annual Akron Party 

AKRON.—The Akron Automobile 
Dealers Assn. held its 15th annual 
golf party at the Sleepy Hollow 
country club in nearby Brecksville. 

The party teed off at 11 a.m., 
with more than 150 Akron dealers 
and representatives from _ allied 
automobile industries and the Ohio 
Automobile Dealers Assn. in at- 
tendance. 


Dealers tell me 


By John 0. Munn 
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|not require a new car purchaser 
to purchase extra equipment ex- 
cept that listed as standard. But 
it goes beyond this. 

“That dealer had $60 left out of 
that ‘extras’ sale after Uncle Sam 
took his share. Is it enough to 
warrant losing a customer? Is it 
enough to pay for advertising nec- 
essary to offset the most vicious 
kind of adverse publicity—word of 
mouth? 

“Once again, may we remind you 
that we hear the complaints. Most 
of you don’t. Dealers who have 
been in business for many years 
and expect to progress for many 
more years don’t have to be told. 
They know the value of a cus- 
tomer. Their establishments have 
been built on repeat business—in 
new cars and service. To the oth- 
ers, it isn’t going to make much 
difference but then they aren’t go- 
ing to be around too long.” 

a * + 


Watch Resentment 


Of the Public 


UTOMOBILE dealers have won 

a sweeping victory in the Craw- 
ford amendment. They will bene- 
fit more than most other classes 
of trade by the new OPA law. 
The full discount restored. 
Money can be made instead of 
lost on the used car tradeins. 

The new OPA revision will 
benefit them otherwise, because 
it will serve to retard leaping 
price raises generally and thus 
check the inflationary spiral. As 
beneficiaries, therefore, we of 
the trade should be careful not 
to bring public resentment by 
forcing sales of unordered or un- 
wanted merchandise. 


* * * 


Local Groups Should 
Organize Now 
. W. COONS, manager of the 
Illinois Automotive Trade Assn. 
for a good many years, has pro- 
duced a semi-monthly bulletin that 
is of a very high character. He 
recently made an observation re- 
garding the formation of local as- 
sociations, an action which the 
conductor enthusiastically en- 
dorses. He says: 
“Local associations are the 
backbone and lifeblood of this 
and other state associations, just 
| a8 are the state associations to 
NADA. There is an increasing 

tendency in Illinois for the trade 
to form or revive local associa- 
tions. Some of these are Rich- 
land county (new), Vandalia and 

Danville taking on new life in 
an organized form. There are 
others and we will be glad to list 
them. Every local association has 
the right to nominate a member 
for the state board of directors, 
provided such local has a ma- 
jority of its members as state 
association members. 

“Now is the time for local groups 
to meet regularly, once weekly is 
best, as the time and day can be 
remembered. It does not matter 
if a project of soul-shaking im- 
portance is not pending. Just get- 
ting together and swapping ideas 
and notes on local matters pays 
off. So does the closer acquain- 
tances and real friendships formed 


with those in the same business.” 
” ~ * 


is 


Unique Booklet 


A F. SINCLAIR JR., president of 
Haley’s, Inc., new Packard deal- 
er in Washington, D. C., has re- 
cently produced a little two-color, 
12-page booklet explaining the 
postwar shortage of automobiles. 
It is the most unique as well as 
;convincing booklet that has come 
to my attention to explain to the 
public why deliveries are so be- 
lated. 


If you are interested in seeing | 


a copy of this edition, Sinclair 
has been generous enough to 
agree to send a copy to all col- 
umn readers who request it. The 
address is: Haley’s, Inc., 2020 M 
St., N. W., Washington, D. C. 





CATA Roster Hits 408 


For Alitime Record 

CHICAGO. — Addition of 11 
dealers and a bank has brought 
the membership total of the 
Chicago Automotive Trade 
Assn. to 408, a new alltime peak, 
it is announced by James F. 
McManus jr., president. 

The new acquisitions include 
the following dealers: Archer 
Motor Sales Co. (Ford); Bar- 
row Brothers, Inc. (Nash); 
Walter Eagan Motors, Inc. (Lin- 
coln-Mercury); Frenzen’s, Inc., 
(Chrysler - Plymouth); George 
Lutz Motors, Inc. (Kaiser- 
Frazer); Highland Park Lin- 
coln-Mercury, Inc., (Lincoln- 
Mercury; Kenneth H. Idle Mo- 
tors, (Chrysler- Plymouth); 
James Motor Sales, Inc., (Lin- 
coln-Mercury); LeClaire Motors, 
(Kaiser-Frazer); West Town 
Motors, Inc., (Packard), and 
Yanson Chevrolet Co., (Chevro- 
let). The financial institution is 
= Chicago City Bank & Trust 





Inflation Fears 
Tighten ‘W’ Law 
On Time Sales 


WASHINGTON.—Car buyers 
and purchasers of other goods are 
subject to stricter credit regula- 
tions in a ruling by the Federal 
Reserve Board last week. 

The new pronouncement on Reg- 
ulation W, effective Sept. 3, re- 
quires a one-third down payment 
on autos costing $1,500 to $2,000, 
with the balance due in 15 months, 
as is the case now on a car sell- 
ing for less than $1,500. 

The board’s latest anti-inflation- 
ary move closes the _ loophole 
whereby many personal loans have 
been made for the acquisition of 
cars, furniture and household ap- 
pliances because the borrower 
could get longer repayment terms. 

Fifteen months continues to be 
the repayment period for cars. 
Other durable or semi-durable 
goods will come under the 12- 
month limit. 


Rates Hiked 20% 
On Glass Surety 


WASHINGTON.—A general in- 
crease of plate glass insurance 
rates has become effective in 34 
states, according to the National 
Bureau of Casualty & Surety Un- 
derwriters. Changes will become 
effective in the remaining states 
when filings have been made. 

The revised rates represent an 
average increase of 20 percent over 
the present rates and are neces- 
sary, according to the underwrit- 
ers board, because glass replace- 
ment costs have risen and because 
shortages in supply frequently ne- 
cessitates cutting the desired plate 
size from a much larger size, re- 
sulting in considerable wastage. 





OK Suspensions 
U. C. License Denial in N. Y. 


Upheld by High Court 


NEW YORK.—Suspension of li- 
censes of used-car dealers by the 
license commissioner of New York 
city, based on convictions for vio- 
lating ceiling prices, has been 
upheld by the State Supreme 
court. 

Supreme Court Justice Gavagan, 
in upholding the license suspen- 
sion, which was based on viola- 
tions of the Administrative code 
of New York city and the New 
York State War Emergency act, 
declared: 

“The violations were of such na- 
ture as to affect the integrity of 
license privilege granted the pe- 
titioner in its conduct with the 
public.” 

The New York city license com- 
missioner said the decision estab- 
lished a new “municipal weapon 
against chiselers.” 


NHUC Names Simon 


| Arthur C. Butler, director of the 
National Highway Users confer- 
ence, has announced the appoint- 
ment of William J. Simon as safe- 
ty coordinator at the headquarters 
office in Washington. 















Informing 


the Public 


Current NADA Radio Script Explains Price Hikes 
And Answers Hoarding Charges 


WASHINGTON.—Getting the 
dealer story across to the public 
is among the important activities 
of NADA headquarters here. One 
of the methods is by radio, scripts 
being furnished to members by a 
special department conducted by 
Harry Daniel of the Washington 
staff. 

According to Daniel, these week- 
ly scripts go to more than 300 
NADA members who have request- 
ed them and use them on the air. 


Here is the current release, deal- 
ing with new-car prices and at 
the same time touching upon the 
charges made in some quarters 
that the trade has been holding 
back cars while awaiting increased 
profit allowances: 


“Good evening, everyone. There 
is—quite naturally—a lot of public 
interest right now in the subject 
of new-car prices, and the closely 
allied subject of new-car distribu- 
tion. For this reason, I would like 
to discuss with you some of the 
more important points in this gen- 
eral situation. 

“The new-car prices—fixed by 
OPA under the authority of new- 
ly enacted legislation—are the in- 
evitable results of increased costs 
of production—including the fac- 
tors both of labor and materials. 
But the new prices, contrary to 
the apparent belief of some peo- 
ple, do not include any new ad- 
ditional percentage of profit for 
the automobile dealer. All they 
do for him is to restore his tra- 
ditional prewar discounts which 
were taken away from him in 
previous price adjustments. 

“Notwithstanding the higher 
prices, I believe every car owner 
will concur in the view that, dol- 
lar for dollar, the automobile rep- 
resents more actual value in pleas- 
ure, convenience and utility than 
anything else within the ability of 
the average American family to 
possess. It also is to be considered 
that our automobiles are capable 
of giving service through a long 
period of years. For example, the 
average car on our streets and 
highways today is 10 years old. 

“So I do not believe the public 
generally will have cause to com- 
plain over the increased prices— 
and I do not believe there will be 
much public complaint about it. 
The government has indicated that 
in order to get cars flowing from 
the assembly lines, prices had to 
go up and, of course, what people 
want above everything else is the 
fastest possibie distribution. No 
matter what may be said to the 
contrary, this is being done. 

“As proof of this—one of the 
major manufacturers sold 214,000 
cars and trucks to dealers during 
the second quarter of this year, 
while retail sales by dealers for 
the same period were 209,000 ve- 
hicles. This means that there were 
only 5,000 cars in transit or in prep- 
aration for delivery—or approxi- 
mately one car for every three 
dealers handling the products of 
this corporation. 


“Most certainly, as these fig- 
ures prove, the automobile deal- 
ers are not hoarding cars—but 
are getting them out to the buy- 
ers just as fast as the vehicles 
come from the factories. And I 
have some figures here which 
show that during the first six 
months of this year less than six 
percent of all American manu- 
factured cars were sold for ex- 
port. Yes—everything possible is 
being done to get new cars into 
the hands of the buyers just as 
fast as possible. 

“Occasionally some people might 
be inclined to feel that the dealer 


Registration Up 
131 at Canton 


CANTON, O.— Registration of 
new automobiles in Stark county 
totaled 486 in July, an increase of 


131 over June, the certificate of | 


title department reported. 

In addition there were 93 sales 
of new trucks, 457 of used cars, 
45 of used trucks, 1,338 casual sales 
of passenger cars, and 149 casual 
sales of trucks. 


in some way is responsible for the 
slowness with which new cars are 
forthcoming because he is the pub- 
lic’s most direct point of contact 
with the industry. But I know I 
bespeak the attitude of dealers 
generally when I say that they are 
just as anxious to get these new 
cars to you as you to get them. 

“Actually your automobile dealer 
is doing everything he can to get 
your new car to you at the earliest 
possible date. And in administering 
the difficult and delicate task of 
distributing their present limited 
supply they are actuated by a su- 
preme desire to be fair to every- 
one. This is the policy of the Na- 
tional Automobile Dealers Assn. 

“As Mr. Lee Moran, executive 
vice-president of that organiza- 
tion, recently stated in our offi- 
cial publication—quote—“Dealers 
must protect their reputation and 
good will”—unquote. 

“And you can rest assured that 
the dealers of the country will con- 
tinue to play their part in this 
enormous task in such manner as 
will prove of the greatest possible 
service to the public. I thank you.” 


Tenn. Dealers 
Pick Speakers 


For Convention 


NASHVILLE. — An_ impressive 
list of speakers for the annual 
convention of Tennessee Automo- 
tive Assn., Sept. 11, 12, 13, was an- 
nounced last week by Ralph Nich- 
ols, president. The convention will 
be held at Lookout Mountain ho- 
tel near Chattanooga. 

Speakers scheduled so far in- 
clude Lee Moran, NADA executive 
vice-president; Karl Richards, 
manager, field service department, 
AMA; Frank H. Denney, general 
sales manager, Lincoln-Mercury; 
Irwin W. Walls, president, Texas 
Automotive Dealers Assn. 


Others who have accepted invi- 
tations to address the affair are 
John H. Fassitt, Foss-Hughes Co., 
Philadelphia; Leonard Smith, labor 
counselor, Prentice-Hall Inc., New 
York; L. J. Buckland, Gene Flack, 
director of advertising, Sunshine 
Biscuits, Inc. and Thomas C. 
Boushall, president, Bank of Vir- 
ginia, and Morris Plan Bank of 
Virginia. 

About 600 dealers are expected 
to attend, Nichols stated. 


Can't Block Him 


Building Bottleneck 


Broken by Dealer 


IRON RIVER, Mich.—Bartley 
King, owner of Tri-City Auto Sales 
(Hudson), did not let a major 
strike or scarcity of materials pre- 
vent him from building his new 
sales and service shop. 

When, after acquiring the nec- 
essary land he could not obtain 
building blocks, he borrowed a 
block making machine—learned 
how to operate it—and made 3,500 
blocks. 

King now employs seven me- 
chanics and is planning an addi- 
tion to his present building which 
will double the space available for 
sales and service. 


Calif. to Help Battle 


On ‘Curbstone Sales’ 

OAKLAND, Calif—Promises of 
cooperation in its war against 
“curbstone sales” of used cars have 
been won by the East Bay Used 
Car Dealers’ Assn. from state offi- 
cials. 

John B. Evans, district tax ad- 
ministrator, and members of the 
Motor Vehicle department, have 
pledged themselves to aid in the 
drive against illegal sales. The 
association has charged that 60 
percent of the used-car sales in 
this area are made by unlicensed 
persons. 


Houston Motor Sales 
Houston (Tex.) Motor Sales Co. 
has been chartered with a capital 
stock of $10,000. Incorporators are 
Warren Clark, A. D. Duke and M. 
Conner. 








Associate Editor—Mel Humphrey 
Editorial Associates—Patricia Cassady, Mac Gordon, George Deery, Bernie Thomas 
(Chris Sinsabaugh—Editor 1933-1943) 


Baltimore—Kate Savage 
Birmingham, Ala.—Dan Cobb jr. 
Bolse—H. H. Miller 


Boston—Art Riley 
Buffalo—Geo. E. Toles 


enneth Mulholland 
Charlotte, N. C.—D. G. Spencer 
‘Mel Adams 


Pa. 
Hartford, Conn.—R. St. Martin 
(Other Cities covered by Universal Trade Press Syndicate) 


Subscription: ONE YEAR $6, 
also 





would come the 
its owners even 


it is indicated that the U. S. will confine its seizure 
to emergencies affecting the national welfare. 
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Loulsville—A. W. Williams 
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Omaha— Arthur RB. Oleson 


WE STAND FOR: 

11. Fair and equitable contracts between manufac- 
iturers and dealers in motor vehicles, parts and ac- 
* - cessories. 1 2. A fair profit to the dealer on every 
‘used vehicle accepted in partial payment for a new 
“car or truck. 1 3. Every dollar of gasoline tax col- 
! lected by state or federal governments applied to 
_ the building and maintenance of highways. 1 4. The 
“elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 
cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








Policy of Destruction Hurts Everybody 


HEN the UAW-CIO embarked on a policy of destruc- 
tion last fall, it found the auto industry especially vul- 
nerable. It is a well known fact that the industry is made 
up of many interdependent production machines. When one 
vital link is out, the final assembly line is invariably affected. 
Unionists made much of this ability to hurt many plants 
by striking one. It made the strike at one plant a subject 
of concern to many, increasing the pressure on management 
to settle the first. 

But what the striking workers overlooked was the fact 
that they, just as management, have an important stake 
in complex organization of the auto industry. 

This fact is making itself felt more and more on work- 
ers. Many workers who figured they could afford one strike, 
forgot that their strike was but one.in a chain, many of 
which would hurt them in turn. 

The grand union strategy has proved a grand pain in 
the pocketbook to nearly all workers. As strikes out on the 
supply lines cut down production, workers in other plants 
are laid off or their hours are cut. 

The men who made a great deal of noise about keeping 
up take-home pay are finding that they and brother union- 
ists have cut their own take-home pay. Many workers today 
are averaging $32 a week when they might have averaged 
$54 a week if they, and brother unionists, had recognized 
their responsibilities in keeping the wheels of production 
rolling smoothly. 

The wheels of this great auto production machine are so 
complex that no man who has a stake in the industry can 
throw a monkey wrench into the machinery without hav- 
ing it bounce back on his skull. 

This is not written to bait labor. It is written solely to 
point out that labor has as great an interest as manage- 
ment in keeping the wheels of industry rolling. 


Truman Learning 


IEENT TRUMAN’S reported refusal to seize the 
strikebound plants of the J. I. Case Co. indicates that 
he has learned a good deal about the muddle that govern- 
ment interference creates in labor relations. 

Unions have been using the threat of government seizure 
of plants as a standard weapon for some time. Right or 
wrong, unions had only to create enough disturbance and 
vernment to take property away 
ough the owners happened to be 
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“Only mad dogs and Englishmen 
go out in the mid-day sun!” 
There must be some connection 

between the sultry summer days 

and the psychology of ‘the average 
human. On the first anniversary of 

THE DOG Days V-J | Day, up” 

wards of a 

ARE HERE! hundred thou- 
sand employed in factories in De- 
troit were thrown out of employ- 
ment because a small minority of 
their own number decided that 
the occasion should be properly 
celebrated and simply walked off 
their jobs. From where I am writ- 
ing this, I can view several miles 
of the winding Detroit river which 
normally carries in an_ eight- 
month’s season more traffic than 
is handled by the Suez and Pan- 
ama Canals combined, and there 
is not a steamship in sight. The 
water is as green and tranquil and 
free from traffic as it was when 

Cadillac first came down the lake 

in his birch-bark canoe to found 

the city which is now the motor 
capital of the world. Reason: 

Thursday night, at midnight, the 

maritime branch of the CIO called 

a strike which stopped completely 

the water transportation of iron 

and copper ores from the North 
and the return loads of coal from 
the South. Another serious blow 
to automobile production, were the 
strike to continue until you read 
this which I sincerely pray it will 
not. 
* * ok 

ONE OF MY ardent readers has 
challenged my column of last week 

(Aug. 12) in which I tried to point 

out that something certainly was 

wrong in Denmark when for the 
first time in the thirty-odd years 

I have lived in Detroit, there were 

no new hotel, apartment or mul- 

tiple family buildings under con- 
struction. I blamed it on OPA rent 
control. I said there were thou- 
sands of tiny “dream-homes” be- 
ing built in the Detroit area sup- 
posedly for veterans, most of whom 
I assume would be more content 
in the type of apartments, only 
modernized, in which newlyweds 
of my generation were content to 
make a start. The cozy little “house 
by the side of the road” was some- 
thing to look forward to when one 
had saved the down payment and 
was sure he could keep up the 
monthly amortization of his mort- 
gage. I am at a loss to know how 
anyone could gather from my col- 
umn that I was not in favor of 
every veteran having the most 
comfortable home _ surroundings 
which he can afford. But I most 
certainly am not in favor of the 
sale to veterans, of poorly con- 
structed homes, in this market at 
ridiculously high prices which the 
veterans cannot afford. Too many 
of these houses will eventually 
drift into the hands of specula- 
tors and others who are the last 
ones entitled to them. I hope no 
other reader misread what I tried 
to say. Either he or I must have 
been affected by ’ole noon-day sun! 
. - s 


WE ARE HOPEFUL that our 
readers will appreciate the man- 
ner in which we have handled the 
new OPA base factory list prices 
and the comparison with 1942 
which is a supplement to this is- 
sue. We have made this up to a 
size convenient for your filing and 
future reference or to carry in 
your pocket. We hope from time 
to time to continue the practice 
of supplying you with up-to-the- 
minute reference or statistical 
matter, in a form similar to that 
which we have adopted today. For 
this reason, my suggestion is that 
you start a file headed, “Automo- 
tive News Reports.” 

WE REALIZE that Automotive 
News has now reached the bulk 
and weight which precludes ref- 
erence filing of complete issues. 
We found out, too, that the aver- 
age copy of this newspaper of the 
industry has more than three read- 
ers. That means many copies have 
passed through upwards of a half- 
dozen or more hands and not a few 
of them would be returned for fil- 
ing dog-eared and perhaps smeared 
with oil and grease. Our editors 
will like me for admitting that!— 
G.MS. 
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‘Truck Dope 


fhe views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 
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Trucks & Parts 


Could you please give me the 
following information through your 
Letterbox column: 

Are the Stewart, Hahn, Duplex, 
Condor, Clydesdale, Indiana, Bid- 
erman, Coleman, Schacht, and 
Knox trucks still made? I notice 
you don’t list them in your truck 
production report. 

Could you inform us whether re- 
placement parts could be secured 
for the following cars: Jordan, 
Velie, Marmon, Stutz, Stearns, 
Gardner, Windsor, Kissel, Peerless, 
and Franklin; also Durant, Essex, 
LaFayette, LaSalle, and Rockne 
cars? 


We read our employer’s AuToMo- 
tive News. I think your Letterbox 
corner is very interesting. I enjoy 
reading it—Sinclair Service Sta- 
tion, Oakland, Il. 

Epiror’s Note: The Indiana is 
now @ division of White Motor, 
Cleveland; Biderman is made in 
Cincinnati and the Duplex in 
Lansing, Mich. 

As far as we know there no 
longer is a central parts source 
for “dead” cars. For Essex, con- 
tact Hudson; for Lafayette con- 
tact Nash; for LaSalle, contact 
Cadillac, and for Rockne, con- 
tact Studebaker. 


* : * 
Got lt 


In your issue of July 22, “Car 
Owner” inquired if there is a 
gadget “to keep the rear door of 
a sedan locked when the car is in 
motion.” 

There is such a gadget, invented 
by George E. Davelaar, Tacoma, 
Wash., Patent No. 2261674, but 
from a practical standpoint, it 
should be installed on the new car 
when it is built. It is simple and 
effective, but “Car Owner” will 
have to wait until some manufac- 


turer recognizes the peace of mind 
to parents and the safety to small 
passengers the device affords, and 
includes it in some future new 
model.—Car DEALER. 

+ *« ~ 


Tell the owner of car to go to 
dealer and have inside door han- 
dles taken off. That’s what you 
want.—Marvin WorreELL, Worrell 
Motor Co., Washington, D. C. 


Eprror’s Nore: Others have 
pointed out that Dickson Mfg. 
Co. makes such a device, and so 
“Car Owner” is happy and we 
are calling off the hunt. 

* * oe 


To the Rescue 


it seems to me that your con- 
sistent criticism of Henry Wallace, 
Secretary of commerce, is_ too 
harsh. From what I read, I gather 
that he is trying to help the small 
business man and that means auto 
dealers, as well as thousands of 
others. His plan for 60,000,000 jobs 
annually is certainly a favorable 
factor for all kinds of business. 


I would also like to call your at- 
tention to the excellent service his 
department renders to business in 
the statistics which it makes avail- 
able. Is your belittling this leader 
in our government based on polit- 
ical prejudice?—Not a Democrat. 
ce _  — 


Coming Events 


AUGUST 


22-24—Seattle (New Washington hotel). 
SAE National West Coast Transpor- 
tation and Maintenance meeting. 


SEPTEMBER 

6-7—Clarksburg, W. Va. Annual meeting 
of Automobile Dealers Assn. of West 
Virginia. 

11-12—Milwaukee (H ote! Schroeder). 
SAE National Tractor m % 

pe Annual convention, 
Tennessee Automotive Assn. 
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ut Front with 


NE OF THE basic aims of the Ford Motor 
| Company is to give Ford owners a broad choice 
a of the things they want in the automobile they buy. 


NJ 
|| ND 
as — 


That is why Ford Dealers offer their customers a 
wide range of body styles and upholstery materials 


and color combinations. 


Today, Ford Dealers give their customers still 
another choice . . . an important and exclusive “‘per- 
formance-choice,” planned to fit each Ford car to the 


individual needs and preferences of its purchaser ... 


ws i“ 


—& 


Ford Alone Offers a Choice of Two Great Engines 
in the Low-Price Field! 


or 
11 

at [ Only Ford offers the famous, time-tested V-8, now 100 horse- _— new balanced carburetion. And both are engineered and built 
te power ... the smoothest, liveliest engine in the low-price field to the same high-quality Ford standards of precision. Ford 
is . .. and the rugged and spirited 90 horsepower Ford Six. Both —_—_ Dealers only can offer their customers this choice of two great 
vs these great engines have been importantly refined to give even engines in the low-price field. They can offer more to more 
t- more reliability and roadability. Both offer more economy,more people. And that’s another reason why Ford Dealers know 
performance—thanks to the new 4-ring aluminum pistons and _they’re out front with Ford! 


1). 
or- 


“ord 
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Strike Nears Over Union Shop... 
Court Triumph Bolsters 


FAA Threat at Ford 


DETROIT.—Fortified by a Cir- 
cuit Court of Appeals decision up- 
holding the principle of foremen’s 
unionization, the Foremen’s Assn. 
of America is going ahead with 
plans to stage a strike at the Ford 
Rouge plant. 

Pat Mullin, president of the 
FAA’s Ford chapter, told AuTomo- 
Tive News that the Rouge super- 
visors will “definitely” be called 
out unless union demands are 
granted. A 30-day strike notice 
expires Aug. 26. 

The company has offered to 
start negotiations on contract re- 
visions on that date, Mullin said, 
and “as a result, the walkout will 
not get underway immediately.” 
But he expressed doubt that Ford 
would grant the union’s demands 
“until after a strike.” 

Mullin said that the principal 
demands are union shop, dues 
checkoff and annual wage. Ford 
is understood to oppose an FAA 

















union shop for fear it will give 
too much managerial power to 
union officials. The company has 
declined comment on all phases 
of the current situation. 

The FAA leader emphasized an- 
other dispute over policing of 
lunch wagons and time clocks, 
which the Rouge foremen want to 
discontinue. The management has 
balked at grantjng this request, 
according to Mullin. 

The Ford chapter will not open 
contract talks until the policing 
controversy is settled, he asserted. 

Ruling Bolsters FAA 

The Federal Circuit court rul- 
ing last week on the unionization 
of supervisory employes was con- 
sidered throughout the industry as 
tantamount to a “shot of adrena- 
lin” for the FAA, reputedly the 
nation’s largest foremen’s union 
with a claimed membership of 40,- 
000. 

Basis for the decision was an 


= 
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eeaoeeaeeoeon \ 


appeal from Packard against an 
NLRB order <cirecting the auto | 
maker to bargain with the FAA. 
The verdict of the Sixth Circuit 
Court of Appeals at Cincinnati up- 
held the NLRB, the majority opin- 
ion declaring: 

“Although he (the foreman) is 
a part of management, negoti- 
ates grievances and performs 
manifold responsibilities, he is 
an employe with reference to 
wages and conditions of em- 
ployment.” 

The dissent, written by Judge 
Charles Simons, cited an earlier 
NLRB ruling barring the unioniz- 
ing of foremen on the ground they 
represented management. The 
board later reversed itself. 


There is little question that 
Packard will appeal to the U. S. 





pany withheld comment last week 
pending a study of the Circuit 
court ruling. Last winter, when 
the appeal was filed at Cincinnati, 
George T. Christopher, Packard 
president, indicated in a statement 
that the case would probably be 
carried to Washington. 


A company spokesman declared 
that a careful study of the Cir- 
cuit court order would be made 





Supreme court, although the com- | 





|by Packard executives and attor- 


neys before the expected appeal 





LARGEST TRUCK TIRE ever built in 
the 48-year history of Goodyear Tire & 
Rubber, this 27.00-33  earthmover tire 
dwarfs pretty, blue-eyed and blonde Mar- 
garet Fields, office employe. The tire weighs 
1,482 pounds. 


action is launched. He explained 
that the case “may affect the des- 
tiny of the nation.” 
N. Y. Case Has Priority 

The Supreme court may deliver 
its ruling on foremen’s unions on 
another test case which was acted 
upon earlier this year by a New 





Research and development, watchwords 


of industry, have made Motor Products 


leaders in the field of progressive design 


and manufacture. Today, Motor Products’ 


experienced engineers are producing vital 


parts and important accessories for new 


creations in the world of tomorrow! 


MOTOR PRODUCTS 
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Walkerville, 


DETROIT, MICHIGAN 
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North Chicago. Illinois 












York Appeals court. Such a deci- 
sion would be extended to cover 
the Packard situation, and there 
would be no need for separate 
hearings on the merits of the auto 
firm’s case. 

Mullin and Robert H. Keys, FAA 
president, said that the Cincinnati 
ruling would contribute mightily 
to their cause. The biggest help is 
expected to be in membership, 
which has declined recently be- 
cause foremen have been prone to 
wait until the status of foremen’s 
unions is legally clarified. 

Few observers doubt that the 
high tribunal will reverse the ad- 
ministration’s policy of sanction- 
ing foremen’s unions, basing this 
forecast on the pro-union lean- 
ings of six of the nine justices. 
Only Justices Frankfurter and 
Burton, and possibly Jackson, are 
considered as likely to be dis- 
senters on the foremen’s issue. 

Thus, unionization of _supervis- 
ory employes will have the final 
stamp of approval from all three 
government departments, at least 
until the next session of Congress. 
The administration has already 
assented, as shown by the favor- 
able NLRB rulings and the recent 
signing of contracts between the 
government and the United Mine 
Workers-AFL, recognizing John 
Lewis’ union as bargaining agent 
for foremen in the Jones & Laugh- 
lin captive pits. The U. S. is still 
operating the mines it seized to 
break the strike ‘ast spring. 
Legal Ban Defeated 


A provision banning the exten- 
sion of Wagner act privileges to 
foremen’s organizations was con- 
tained in the Case bill, the veto 
of which was sustained by the 
| House. A later attempt in the Sen- 
|ate to prohibit the NLRB from 
spending any funds in cases in- 
volving foremen’s unions was de- 
feated, 34-31. 


Unless laws are altered by later 
Congresses, the court interpreta- 
tions of the Wagner act as em- 
bracing unions of supervisory 
workers will constitute a green 
light for expanded activities from 
this quarter. 


Ford is the only auto assembler 
which has recognized the FAA, its 
contract being signed in May, 1944, 
after a series of organizing strikes. 
Packard and most other manufac- 
turers have declared their inten- 
tion to fight to the end against 
NLRB orders calling upon them 
|to bargain with the union. 

Such a recognition directive was 
recently issued at Hudson, where 
a strike of FAA members shut 
— the plant for six weeks last 
all. 

How deeply a foremen’s walk- 
out at Rouge will cut into pro- 

duction is somewhat difficult to 
determine as yet. UAW-CIO lead- 
ers have indicated they will or- 
der production workers to report 
on the job as usual, even if this 
means marching through FAA 
picket lines. 

The company will have to pay 
the production men the regular 
hourly rates if they show up for 
| work.Without constant supervision, 
| however, and with productivity at 
its current low rate, output can 
be expected to slump to negligible 
levels. 

Would Claim Lockout 


By sending the workers home, 
Ford will neither be hastening a 
settlement of the strike nor pro- 
tecting its legal status. One UAW 
| Official has predicted that the union 
| would be able to claim a lockout 
and win unemployment compensa- 
|tion for the thousands of Rouge 
workers. 
| This then, is the enigma con- 
fronting John S. Bugas, vice-presi- 
dent of industrial relations at 
Ford, as he continues negotiations 
with the FAA. 

If he accepts the union shop 
and checkoff demands, top FAA 
officials will have gained powers 
| Over production and employment 
such as never before exercised 
| by an American labor union. 

If he rejects the key demands, 
a protracted shutdown of vitally- 
needed production is assured. 

Time will tell whether a com- 
promise is negotiable in this un- 
precedented labor crisis. 


Downs Elected President 


E. D. Downs, of Downs Motor 
Co., Athens, Ga., has been elected 
president of the Athens chapter, 
Georgia Assn. of Petroleum Deal- 
ers. 
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BODY BY FISHER z 
70 ME 17 (UEANS 
UMMM... VERY 2 
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| 
Though couples are said to be happily mated, 
Their angles on buying are oft unrelated. 
*Cause marriage won’t change a man’s taste in cigars Wee 
Or his wife’s predilection for open-top cars. 
So those in the know may be quoted as telling 
4 How businessmen frown upon one-sided selling. 
| Fisher, for instance, has found that it pays Magazine 
To sell to both sexes in this surest of ways— 


The American Magazine double-exposes DOUBLE-EXPOSES 


AUTOMOTIVE ADS 
TO BOTH SEXES 


Their ads to both sexes, it’s under both noses. 








Double exposure, the outstanding buy Ss 


Makes certain both sexes will give you the 


BUD SCHIRMER e H. A. PATTERSON e WILLIAM M. CAGNEY 
General Motors Building, Detroit 2, Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 
? PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, WOMAN'S HOME COMPANION 
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Contracts Governing Factor... 





UAW Opens Pay Drive; 
Chrysler Hit First 


By Mac Gordon 
Staff Writer 

DETROIT. — The UAW-CIO Ex- 
ecutive board late Friday author- 
ized local unions to demand cost- 
of-living wage increases as soon as 
the wage provisions of their con- 

tracts can be reopened. 


Chrysler Corp. locals were in- 
structed to notify company officials 
over the weekend to attend par- 
leys in 60 days for renegotiation of 
wage rates. Hudson, Studebaker 
and Packard may also be affected. 

The General Motors, Ford and 
Nash contracts “freeze” present 

pay rates until next spring. Wal- 
ter Reuther, UAW president, de- 
clared in Washington Thursday 
the union would honor such wage 


agreements. 

Reuther said the amount of wage 
demands would be predicated on 
the “rise in living costs.” 

Chrysler withheld comment pend- 
ing receipt of the union’s notice. 

The strike of CIO seamen on 
the Great Lakes, which began 
Thursday, threatens ultimately to 
slash vehicle output by halting 
shipments of iron ore to the steel 


Settlement of the four-month 
Diamond T strike was disclosed 
‘late Friday. Production will re- 
sume this week. 


mills. This tieup was ordered by 
the Communist leaders of the Na- 
tional Maritime union over Mur- 
ray’s protestations. Ford’s iron ore 
ships were idled by the strike. 

Chrysler Corp., where agitation 
has continued high, again suf- 
fered production setbacks because 
of walkouts. 

The Dodge main plant was 
to close for a half day 


esday 
their jobs to celebrate “Victory 
Day.” Chrysler division suspend- 
ed operations at noon Thursday 
after 15 key workers walked out. 
The workers protested the lay- 
off of a colleague who, the cor- 
poration said, had “loafed” on 
his job. The plant reopened Fri- 
Packard resumed output Wed- 
nesday following a five-day stop- 
page. Refering to the dispute 
which precipitated the shutdown, 
President Geo. T. Christopher de- 
clared that “nothing transpired 
during the past five days of nego- 
tiations which could not have been 
done with the plant running.” 
Shortage of cylinder blocks 
forced the closing of Ford’s Lin- 
coln division Friday and today 
(Aug. 19). Inability of a Muskegon 
supplier to produce scheduled daily 
quotas of cylinder blocks forced 
the closing. Normal plant opera- 
tions will be resumed Tuesday. 
Because of exhaust pipe short- 
ages, the Nash body division will 
reduce production this week. The 
Ambassador line was shut down 
last week. The pipes are supplied 
by the strikebound steel and tube 
division of Republic Steel, Fern- 
dale, Mich. 
Supplier Situation Eases 
The highlights of other develop- 


Portal Pay Suit 
Goodrich Worker Raises 


Issue at Akron 


AKRON.—B. F. Goodrich has 
been confronted with a court suit 
petitioning for portal-to-portal pay 
similar to that paid in the mining 
industry. 

Merril A. Sayre, a B. F. Good- 
rich worker, filed the suit against 
his employers in Common Pleas 
court. It was believed the first time 
the issue had been raised in the 
rubber industry. 

Sayre asked recompense for “the 
time spent entering the gates, for 
the time spent in reaching the 
locker room, changing clothes, 
getting tools, checking in, and 
thence (proceeding) to his respec- 
tive job.” He claimed he spent 25 
payless minutes in the process. 

Company officials declined com- 
ment pending a legal study of 
Sayre’s petition. 


ments along the automotive labor 
front follow: 
1 The supplier strike situation 
eased with the settlement of 
strikes at two nut and bolt con- 
cerns and a West Coast seat spring 
plant. Critical strikes persisted, 
however, at National Screw & 
Mfg., Sealed Power, Long Mfg., 
Fuller Mfg., Federal Bearings, 
Marlin Rockwell and Young Ra- 
diator. 
2 Negotiations were resumed in 
the 3%-month-old Mack truck 
strike. The outlook was black for 
early settlement of the strikes at 
Chrysler-Canada and the Ontario 
steel and rubber plants. 

President Truman decided 

against seizing the J. I. Case 
farm equipment plant, which has 
been strikebound since Christmas. 
White House sources explained 
that the public welfare was not 
vitally involved. 

The President’s decision was 
considered a rebuff for Secretary 
of Labor Lewis Schwellenbach 
and Murray, both of whom had 
advised seizure. As a result, 
some Washington quarters ex- 
pect Schwellenbach to resign. 
4 A dispute between General Mo- 

tors and the UAW over veter- 
ans’ vacation allowances flared up 
at Pontiac, where veterans quit 
work at three GM divisions to 
stage demonstrations for the add- 


ed pay. 

The United Rubber Workers- 

CIO local at B. F. Goodrich Co. 
went on record in favor of an im- 
mediate cost-of-living bonus. The 
Goodrich workers called for a 
wage boost of 1 percent for every 
1 percent rise in living costs. 

6 Harry Shulman, Ford-CIO um- 

pire, ordered the company to 
compensate all workers who were 
laid off during the period when 
Ford was forced to recognize vet- 
erans’ superseniority. The union 
estimates that several thousand 
dollars is involved. 

AFL Teamster truck drivers 

started a strike against 90 haul- 
ing firms in upper New York state. 

Ore Stocks Amassed 

The lakes strike, if continued, 
is not expected to affect auto and 
truck assembly for several months. 
Steel plants built up sizable stock- 
piles of iron ore in anticipation 
of the stoppage, it was pointed out, 
although extension of the govern- 
ment’s order diverting pig iron to 
housing may upset this outlook. 

The Packard shutdown stemmed 
from eight grievances raised by 
UAW Local 190. Union officials 
charged that the company had 
“locked out” production and main- 
tenance workers. 

Resumption of work at Lamson 
& Sessions, Cleveland, and Buffalo 
Bolt came almost “in the nick of 
time” insofar as assembler stocks 
of nuts, bolts and cotter pins were 
concerned. 

National Screw, another big 
vendor of nuts and bolts at 
Cleveland, remains strikebound 
for the nineteenth week. But ne- 
gotiations, pointing towards an 
early agreement, are in prog- 
ress at this plant. 

The Lamson shutdown started 
Apr. 17, while Buffalo Bolt closed 
its production lines Apr. 22. GM 
intervention was reported to have 
hastened the Buffalo Bolt settle- 
ment. 

Coast Output to Rise 

West Coast assembly plants will 
be able to increase their efforts 
as a result of the end of a pro- 
longed wage strike at the Los An- 
geles plant of L. A. Young Spring 





Driveaway Strike Fails 


.To Cut Pontiac Delivery 

PONTIAC, Mich. — Shipments 
of Pontiac cars have not been 
appreciably curtailed by a strike 
of AFL drivers at three of the 
six driveaway firms serving the 
— a spokesman said Fri- 


The railroads and non-struck 
driveaway concerns are han- 
dling all of the limited produc- 
tion now underway, he said. The 
drivers quit Wednesday in a 
wage dispute. 





and Wire. The plant produces seat 
springs. 

Shutdowns also ended last week 
at Monarch Battery, Kingston, 
Ont., and Spaulding Fibre, Tona- 
wanda, N. Y. 


Continuing supplier tieups, 
however, posed ever-present ob- 
stables to vehicle production. 
Prospects for early settlement 
were not bright at most of the 
idle concerns. 

Sealed Power, piston ring maker 
at Muskegon, Mich., reported that 
a “complete and utter deadlock” 
over the issue of incentive pay 
had stymied all attempts at set- 
tlement. UAW workers struck May 
21, demanding that the piecework 
system be abandoned. This, the 
company is firmly against. 

Detroit representatives of Fed- 
eral Bearings and Marlin Rockwell 
offer little hope in their strikes. 
The UAW is testing the New York 
state bearings firms on wage in- 
crease and union security demands. 


The Fuller Mfg. strike at Kala-| 


mazoo, Mich., and the Long Mfg. 


stoppage at Detroit are proving| 


serious hindrances to truck assem- 
bly. Fuller makes heavy-duty truck 
transmissions, while Long supplies 
radiators. 


Called Union ‘Stunt’ 


The veterans’ demonstrations at| | 


Pontiac were branded as “a care- 


fully engineered union publicity | ' 


stunt” by Harry W. Anderson, vice- 
president in charge of GM per- 
sonnel. 


Anderson declared that the 
walkouts, which cost Pontiac di- 
vision production of 750 cars, 
were “designed as a means of 
putting pressure on the corpora- 
tion in regard to its vacation 
allowance policy.” He stated that 
GM had offered a proposal for 
veterans’ allowance pay in ac- 
cordance with the provisions of 
the 1946 contract. 


UAW executives contended that 
they had advised the veterans 
against staging the demonstration. 
Unionists, however, started a court 
suit Thursday against GM to “force 
payment of vacation allowances to 
returned veterans who were not 
working last year.” 

The drivers’ strike in upper New 
York state paralyzed trucking 
operations in 10 counties. The AFL 
is demanding $50 pay for a 40-hour 
week and closed shop. 

A wage strike of 160 UAW me- 
chanics closed the Corbitt truck 
manufacturing plant in Hender- 
son, N. C., _ week. The strik- 
ers are seeking a 16% percent 
raise. 


At Racine, Wis., Young Radia- 
tor reported that striking UAW 
workers have spurned a company 
offer for an 18%-cent-an-hour 
raise, with 7% cents retroactive to 
last Nov. 3. The plant has been 
strike-idled since Apr. 25. 


Nash Purchases 
Toronto Plant 


For Assemblies 


TORONTO. — George W. Mason, 
president of Nash-Kelvinator Corp., 
announces that negotiations have 
been completed 
to buy the Ford 
plant in Toronto 
for the produc- 
tion of Nash 
automobiles in 
Canada. 

Acquisition of 
this factory “is 
the most impor- 
tant single devel- 
opment in the 
history of Nash 
Motors of Can- 
ada, Ltd.” he 
said, “and offers tangible evidence 
of our great confidence in the long- 
term prosperity and future market 
expansion in the Dominion.” 

The plant is being purchased 
from the Ford Motor Co. of Can- 
ada, which formerly used it for 
automobile assembly and parts dis- 
tribution. The selling price was not 
disclosed. It occupies 182,000 square 
feet of floor space on a 15-acre 
tract of land. 


Mason said that the plant, part 
of which was leased during the 
war by the Canadian Army, is to 
be cleared of government property 
as well as Ford Motor property be- 
fore Nash can begin the task of 
equipping it for operation. 





George W. Mason 





New Dealer Buildings . . . 





THE NEW BUILDING of Metropolitan Motor Co. (Buick), 20 E. Ninth St., Cin- 
cinnati, has 120,000 square feet of floor space and is 14 stories high. The dealership is 
operated by Fred H. and V. 8S. Rengers. Floors are connected by ramp to the roof, on 


which 75 cars can be parked 
acquired by Fred H. Rengers in 1936. 





after work in the shop is completed. The business was 


en * 


A DRAWING of the $400,000 home under construction in Oakland, Calif., for Connell 
Motor Co. (Oldsmobile). A feature of the reinforced concrete and steel structure will be 
he 16-feet high glass show windows, with neither posts nor separations to obstruct 
the view. The L-shaped building will provide 45,000 square feet of space. It will have 
a@ frontage of 70 feet on Broadway and depth of 343 feet on Hawthorne. W. A. Connell 


is owner and E. M. Elder, sales manager. 





AN ARTIST’S conception of the headquarters of McLachlan Motors, Ltd., Vancouver, 
B. C., distributor of the Frazer in the province of British Columbia, and dealer in the 
Kaiser Special in the Vancouver area. William McLachlan, who has been engaged in 
automobile sales in British Columbia for 30 years, is president of the firm. 





CONTRASTING WITH the historical buildings of Virginia, the extensive use of glass 
in the new headquarters of Mt. Vernon Motors (Chrysler), Alexandria, Va., results in 
an “outdoor showcase effect.’’ Charlies H. Mason, a partner, has been a Chrysler dealer 
since 1938 and is president of the Chamber of Commerce. In 1944, he was awarded the 
Junior Chamber of Commerce key for being the most outstanding man in the 21 to 35 
age group in that city. 


DeLonge Named 


K. A. DeLonge, chemical and 
engineer with the 
development and research division 


metallurgical 


of International Nickel Co., Inc., 
has been named vice-chairman of 
the New York metropolitan chap- 
ter of the American Foundrymen’s 
Assn. 





wos = @ 


f 





8 


a who are inclined to fret because 
the good news hasn’t come that their 
Buick’s ready, need only remember this: 


The best is never easiest to get. And top- 
notch goods always pull the biggest buy- 
lines. 


So it isn’t just parts and material shortages 
that keep Buick’s waiting list long, though 
they have plenty to do with it. 


It is also the plain fact that Buick stands 
today as the most wanted car in America. 


It’s wanted for style that puts folks right 
out in front of the motorcar fashion 
parade. 


It’s wanted for the abundant power of big 
Fireball straight-eight engines, built to 
precision standards not even Buick ever 
achieved before. 


It’s wanted for the matchless comfort of 
BuiCoil springing, three-person seats, 


Tune in HENRY J. TAYLOR on the air twice weekly 


BUICK DIVISION OF GENERAL MOTORS 
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Foamtex-covered cushions — and for the 
good, husky, time-defying bulk that means 
a car that’s good for years. 


It’s wanted because it’s a car that is solid 
Buick character all the way through — a 
standout performer that’s right to the last 
fine detail and complete in every way 
when it’s delivered. 


Fact is— every new Buick delivered seems 
to bring in more orders. 


Demand is actually growing — 
not just because new cars are 
needed, but because this Buick is 
so far, far ahead of what people 
expected 


Most people realize that dealers 
can’t deliver cars faster than we 
can make them — but they keep 
buying Buicks in numbers that are cre- 
ating the biggest swing to Buick in auto- 
mobile history. 
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Graham to Add 
2-Plow Tractor 
To Farm Line 


WILLOW RUN.—A full two-plow 
Frazer tractor with a complete line 
of 34 tractor-drawn implements 
soon will expand the present Gra- 
ham-Paige Motors farm equipment 
program, which now includes the 
Rototiller farm machine and at- 
tachments, it has been announced. 

The tractor and implement line 
will be marketed through the 3,300 
Graham-Paige sales outlets, which 
include 800 exclusive farm equip- 
ment sales points. 

Field experimental tests on the 
Frazer tractor, which bears the 
name of Joseph W. Frazer, Gra- 
ham-Paige president, have been 
completed and the new machine 
will be placed in production this 
fall with a full line of hydraulic- 
ally-operated implements. 

The line of tractor implements, 
all of which will bear the Frazer 
name, will include combine harves- 
ters, corn pickers, manure spread- 
ers, grain elevators and hay bal- 
ers. Thirty-seven farm tools, such 
as plows, wagons, rakes and spray- 
ers, also will be marketed. 

Frazer said Graham-Paige now 


tor 


que 
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run castings requirements of 


would be a total of 2,000, 
broken down into 800 mold- 


ers, melters and sand testers; 
700 coremakers and about 500 
cleaning room and inspection de- 
partment personnel. 


These days you do not just move 
into an industrial center and hire 
2,000 foundry workers at the drop 
of a hat. In the first place, foun- 
dry work has received a black eye 





EXCHANGING CONGRATULATIONS on their appointments te high posts in Ford 
Motor on the West Coast are Tom Cavnar, Harry Crimmins and Miles Sinnott, shown 
left to right. Cavnar is the new assistant district manager in the Seattle branch; 
Crimmins is regional sales supervisor for Lincoln-Mercury branches in Long Beach and 
Richmond, Calif., Seattle and Denver, and Sinnott is sales manager for R. A. Conyes, 
mew Lincoln-Mercury dealer in Oakland. They were honored by local and regional 
executives at a banquet held in Richmond. 





4 people. In the second place, hous- 
has on hand more than 83,000 or- | Willow Run plant in less than four 
ders for the Rototiller farm ma-/| months of production. 
chine, and that more than 4,000 of EP TREE geo 
the units were shipped from the | why not use em? See inside backcover. 


in-migrants, and third, there are 
insufficient materials to accom- 
modate a new housing program. 


Every Sunday night . . . on the full Mutual Network of 
approximately 300 stations serving more than 22,000,000 radio 
homes ... our new radio program “SPECIAL INVESTIGATOR” 
is telling prospective car buyers: 


“DON'T BORROW TO BUY—TAKE TIME TO PAY. 
FINANCE YOUR CAR THROUGH YOUR DEALER’ 





COMMERCIAL CREDIT CORPORATION 


in the opinion of many working 


ing facilities are not available for 





GM Tests Two Cities 
To Find Foundry Site 


By A. H. Allen 


WHEN THE newly organized Central Foundry division of 
General Motors started looking around for a suitable place 
to locate a new gray iron foundry which will handle short- 


various other divisions, it ran 


squarely up against the problem of labor supply. Needed 





































































Hence, after 
deciding that 
n orthwestern 
Ohio would be a 
suitable area ge- 
ographically for 
the new facility, 
the corporation 
took options on 
industrial sites 
at both Tiffin 
and Defiance, O. 
Then advertise- 
ments were pre- 
pared and run in the ~ewspapers 
of these cities, outlining the pro- 
posed new plant, the type of work 
to be done and the number of per- 
sonnel required. 

Those interested in working at 
the project, which is slated to be 
ready by next April, were invited 
to contact representatives of the 
foundry division who set up 
downtown headquarters in each 
city during all last week. 

Thus, the race is on between 
Tiffin and Defiance for the distinc- 
tion of being a new General Mo- 
tors plant city. Early reports in- 
dicated Defiance would be “in” by 
a margin of about 2 to 1. If it 
appears that neither community 
can supply the necessary labor, 
then GM will drop its options and 
look elsewhere, according to S. 
W. Healy, general manager of the 
division. No special skill is re- 
quired of prospective workers who 
register. Training on the job will 
be provided by skilled foundrymen 
to develop the necessary skills. 
GM currently is building new 
plants at Sandusky and Elyria, O., 
to be operated shortly by two of 
its divisions, New Departure at 
Sandusky and Brown-Lipe-Chapin 
at Elyria. 


A. H. Allen 


Higher Construction Costs 


Put Crimp in GM Plans 


Sharply soaring building costs, 
on the other hand, have forced 
the shelving of some new automo- 
tive facilities. An example is Gen- 
eral Motors technical center, which 
Was supposed to be costing around 
$20 million at the start. Every 
time the corporation made a check 
on costs, they proved to be higher, 
so the project was gradually 
trimmed back from the original 
concept to about half-size; but 
costs still looked like more than 
$20 million, so finally the GM plan- 
ners gave up and tabled the proj- 
ect until building tariffs descend 
to a reasonable level. 


center is proceeding. One of the 
first groups to get under way is 
@ process development section, 
working under Harold Johnson, 
formerly of the standards de- 
partment. His unit will study 
various types of new machines 
and equipment arrangements 
which give promise of lowering 
production costs and improving 
quality. 

At one time a tool supervisor at 
Cadillac, Johnson in recent years 
has specialized in analysis of ma- 
chine tool problems of the various 
divisions, and has won consider- 
able respect from machine tool 
builders for his efforts to present 
the problems of users to the build- 
ers in an effective manner. 


Safety Foundation Moves 


To er D. C. Offices 

WAS GTON. — Having long 
outgrown its original quarters in 
the Tower building and its supple- 
mentary offices in famous Jackson 
place opposite the White House, 
the Automotive Safety foundation 
is now located in the Hill building, 
839 Seventeenth St. N. W. The 
complete changeover became effec- 
tive Aug. 19. 
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isn't enough... 





Only Improved Veedol 
gives you 


























oil-selling facts! 


Veedol is 
100% PENNSYLVANIA! 


Important fact! Every drop of Veedol 
Motor Oil is refined from the magnificent 
crude found in the Bradford district 

of Pennsylvania. 


Now— 
VEEDOL IS IMPROVED, TOO! 


Brand new fact! Today’s Veedol minimizes 
oxidation, checks formation of harmful 
corrosive acids. Naturally, that means 

new freedom from bearing trouble, from 
piston trouble. The motor that’s 
lubricated with Improved Veedol 
will definitely run cleaner and smoother! 


MOTOR | 
OIL © 


TIDE WATER 
w= ASSOCIATED 
- OIL COMPANY Makers of FLYING-A GASOLINE 


VEEDOL MOTOR OIL 
VEEDOL GEAR & CHASSIS LUBRICANTS f 


Sa St men 
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Most Curb Women’s Work... 
States Broaden Scope 


Of Wage-Hour Laws 


By Bethune Jones 
Staff Correspondent 

NEW YORK.—Although none of 
the states has as yet enacted pro- 
posals for state replicas of the fed- 
eral Fair Labor Standards act, a 
survey of state action in this field 
throughout the country reveals an 
accelerating trend toward liberal- 
ization and broadening of state 
regulations affecting hours and 
wages of women wockers, and ex- 
tension of coverage to men. 

Already three states—New York, 
Connecticut and Rhode Island— 
have directly or indirectly extend- 
ed minimum wage order coverage 
to men. Connecticut’s law, enacted 
in 1939, provides for total worker 
coverage, making it necessary to 
gather cost-of-living statistics for 
men as well as women before wage 
orders are issued. 

Regarded as more easily and eco- 
nomically administered is the New 
York state law, adopted in 1944, 
prohibiting the employment of men 
at less than the minimum rates 
established for women and minors. 
Rhode Island last year adopted a 
statute modeled after the New 
York measure. 

forty-three states and the Dis- 
trict of Columbia now have laws 
limiting daily and weekly hours 
of employment tor women, and 
in most instances minors, in one 
or more industries. States with- 
out such laws are Alabama, Flor- 
ida, Indiana, lowa and West Vir- 
ginia. é 

Most states also require certain 

basic standards for sanitary and 
rest facilities, meal and rest pe- 
riods, and certain productive con- 
ditions in hazardous occupations. 
in a number of instances the euu- 
ployment of women is banned in 
especiauy hazardous or arduous oc- 
cupations, such as mining and 
quarrying. Nignt work limitations 
tor women are ettective in many 
states. 

‘swenty-six states and the Dis- 
trict of Columbia have minimum 
wage laws covering women. Al 
but three of these are of the wage 
board type, providing tor a board 
representing employers, empioyes 
and the public, to set rates ior 
various fieids through wage orders 
having the eltect of law. ‘inree 
states—Arkansas, Nevada and 
South Dakota—have measures oj 
the flat-rate type, setting specinc 
minimum wage rates by statute. 

Whue the appucation of state 
wage-hour reguiations has in tne 
past been contined largely to a 
comparatively tew tields, especiauy 
the service industries, there is a 
current trend toward coverage o: 
all industries, with a few excep- 
tions, rather than issuing separate 
orders for selected industries. 

An example was the issuance 
in the state of Washington this 
spring of an order requiring a 
minimum wage of 65 cents an 
hour to women employed in that 
state. In issuing the order, Di- 
rector Earl Anderson of the State 
Department of Labor and Indus- 
tries said that this minimum 
wage, the nation’s highest, would 
apply to all employed women ex- 
cept those employed on farms, 
as domestics, in canneries or as 
rural telephone operators. 

Replacing seven previous orders 
which set minimum rates for va- 
rious occupations at from 27% to 
52% cents an hour, the new order 
further provided that women may 
not be employed more than 48 
hours a week except in harvest- 
ing, packing and canning of per- 
ishable foods. Forty hours was set 
up as the basic work week, with 
time and a half required beyond 
that point. 

Kentucky's industrial relations 
commissioner, L. C. Willis, this 
year also advocated the establish- 
ment of a minimum wage to cover 
all industries in the state instead 
of the separate rates now set for 
some industries. He favored in- 
creasing the minimum rate to 50 
cents an hour, far above those pro- 
vided under existing wage orders 
for women in that state. 


Dropped in New York state this 
year, but likely to come up again 








during the 1947 legislative session 
there, was a proposal for enactment 
of a law setting a minimum wage 
of 55 cents an hour to replace the 
statute which now empowers the 
state industrial commissioner to 
fix minimum wages for separate 
industries. 

Under the state’s present law, 
minimum hourly rates ranging 
from 26 cents in the hotel and res- 
taurant trade to 52% cents in the 
retail trades have been fixed in 
seven minimum wage orders. 


Retail trades were included in 
New York state’s minimum wage 
regulation last year for the first 
time, with a number of other states 
since contemplating similar action. 
In signing a directory order for 
a $21-a-week basic minimum wage 
for retail trade employes, State In- 
dustrial Commissioner Edward 
Corsi estimated it would mean pay 


THE DIAMOND necklace, brooches, ring 
and earrings worn by ‘Miss Industrial 
Diamond’’ at the first convention of the In- 
dustrial Diamond Assn. of America in De- 
troit recently. While wearing the diamonds 
in public she was guarded by Detroit police. 


rises totaling $6,000,000 a year for 
110,000 workers. 
At the same time, he announced 





a policy of considering the need 
for upward revisions in the mini- 
mum wage rates for various other 
industries. 

Ohio’s minimum wage regula- 
tions would be broadened to in- 
clude retail trade under a proposal 
by J. Harry Moore, chief of the 
State Department of Industrial Re- 
lations, who also has been con- 
templating action toward increases 
in industries already covered. 

Rhode Island is another state 
which has been considering broad- 
ening of its minimum wage regu- 
lations to include retail trade, as 
well as upward revision in fields 
already covered. New Jersey, Wis- 
consin and Massachusetts also are 
among the states which have al- 
ready moved or are contemplating 
steps toward upward revision of 
minimum wage rates. Similar ac- 
tion was taken earlier in Califor- 
nia, Oregon and Pennsylvania. 


For the most part, however, 
minimum wage regulations in 
the states have not yet been 
breught into line with the cost- 
of-living increases resulting from 
the war. 

Besides the virtual certainty of 
increasing administrative action 
to liberalize and broaden minimum 
wage regulations under existing 





statutes,the issue is expected to be 
raised on a broad scale during the 
45 state legislative sessions sched- 
uled to convene next year. 

Extension of coverage to men, 
either as effected in the three 
states already having such cover- 
age or through replicas of the fed- 
eral wage-hour law, will be intro- 
duced in many of the 1947 legisla- 
tures with strong backing. 

* * * 


Ariz. Garage Towers Ruled 


Exempt of Corp. Controls 


Persons engaged in the towing 
business used in connection with 
@& garage repair service are not 
common carriers in Arizona and 
are not subject to regulation by 
the Arizona Corporation commis- 
sion, John L. Sullivan, state attor- 
ney general, has ruled. 

Sullivan based his ruling, re- 
quested by a commission member, 
on a decision of the Nevada Su- 
preme court on that state’s law, 
which is similar to the Arizona 
statute. 


Frette Adds Space 


A one-story addition, of about 
1,600 square feet of floor space, has 
been completed for Frette’s Garage 
(De Soto-Plymouth), Portage, Wis. 
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Carryback Gives 
$750,000 Profit 
To Packard 


DETROIT.—Even though its 
final assembly lines were able to 
work 49 days in the second quar- 
ter, compared to only nine days 
in the first three months, other 
factors were required to show a 
consolidated net profit of $749,517 
for Packard in the first half of 
1946. Reported earnings of $749,517 
compare with $1,064,450 for the 
same period a year ago, after fed- 
eral income t@x adjustment or pro- 
vision, respectively. 

Net loss on factory production 
equalled $2,590,158. Income tax 
credit under the carryback provi- 
sion was estimated at $2,214,000 as 
allowed by the Revenue act to re- 
duce loss incurred in reconversion 
years. This carryback allowance, 
together with a transfer of $419,- 
956 to operations from a previ- 
ously created reconversion reserve, 
yielded a factory net profit of $43,- 
799. 


Net profit from field sales sub- 
sidiaries totaled $705,719, thus con- 
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red by 
OVER 1,300 TEEN-AGERS attended the radio quiz show and dance sponso 

Van Drisse Motors (Ford), Green Bay, Wis. Edward and Joseph Van Drisse ier 
ated the Ford dealership for the past 25 years. Jules A. Defnet, Van Drisse assis 
manager, and Robert Ternes, zone traveler, Ford Motor, Milwaukee, were in 

of the program. 





tributing to make a consolidated 
net profit of $749,519. 

“These sharply reduced earnings 
reflect after-effects of the steel, 
coal and transportation strikes in 
stifling the necessary flow of parts 
from vendors’ plants,” stated Pack- 
ard President and General Man- 
ager Geo. T. Christopher. “Such 
shortages of parts and materials 
have required us to slash our pro- 
duction schedules 11 times since 


car output began. Consequently, 
production has been both limited 
and costly, with unfavorable ef- 
fects on earnings.” Not even the 
present showing would be possible 
without the use of tax credits, he 
added. 


Woodson Opens 


Opening of Woodson Pontiac Co. 
at Main and Bruffey Sts. Salem, 
Va., has been announced. 


THROUGH SCIENCE 


THE 


SOAP BOX DERBY: 
Where Safer Driving Starts 


- 


Discontinued in 1941 for the duration of the war, 
the All-American Soap Box Derby resumes this 
year under the sponsorship of Chevrolet and the 
nation’s leading newspapers. 


American 


boys who enter this contest are given a 


healthful outlet™for their natural enthusiasm. But 
more than that—they learn the value of resource- 
fulness and ingenuity. They learn, too, the laws of 
safety and courtesy on the road—the rules of good 


sportsmanship. 


“U.S”, no less interested in imparting habits of safety 
to these future American drivers, salutes Chevrolet 
and the nation’s newspapers who have brought back 
this character-and-initiative-building event. 


On Wall Street ... 


By Dana Stuart 
Staff Correspondent 
NEW YORK.—An indication of 
why shares of the automotive in- 
dustry lagged in the first half of 
this year even more than the 
stock market as a whole is found 
in automotive profit figures thus 
far made public. 


The first 20 car and truck and 
parts and accessory manufacturers 
to report for the first half had a 
net loss, in the aggregate, of $10,- 
394,000. This compared with an ag- 
gregate net profit of $148,218 for 
the same 20 companies in the first 
six months of 1945. 


This poor comparison of earn- 
ings with a year ago also account- 
ed for the decrease in dividend 
payments by automotive compa- 
nies in the first half from the like 
1945 period, recently reported in 
this column. Dividend disburse- 
ments in the first six months by 





RUBBER COMPANY 


6600 EAST JEFFERSON AVENUE, DETROIT 32, MICHIGAN 
5675 EAST ANAHEIM TELEGRAPH ROAD, LOS ANGELES 22, CALIFORNIA 
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First Half Auto Losses 
Explain Market Lag 





Stock Price Averages 


Latest Preeed’g Year 
Week Week Ago 


40.95 41.60 37.50 
41.55 41.35 36.85 
67.70 68.00 50.00 
- 46.54 46.78 39.50 


10 cars, trucks ... 
10 parts, access. .. 
5 tire, rubbers ... 
25 automotives 





companies with stocks listed on 
the New York Stock Exchange 
were about 14 percent less than 
a@& year ago. 

Generally speaking, the parts 
and accessory firms made a bet- 
ter showing in first half earnings 
than the car and truck com- 
panies. 

The aggregate results would 
have been much worse had not the 
companies had recourse to tax cre- 
dits. Seven car and truck makers 
had a combined net loss of $14,- 
890,000 in the six months, against 
a nét profit of $132,591,000 in the 
like 1945 period. 

Six car and truck companies 
that broke their earnings down by 
quarters had a net income of $16,- 
034,000 in the second quarter, 
against a net income of $62,957,000 
in the second quarter of last year. 
The net for the June quarter this 
year, however, was made possible 
only by income tax credit adjust- 
ments. 

Thirteen parts and accessory 
manufacturers reported for the 
first six months an aggregate net 
income of $4,496,000 compared with 
$15,627,000 in the like 1945 period. 
Six companies in this group re- 
ported separately for the second 
quarter, showing a slight net loss 
of $21,000, in the aggregate, against 
an aggregate net income of $3,620,- 
000 in the like 1945 period. 

Wall Street believes most com- 
panies of the automotive indus- 
try will finish the year 1946 with 
net profits, despite the poor first 
half. 


Most financial observers see the 
possibility of large earnings in the 
final third of the year if produc- 
tion continues to improve. They 
still say an important factor will 
be the attitude of labor, which 
they continue to watch carefully. 

* * * 


Hudson Income 
Tops $258,000 


For Quarter 


DETROIT.—Hudson and its do- 
mestic, Canadian and English sub- 
sidiaries report net operating in- 
come for the second quarter of 
$258,032. This is after all charges 
including depreciation and interest 
and after provision of $213,453 for 
federal, state and foreign income 
taxes. 

The company also reports for this 
period a net non-recurring loss 
through sale of vacant property 
no longer required for business 
purposes of $353,677, after an ad- 
justment of $235,784 for federal 
income taxes. 


In the corresponding period of 
1945 the company had net income 
of $254,255. These figures are sub- 
ject to audit and year-end adjust- 
ments, the company said. 

© * * 


Ohio Commission 


= 

Drops K-F Fight 

COLUMBUS, O.—The Ohio divi- 
sion of securities has dropped its 
fight with the New York Curb 
Exchange over listing the shares 
of Kaiser-Frazer, according to Er- 
nest Cornell, chief of the division. 

Consultation with the Ohio Body 
on future listings was indicated 
in a letter to Cornell in which Curb 
President Edwin Posner § said: 
“Your views will receive the most 
careful consideration of our com- 
mittee on listing and if the Ex- 
change decides to list notwith- 
standing your objections, a state- 
ment of our reasons will be for- 
warded to you.” 





What do you want to buy, sell or 
trade? See Classified Want Ads, in- 
side back cover this issue. 
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Spotlight Turns 
To U.S. at Work 


By William Uliman 
Washington Correspondent 


IT IS COMPARATIVELY quiet here in Washington these 
days. The spotlight is now on America at work. Congress 
has gone home and busy production lines in the nation’s 
industrial and farming centers make headline news. 

In a year of swift reconversion, American enterprise has 


carried the ball to the goal 
line of full employment. Many 


industries are producing at 
record peacetime rates. So is agri- 
culture. Those 60,000,000 jobs— 
adopted as a slogan for postwar 
full employment by some govern- 
ment planners—are just about 
achieved. 

Civilian employment in June 
made a new peacetime peak of 
57,000,000. And Washington talks of 


labor shortages in remaining 
months of 1946. 
On the production shift from 


guns to houses, 
from tanks to 
automobiles, 
some _ 10,000,000 
veterans and 15,- 
000,000 persons 
released from 
war work have 
returned to 
peacetime pur- 
suits. Yet unem- 
ployment — 
around 2,500,000 
recently—is no 





more than what economists regard 
as “normal” turnover. 

The dynamic business rebound 
proceeds with the government 
trimming sails in an effort to re- 
lease more manpower to the mar- 
ket and ease the pressure for 
higher prices. Federal spending 
for public works, a favored avenue 
to government-financed jobs in 
prewar years, is to be reduced un- 


der administration moves toward 
budget balance. 
However, heavy expenditures 


for veterans’ aid, for service on 
the huge national debt, and for 
postwar defense swell the fed- 
eral spending estimate for the 
current fiscal year to a bloated 
peacetime total of $41.5 billion 

—more than four times total ex- 
penditures in 1939. 

Unprecedented peacetime nation- 
al income, running at the rate of 
more than $160 billion annually, 
yields the Treasury more revenue 
than expected early in 1946. As a 
result, the Treasury may end the 
fiscal year next June near balance 
between cash income and outgo, 
including trust accounts. 


From a $100 billion rate in the 
final war year, federal spending 
has been cut more than half in 
the year of reconversion. With the 
surrender of Japan last August, 


More Pa OS august HOLIDAY was bigger. September issue 


will be bigger still—more sparkling pages, more room for both editor- 
ial features aud resultful advertising. At last we're getting more of that 
exceptionally fine paper on which HOLIDAY is printed. 


Mor @ Feata VS a “bigger package” for the reader ..; 


more of those exciting color pages on What to Do, Where to 
Go—the practical approach everybody wants to Recreation, 


Travel, Play. 


Move Advertising Old advertisers, “surprised and delighted” 


(to quote their own words) at the “amazing response” they’ve had, are 
taking more space. 
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R. A. VAIL, vice-president in charge of manufacturing, became a 15-year Studebaker 
man last week. Above he cuts a cake symbolic of the event while other executives 


oe San ee B. Elliott, vice-president in charge 


president ; 


of sales; Paul G. Hoffman, 


E. C. Mendler, manager of parts and accessories; R. A. Hutchinson, president 


Studebaker Export; R. E. Cole, vice-president in charge of Cs E. E. Richards, 


assistant to the president, and H. 8. 


war contracts were cancelled 
wholesale. Airplane, shipbuilding, 
munitions plants quickly released 
millions of workers. 

Now the ending of the most gi- 
gantic “pump-priming” of produc- 





Move Advertisers New advertisers (who want to 


reach active, spending families in the able-to-buy bracket) have 
signed up for space. Without additional paper, all advertising pages 
for the remainder of 1946 would have been over-sold months ago. 


More Tie-in Promotions 171 leading stores in 150 


cities have based window and departmental displays on exclusive 
HOLIDAY tie-ins. They are enthusiastic about the results. They’re ask- 
ing for more! 


‘ ness Ahead 
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tion in history, necessitated by 
war, leaves industry to move un- 
der its own financial steam. 

* * * 


How U. S. Enterprise 


Has Steamed Ahead 


HOW AMERICAN enterprise 
has gone ahead on its own steam 
provides the theme for the ac- 
count which follows. 


From June, 1940, on the thres- 
hold of the defense program, to 
the end of 1945, the federal gov- 
ernment raised through taxes and 
borrowing about $380 billion. Of 
this staggering amount, $153 bil- 
lion came from taxes, or about 40 
percent. 


Some $228 billion, or about 60 
percent, came from _ borrowed 
money, including $95 billion from 
the sale of federal securities to the 
commercial banking system. 


The American people and busi- 
ness came out of the war with up- 
ward of $225 billion in liquid as- 
sets, including $145 billion held by 
individuals. This was potential 
buying power beyond anything the 
market had seen. 

Yet administration calculations 
for the immediate postwar pe- 


mary 
shock to business and high un- 
employment from abrupt cancel- 
lation of war contracts and de- 
mobilization of wartime forces. 
Estimates of reconversion unem- 
ployment from government and 
other sources ran to 8,000,000 and 
more. Administration support was 
thrown behind labor moves for 
higher wages, to offset loss in 
“take home” pay as overtime and 
working hours were shortened. 
The excessive fear in Washing- 
ton of high reconversion unem- 
ployment happily was not realized. 
After the war years of sacrifice 
and suspended manufacture of 
metal-made goods, the consuming 
public was avid to buy. And 
money was relatively plentiful. 
But labor was restless and ad- 
ministration support for higher 
wages encouraged stiff demands. 
The result was one of the greatest 
strike waves in history, culminat- 
ing in the railroad tieup last May. 
Production was disrupted on a 
wide scale by strikes in steel, coal, 
copper, and in automotive and 
electrical equipment plants. 
* * * 


Strikes Biggest Blow 


In Reconversion Era 


THESE STRIKES were the 
greatest shocks industry suffered 
in the reconversion period. Man- 
days lost in work stoppages soared 
from 1,712,000 in August, 1945, to 
21,500,000 last February. By June, 
the loss dropped below 4,000,000. 
The strike epidemic, and disrup- 
tion of industry and public serv- 
ices, aroused the public and Con- 
gress to demand remedial action. 

For the first time since 1933, 
there was a turn in Congressional 
sentiment toward restoring better 
legislative balance between labor 
and management. This turn found 
expression in the enactment of the 
anti-Petrillc and Hobbs bills and 

of the Case bill, which 
finally was lost by presidential 
veto. 

Thus America—one year from 
V-J day—has made the ‘turn- 
around from war to peave and is 
off on a run to new production 
records. 
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AKE “the city” of San Francisco, nerve center of the 

western business empire —the great public utilities in 
communications, fuel, light and power, the banks and in- 
surance concerns, the oil companies, packers, railroads and 
shipping lines. 


Add the other cities of the Bay Area— Oakland, Alameda, 
Berkeley, Richmond and Vallejo with their shipyards and 
heavy industries. 


Add the Six Valleys of Northern California 
with their farms, mines and forests — vast 
areas welded to San Francisco in an almost 
perfect economic unit through transporta- 
tion, distribution, warehousing, processing 
and finance. 


CALL THE H-A-S MAN 






Sprinkle liberally with a 3,500,000 trading 
area population, and a $5,700,000,000 buy- 
ing power —and you have the Northern 
California Market as it confronts sales and 
advertising executives today. 


B for Northern California 


Through its wide experience in other huge markets the 
Hearst Advertising Service learned long ago that this is no 
situation to be encompassed by a single mind, no matter 
how able. 


Here is a job for scores of minds— men whose lives are 
lived in the 99,000 square miles that embrace this area, 
men who are in daily contact with its leading sales 
and advertising executives, men who as 
newspapermen are proud of their title of 


Just drop us a note 
saying, ‘‘I’m inter- 
ested in your market 
information on (name 
your type of product)?” 


“reporters with a nose for sales.” 


What these men have uncovered, what 
authoritative research sources have to offer, 
what sales specialists have been able to boil 
down and point up in terms of market situ- 
ations —H-A-S has for your asking. This is 
true not only of the Northern California 
Market, but all the key centers shown below. 
Simply pick up your telephone and call the 
H-A-S man now. 


HEARST ADVERTISING SERVICE 


HERBERT W. BEYEA, General Manager 
959 — 8th Ave., New York 19, N. Y.— Offices in principal cities 


Representing: 


New York Journal-American - 
Baltimore News-Post-American - 
San Francisco Examiner - 


Pittsburgh Sun-Telegraph 
Boston Record-American-Advertiser 
Los Angeles Examiner «+ 


es 








Chicago Herald-American 
Detroit Times + Albany Times-Union 


Seattle Post-Intelligencer 


cee 
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It’sno wonder the great Nash outdoor posters 


are doing such an effective selling job for LAD WITH 
Nash Dealers. Each one has the same hu- youll BE A 


man, persuasive appeal that wins attention 
‘ ; : 
, ...and builds prestige! Shown here is the 
August poster...another eye-catcher doing 


its stuff for Nash Dealers across the country. 











Marsh. Whatar.a 


Division of Nash-Kelvinator Corporation, Detroit 32, Michigan A) of 


Tune in the Nash-Kelvinator Musical Hit— David 

Rose and his Orchestra with Curt Massey, Kitty 
Kallen. Wednesdays 10:30 p. m., Eastern Day- 

light Time. Columbia Broadcasting System. 
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Hart Succeeds Father 


At White of Canada 


L. M. Hart jr. has been appointed 
president and managing director of 
White Motor Co. of Canada, Ltd. 
He succeeds L. M. Hart sr., who 
has retired because of ill health. 
Hart jr. was previously vice-presi- 
dent in charge of White’s postwar 
expansion plan which includes con- 
struction of a $2,000,000 truck and 
bus manufacturing plant in Mon- 
treal. ie 

* 


Bendix Products Appoints 


Burch to Service Post 


Lyman Burch has been appointed 
technical service manager of Ben- 
dix Products division succeeding 
the late J. W. Peterson, according 
to an announcement by A. C. 
Chambers, director of automotive 
sales, Bendix Products division, 
Bendix Aviation Corp. 

Burch started in brake engineer- 
ing in 1937 and advanced steadily 
upward through the department. 
During the past few years he has 


held the position of liaison man be- 


Auto Personnel 








tween brake engineering and man- 
ufacturing. 
+ * 

Nash Promotes Chapman 
In Manufacturing Unit 

Appointment of B. A. Chapman, 
staff engineer, as assistant to the 
vice-president in charge of manu- 
facturing, was announced last 
week by R. A. DeVlieg, vice-presi- 
dent of Nash-Kelvinator Corp. 

Chapman joined Plymouth divi- 
sion of Chrysler Corp. in 1930 in 
the plant engineering department. 
In 1936 he was transferred to the 
DeSoto division, as plant engineer. 

In 1937 Chapman left Chrysler 
to join Nash Motors division of 
Nash as plant engineer of all the 
company’s Wisconsin plants. Chap- 
man’s new responsibilities will in- 
clude production operating prob- 
lems as well as staff supervision 
of manufacturing facilities, De- 
Vlieg said. 

* * 


* 
Ashley Named Director 
Of L-O-F Public Relations 
James M. Ashley, in charge of 


@r’s LIKE FINDING 


A Big New Business 


WHEN YOU FEATURE THE NEW 





GALVIN 


HEAT IN A HURRY 

No need to wait for the engine 
to warm up—the Motorola Car 
Heater starts in 33 seconds— 
even at 50 below zero! That's 
ideal warmth for short trips. 


MFG. CORPORATION, 


HEAT BY PUSH BUTTON 
It’s easy to choose the tempera- 
ture that means COMFORT to you. 
Just press a button (50, 60, 70 or 
80 degrees) and the Motorola 
Car Heater AUTOMATICALLY 
builds up heat to that temperature! 


Libbey-Owens-Ford Glass Co.'s 
Washington office for the past sev- 
eral years, has 
been appointed 
director of pub- 
lic relations, it 
is announced by 
G. P. MacNichol 
ir., vice-president 
in charge of 
sales. Ashley re- 
places the late 
North A. Wright. 





a Ashley joined 

¥ L-O-F in 1934. 

J. M. Ashley He will have 
general supervi- 


sion of the company’s advertising, 


sales promotion, publicity and de- 
partment of design operations. 


Two Ohio District Managers 
Named by ABC Plan 


American Bank Credit Plan of 
financing for auto dealers through 
member banks, has appointed two 
new district managers in Ohio. 
They are Eugene R. Casey, with 
headquarters in Youngstown, for 
the Peoples Bank of Youngstown, 
and H. Hawley Jones, at Toledo 
headquarters, for the Lucas County 
Savings Bank of Toledo, according 
to R. F. Given, vice-president and 
general manager, American Install- 


HEAT APLENTY! 


it—constantly! 








ment Credit Corp. of New York, 
sponsors of ABC plan. 
Both have had many years’ ex- 
perience in automobile financing. 
was recently associated with 
the Dollar Saving & Trust Co., 
Youngstown, and previously with 
Universal Credit. Jones was first 
with Universal Credit and later 
with the Universal Commercial In- 
vestment Trust. 
* + * 


Chief Engineers Appointed 
For 3 Lear Divisions 


Following a recent reorganiza- 
tion of its engineering activities, 
appointment of new chief engineers 
for the three internal divisions of 
Lear, Inc., Grand Rapids, Mich., 
is announced by William P. Lear, 
president. 


E. Rice now becomes 
chief engineer of the Lear Home 
and Aircraft Radio division. Harry 
S. Jones is new chief engineer in 
charge of research and develop- 
ment. William J. Perfield will head 
engineering activities of the Lear 
Electro-Mechanical division. 


* * +. 


CED Honors Cooper 


Walter B. Cooper, a partner in 
Poudre Chevrolet Co., has been ap- 
pointed Fort Collins, Colo., com- 








You'll be amazed at the tremendous heat generating 
power of the Motorola Car Heater. It develops 
18,000 BTU’'S—that’s enough to heat two rooms! 


HEAT A LA CARTE! 

With the new Motorola Car Heater you have a 
choice of four specific temperatures—and once 
you've made your selection, the automatic ther- 
mostat control keeps the heat where you want 


HEAT AT ANY TIME 

The remarkable new Motorola Car Heater oper- 
ates independently of engine and fuel pump. 
It’s gasoline electric powered, so it HEATS EVEN 
WHEN THE ENGINE IS OFF! 


HEAT FOR EVERY CAR 

The Motorola Car Heater can be installed in every 
make and model car or truck—even those with 
automatic transmission. 


TWO HOT MODELS 
FOR COWL OR UNDERSEAT MOUNTING. Both 
models have all the wonderful features listed 


above—both are controlled by a dash-mounted 
push button panel. Defroster blower attachment 


available for both. 


it’s easy to see that with all these features the new Motorola 
Car Heater is in a class by itself! It’s easy to sell because it has 
no equall It’s the only car heater of its kind on the market. 


CHICAGO 51 


munity chairman of the Committee 
for Economic Development, Walter 
Fuller, president of Curtis Publish- 
ing Co. and chairman of the newly 
formed CED National Information 
committee, announced last week. 
Cooper is president of the Cooper 
Music & Apliance Co., Inc., and 
the Colorado Motor Car Dealers 
Assn. Long active in community 
affairs, he is presiding officer of 
the Fort Collins Cooperative Con- 
cert Assn., Poudre Valley Council 
Table and Larimer County Veter- 
ans’ Rehabilitation committee. 
* * + 


40 Years for Hazlett 


Walter A. Hazlett, managing di- 
rector of Goodyear-Great Britain 
since 1937, has rounded out 40 
years’ service. He received his 40- 
year service pin recently from Lord 
Hugh M. Trenchard, a director of 
the company, at a ceremony held 
at the factory in Wolverhampton, 
England. 

Hazlett joined Goodyear in Akron 
as a clerk in 1906. Soon afterward 
he transferred to the company’s 
sales division and held several high 
sales posts before going to Eng- 
land. ec ie te 


Chapman Joins Bowser 


E. W. Chapman has been ap- 
pointed chief engineer of the newly 
created Industrial Pump division of 
Bowser, Inc., with headquarters in 
Fort Wayne, Ind., according to J. 
B. Trotman, general manager of 
the division. Chapman was former- 
ly chief engineer of Blackmer 
Pump Co., Grand Rapids, Mich., 
and has been active in the pump 
industry for the past 15 years. 


* * * 


Cameron Appointed 


Appointment of D. A. Cameron 
as assistant general sales manager 
of Parker Appliance Co., Cleve- 
land, is announced by Dan W. 
Holmes, general sales manager. 

Prior to joining Parker in Sep- 
tember, 1941, Cameron was for six 
years a member of the Cleveland 
sales force of Williams & Co., 
Pittsburgh. rw 


* 
Foundrymen Honor Smith 


James H. Smith, assistant to the 
vice-president, accessories group, 
General Motors Corp., was named 
to the executive committee of the 
American Foundrymen’s Assn. for 
1946-47 at the annual board meet- 
ing of the society in Chicago re- 
cently. Smith is serving a three- 
year term as a director. 

* * * 
Twin Coach Ups Lee 

John L. Lee, formerly general 
manager of the Buffalo division, 
has been made vice-president in 
charge of manufacturing by Twin 
Coach Co. Before joining Twin 
Coach, Lee was general manager 
of Curtiss-Wright Corp.’s Buffalo 
plants. 


* . x 


Schroeder Shifted 


Appointment of Harvey E. 

r, formerly district sales 

manager in Los Angeles for Parker 

Appliance Co., to be manager of 

a newly-created Pacific division of 

the company, is announced by S. 
B. Taylor, president. 

* * 


Leonard Appoints Two 


The appointment of Edwin R. 

Pherson as plant engineer and 

Francis W. Gardner as head of the 

standards department has been an- 

nounced by W. O. Leonard, presi- 

dent of the Wilson Foundry & 
Machine Co., Pontiac. 
® + © 


McCracken Appointed 


Detrex Corp., Detroit, has an- 
nounced the appointment of Dr. 
William L. M recently 
discharged from the U. S. Army 
engineers, to the position of ad- 
ministrative assistant to C. F. Din- 
ley sr., vice-president in charge of 
research and engineering. 

* * * 


Boring Joints Portsmouth 


Herbert S. Boring has been ap- 
pointed comptroller of Portsmouth 
Steel Corp. For many years he has 
been comptroller of the Van der 
Horst Corp. of America, Cleveland. 

* 


Kirksey Promoted 


IL. A, Kirksey has been promoted 
from business manager in the Olds- 
mobile zone office at Dallas, Tex., 
to assistant zone manager. He has 
been with Olds since 1927. 
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Clark’s Duties Assumed 
By Lynge at GE Unit 


The retirement of W. Stewart | R. 


Clark as manager of manufactur- 
ing for General Electric Co.’s Ap- 
pliance & Merchandise department, 
and the appointment of Carl M. 
Lynge, general works manager of 
the Bridgeport plant, to succeed 
him, have been announced by H. 
L. Andrews, vice-president, general 
manager of the department. Clark’s 
retirement rounded out 47 years 
of active service with the com- 
pany, 26 of which were spent as 
executive head of the Bridgeport 
works. He entered the services of 
General Electric in August, 1899, 
as a draftsman in the Schenectady 
Works, and came to Bridgeport in 
May, 1920, when he was appointed 
Bridgeport works manager. 
* * * 


Chrysler Export Names 
Cummings Chief Engineer 

J. P. Cummings has been ap- 
pointed chief engineer of Chrysler 
Export, it is an- 
nounced by C. B. 
Thomas, presi- 
dent. 

Cummings had 
served as com- 
mercial car engi- 
neer for Dodge 
for several years 
and during the 
war years he as- 
sisted in engi- 
neering work on 
the more than 
400,000 military 
vehicles produced by Dodge for use 
on all fronts. He started work 
with Dodge in 1930. 

* * 





Tuley Manages Operations 
For U. S. Rubber Unit 


Dr. William F. Tuley, formerly 
assistant general sales manager, 
Naugatuck Chemical division, has 
been appointed operations mana- 
ger for the Synthetic Rubber divi- 
sion, United States Rubber Co., ac- 
cording to an announcement by 
John P. Coe, vice-president and 
general manager of the Naugatuck 
division. 

With headquarters at the com- 
pany’s New York office, Rockefeller 
Center, Dr. Tuley will supervise 
production, production schedules 
and production costs of the three 
synthetic rubber plants operated 
by the company at Naugatuck, 
Conn., Institute, W. Va., and Los 
Angeles. 


* * * 


Cleveland Graphite Names 


Salzman at Ft. Wayne 


Cleveland Graphite Bronze Co. 
announced last week that Fred P. 
Salzman has been appointed man- 
ager of its new Fort Wayne plant, 
in full charge of operations. The 
plant, purchased by Cleveland 
Graphite in May from National 
Can Co., was built in 1942 and 
used during the war for manufac- 
turing shell cases. 

Salzman has been associated 
with Cleveland Graphite for 20 
years. Until now he has been plant 
engineer at the main plant in 


Cleveland. 
*~ * * 


Universal CIT Announces 


Appointments and Transfers 


The following appointments and 
shifts in personnel have been an- 
nounced by the Universal C.LT. 
Credit Corp. 

David E. MacCall was appointed 
branch manager of the Rochester, 
N. Y., office; a new office in Val- 
dosta, Ga., continues under the 
management of T. F. “Ty” Thomp- 
son, and G. E. Frost has been ap- 
pointed manager of a new branch 
in Kansas City, Kan. 

* * 


Du Pont Names 2 in Plastics 
And 2 in Ammonia 


Dr. Robert M. Evans, who has 
been manager of the division han- 
dling Du Pont Co.’s part in the 
atomic energy project, has been 
appointed assistant manager of the 
industrial division of Du Pont’s 
Plastics department. 

Calvin R. MacBride has been ap- 
pointed assistant manager of the 
products division of Du Pont’s 
Plastics department. Appointment 


of Elmer F. Schumacher as direc- 
tor of sales of the Du Pont Am- 
monia department and Dr. Harry 
Dittmar as assistant director 
was also announced. 

+” * + 


Timken Bearing Appoints 
3 District Sales Engineers 


Appointment of three district 
sales engineers—for New York, 
Chicago and Cleveland—has been 
announced by the Steel and Tube 
division of Timken Roller Bearing 
Co., Canton, O. 

Alfred J. Kinnucan, William 
Earle Bryden and Sherman R. Lyle 
are the appointees, respectively. 

+ * 2 


8 Field Representatives 
Appointed by Whiz 

Appointment of eight new field 
representatives is announced by L. 
M. Olson, vice-president of the 
Whiz Automotive division of R. M. 
Hollingshead Corp., Camden, N. J. 
The field representatives and their 
assignments follow: 

D. W. Shoemake, Los Angeles; 





ONCE AGAIN industry is 
swords into ploughshares.’’ The 
photograph taken in the Studebaker foun- 
dry at South Bend shows a magnet pick- 
ing up shell casings that less than a year 
ago were ticketed for Japan. Scrap such as 
this goes into cupolas and eventually winds 
up &s passenger car engine blocks. 





J. P. Rider, St. Louis; Merle A. 
Nicks, Milwaukee; Henry B. Putt- 
hoff, Kansas City; Edgar M. Tit- 


comb, Des Moines; Paul ‘E. Tyler, 
Jacksonville; F. R. F Okla- 
homa City, and Harold H. Nelson, 
Eau Claire, Wis. 


* * * 
Atkinson to Help Direct 
K-F Sales in Canada 


Jd. W. Atkinson has been appoint- 
ed assistant director of sales in 
Canada for Kaiser-Frazer and Gra- 
ham-Paige, it is announced by M. 
B. Cornell, Canadian director of 


sales. 


A veteran of both world wars, 
Atkinson was recently discharged 
from service after serving as a 
major in the Royal Canadian Army 
Service corps for more than five 
years. From 1928 until his enlist- 
ment in the Canadian army, he 
served with the sales department 
of the Dodge-DeSoto division of 
Chrysler Corp. of Canada, Ltd. 


Anderson to Seattle 


W. B. Anderson has been ap- 
pointed district manager of U. S. 
Tires’ Seattle district, it was an- 
nounced last week by W. D. Bald- 
win, sales manager of the U. S. 
Tires division, United States Rub- 
ber Co. Anderson, who was born 
in Minneapolis, is a graduate of 
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Union College in the class of 1920. 
He joined United States Rubber in 
1940. as a royal master salesman 
in Chicago. After various other 
sales responsibilities, he has served 
as assistant district manager of 
the Chicago district since 1944. 


* 
Holland Named to Board 


Lt. Col. St. Clair C. Holland has 
been elected a director of Auto 
Fabric Products Co., Ltd., Mon- 
treak Col. Holland is president and 
managing director of Robert 
Mitchell Co., Ltd., and of the Garth 
Co., and an officer and director of 
several other firms. 

* * * 


Bray Named for Sales 


Appointment of Bernard L. Bray 
as sales manager of the Marine 
Equipment division of Ellinwood 
Industries, Los Angeles, replacing 
Philip F. Shepherd, has been an- 
nounced by Orrin Broberg, divi- 
sion manager. 

* + * 


Hamacher Named 


A. O. Thalacker, vice-president 
and general manager of Detrex 
Corp., Detroit, has announced the 
appointment of J. D. Hamacher as 
plant engineer. 





Never Underestimate the Power of a Woman! 
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Nor the power of the magazine that 
attracts more women than 
any other magazine in the world. 
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Fisher Veterans 
Half of Division’s Workers 


Boast 10-Year Service 


DETROIT.—The Fisher Body di- 
vision of General Motors has com- 
pleted a survey which shows that 
more than 3,200 of its employes 
have been with the company a 
minimum of 20 years, while more 
than 500 have service of more than 
25 years. 

More than 20,000—approximately 
half the total number of employes 
on the rolls when the survey Was 
made—have been with Fisher Body 
a minimum of 10 years, and more 


OPENING SESSION of the school of modern merchandising, conducted by Ford Motor | than 10,000 have service of at least 
Co. for executives of its eight Midwestern branches, is presided over by W. K. Edmunds, 
midwest regional manager (shown second from right, standing). The three-week inten- 
sive course, covering new sales techniques and business managément, is being held in 
Hotel Stevens, Chicago, and will close Aug. 23. 


21 Lincoln-Mercury Firms 
Open in Past 30 Days 


DETROIT. — Lincoln-Mercury’s Inc., 


1700 S. Grand St., Monroe, 


expansion program to meet the in-/|La.; Grand Mesa Motor Co., 237 
creased postwar demand for new/s Seventh St., Grand Junction, 
cars has resulted in the opening Colo.; Colonial Motors, 654 King 


of 21 new dealerships in the past 
30 days. 

Ten new Lncoln-Mercury dealer- 
ships opened during the first five 
days of August, Frank J. Denney, 
sales manager, announced. 

Since the first of the year, many 
large metropolitan dealers, hereto- 
fore handling competitive makes 
of automobiles, have swung over 
to Lincoln-Mercury, he stated. Ad- 
ditional Lincoln-Mercury dealers 
will be appointed in the near fu- 
ture, according to Denney. 

The following dealerships opened 
during the first five days of Au- 
gust: 

Broadway Lincoln-Mercury Sales, 
Inc., 6259 Broadway, Chicago; Cap- 
itol Sales, 400 E. Capitol Drive, 
Milwaukee; Holladay Motors, Inc., 
11034 Clifton Blvd. Cleveland; 
Hunter Motor Co., 424 Huron Ave., 
Sandusky, O.; Altoona (Pa,) Lin- 
coln-Mercury Sales, 2904 Sixth 
Ave.; Steffens Motor Co., 212 Wash- 
ington St., Jamestown, N. Y.; Mc- 
Guire Motor Co., Eighth and Santa 
Fe, Pueblo, Colo.; Hamer Motors, 
Inc., 7000 Ogden Ave., Berwyn, 
Ill.; Sewickley (Pa.) Lincoln - Mer- 
cury, Inc., 527 Broad St., and M. 
J. McCarthy Motor Sales, 6727 S. 
Western Ave., Chicago. 

Other Lincoln-Mercury dealer- 
ships which opened last month, 
Denney said, include: 

William J. Bass, Inc., llth and 
Sassafras, Erie, Pa.; Balbach Mo- 
tors, Inc., 2032 Boulevard, Jersey 
City, N. J.; Savannah (Ga.) Lin- 
coln-Mercury, Inc., 5 E. Perry St.; 





Harold Motors, Inc., Mason City, | 


Ia.; Uptown Motor Co., 124-128 N. 
Minnesota Ave., Sioux Falls, S. D.; 
McCarty-Batterton Motor Co., 1700 
E. Colfax Ave., Denver. 

Scarritt Motors, Inc., 141 Second 
Ave., 8., St. Petersburg, Fla.; Boyle 
Motor Co., 1560 Franklin St., Tam- 
pa, Fla.; Kellogg-Jackson Motors, 


G-P Shows Loss 
Of $925,813 


WILLOW RUN.—A net loss of 
$925,813 for the six-month period 
ended June 30 was reported by 
Graham-Paige Motors. Joseph W. 
Frazer, chairman and president, 
announced that loss before esti- 
mated credit from the carryback 
provision of the federal income 
tax laws, amounting to $1,264,150, 
was $2,189,963. Consolidated net in- 
come for the corresponding period 
of 1945, after provision for contin- 
gencies and taxes, amounted to 
$755,903. 

Reconversion expenses accounted 
for a major portion of expendi- 
tures in the six-month period, 
Frazer said. The company is now 
making deliveries of Frazers to its 
distributors, and has produced and 
shipped more than 4,500 Rototiller 
farm machines to distributors and 
dealers in the U. S., Canada and 
South America, he disclosed. 


Timken Bearing Loses 


$990,000 Due to Strike 

CANTON, O. — Timken Roller 
Bearing has announced an oper- 
ating loss of $991,541 for the first 
six months of 1946. 

Company plants were shut down 
by a strike from Jan. 21 to March 
18. Directors declared a dividend 
of 50 cents a share, payable Sept. 5. 


St., Charleston, S. C. 








easily 


* Exclusive swivel makes hose glide out 
...no pinching or rubbing to cause 
undue wear. 


15 years. 

The oldest male employe in Fish- 
er Body, Clarence S. Blocher of 
the general offices in Detrait, re- 
cently celebrated his eighty-eighth 
birthday, while the oldest woman 
employe, Matilda Baker, office ma- 
tron at the Fisher Body Ternstedt 
division, will observe her eighty- 
first birthday in November. 


Brown-Clark Moves 


Brown-Clark Motor Co. (Ford) 
has occupied its new home in Fair- 
mont, N. C. 


* New streamlined design and sparkling trim 
adds new beauty that sells service. 


* New way to wind springs gives practically 
even tension on a 20 foot hose length. 


* Walk away with the hose...stop...the hose 
locks mechanically. Pull the hose %4 turn of 
reel... the hose is unlocked to return to reel. 


* Available in floor units, wall, or ceiling 
units. Can be easily installed in any desired 
combination. 


* These reels handle air hose, water hose, 
gear oil, motor oil and chassis lubricant hose. 
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ASTE Reports 





Initial Plans 


For Huge Pittsburgh Parley 


DETROIT.—The American So- 
ciety of Tool Engineers last week 
announced through its president, 
A. M. Sargent,eplans for the larg- 
est semi-annual national conven- 
tion in the society’s history to be 
held at Pittsburgh, Oct. 10-12. 

Highlights of the weekend sched- 
ule were made known after a meet- 
ing of the national program and 
host chapter committees in Pitts- 
burgh. 

Seminars on technical subjects, 
visits to industrial plants employ- 
ing new production techniques, 
showings of engineering films, the 
semi-annual banquet, and other 
events make up the convention 
agenda, according to Sargent. 

Each morning during the meet- 
ing there will be a two and one- 
half hour program of “know-how” 
and “how-to-do-it” motion pictures. 

Tours of the Westinghouse Gear 
Works and the Irwin Works of 
Carnegie-Illinois Steel Corp. will 
be conducted. 


lights of the convention will be 
two special performances at the 
Buhl Planetarium to be staged for 
ASTE members and guests,” Sar- 
gent said. 


Concluding feature of the con- 
vention will be the semi-annual 
banquet, with a prominent indus- 
trialist as principal speaker. 

Sargent said that the speaker 
and other events will be announced 
as the committees develop their 
plans. 


Perfect Circle Dividend 


Perfect Circle Co., Hagerstown, 
Ind., has paid its regular quarterly 
dividend of 50 cents a share on 
the outstanding stock on July 1. 
The company has 162,500 shares of 
outstanding stock. 


Casey in New Home 


Casey Motor Co. (Kaiser-Frazer), 
owned by Nick and Cecil Gifford, 
has opened its new home at Bon- 


“One of the extra curricular high- | ners Ferry, Id. 
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A typical 4 reel floor unit. White enamel 
maroon and chrome trim. 


NEW 






7 Alemite leads the way with hose reel equip- 
ment that is developed with your new sales and 
service problems in mind. If space is a problem—then 
Alemite has the combination of hose reels to fild the 
bill. If you want new beauty and “flash” in your lubri- 
cation department to do a job of visual selling—then 
these new Alemite hose reels have the modern “leoks” 
that make customers sit up and take notice. 


What’s more these new reels incorporate improve- 


MITE 


Pho wed. Pate Ofte 
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NSPA °46 Guide 
Is Distributed; 
Lists 1,000 Items 


CHICAGO.—Just mailed to mem- 
pers of the National Standard 
Parts Assn., the 1946 edition of 
the NSPA Reference Guide lists 
alphabetically more than 1,000 au- 
tomotive items. For further con- 
venience, the names of one or 
more manufacturer suppliers ap- 
pear opposite each product. 

A second section of the guide 
lists all member manufacturers 
and the lines produced by each. 
Along with the firm name are giv- 
en the address, telephone number, 
sales and export managers names, 
and three blank lines where the 
wholesaler may fill in the name, 
address and phone number of the 
factory’s regional sales representa- 
tive. 

Contrasting colors are used in 
the two sections of the book. Pages 
are spot indexed. The outside cover 
pictures the trademark emblems 
of the manufacturers. 


Need a Service Man—Want a Job— 
Try a want ad in Automotive News. 
They get quick results! 





TRANSFER OF the Peerless Collection of Early Automotive Literature to the Cleveland 
public library from the old Peerless Motor Car Corp. plant, now the Brewing Corp. of 
America’s Carling’s brewery, followed an inspection of some of the earliest volumes by 
library officials. James A. Bohannon (seated), Brewing Corp. of America’s president, is 
shown looking over the first volume of Horseless Age (1896) with Miss Mildred Stewart, 
technical librarian, and Miss Rose Vormelker, head of the library’s business informa- 
tion bureau, and Ted Revell, veteran Peerless employe who started as a body trimmer 
and is now in the Carling’s shipping department. 








Sales Salary Warning 


Wartime Cuts Still Prohibited by WSB, 
According to Salesmen’s Council 


NEW YORK.—Manufacturers 
who have reduced their salesmen’s 
compensation may face govern- 
ment penalties, according to a 
warning issued last week by the 
National Council of Salesmen’s Or- 
ganizations, a federation embrac- 
ing salesmen’s groups in several 
industries. 

Pointing out that extension of 
OPA carried with it another year 
of life for the Wage Stabilization 
Board, the council, in a special 
bulletin on the subject, reminded 
its member organizations that war- 
time treasury restrictions on de- 
creases also still apply. 

“Without approval of the Wage 

Stabilization Board,” Mitchell M. 
Shipman, general counsel to the 
salesmen’s parent body, declared, 
“it is illegal for an employer to 
reduce the compensation of any 
salesman or other non-adminis- 
trative employe coming within 
its jurisdiction, i.e. those earn- 





ALEMITE HOSE REELS 


... Reduce Wear on Hose... Add New Beauty 


Typical 2 reel floor unit. White enamel 
finish . . . maroon and chrome trim. 


ments in design that assure long trouble-free perform- 


ance... longer life for hose. 


You have to see these new reels and handle the hose 
to realize how much easier they are to work with and 
how completely modern they are in appearance. So, 
without obligation, get in touch with the nearest 
Alemite Distributor. Ask for a demonstration. Talk over 
your plans and needs with him. Or, if you prefer, write to 


Alemite, 1878 Diversey Parkway, Chicago 14, Illinois. 


LUBRICATION 
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Typical 1 reel floor unit. White enamel 
finish . . . maroon and chrome trim. 


Four reel ceiling unit with hose 
outlets at the side. White en- 
amel finish . . . maroon and 
chrome trim. 


- 


Four reel wall unit with hose 
outlets at the side. White en- 
amel finish . . . maroon and 
chrome trim. 


ing $5,000 a year or less at the 
time application is made. 

“If the salesman is on a straight 
commission basis, for instance, the 
rate of commission may not be 
cut without first securing the ap- 
proval of the board. Approval is 
also required where the salesman 
is paid a salary or salary-plus- 
commission. 

“A change-over from commission 
to salary, or vice versa, is likewise 
illegal without prior approval of 
the board, if the change would re- 
sult in reduced income for the 
salesman affected.” 

Salesmen whose compensation 
was reduced by any method dur- 
ing the period of June 30 to July 
25—the date when OPA and Wage 
Stabilization were revived—should 
demand reinstatement of the for- 
mer rate, as of July 25, the council 
bulletin advises. 

“Any reductions made during 
this period must be cancelled,” it 
points out. “All such commissions, 
salaries and wages must return to 
the rate paid on June 30 before 
any request for approval of reduc- 
tions will be considered by the 
board. However, the employe can- 
not recover the amount lost be- 
tween the two dates. Failure to 
restore the old rate constitutes a 
violation.” 

According to the council’s bul- 
letin, the treasury must be reck- 
oned with in cases where sales- 
men now earning above $5,000 a 
year are reduced to a sum below 
that figure, unless the approval 
has first been obtained from the 
Salary Stabilization unit. This 
holds regardless of the basis on 
which the salesman is paid—by 
straight commission, salary or 
salary-plus-commission. 

However, the $5,000 “floor” does 
not apply in cases where a lower 
rate prevailed between Jan. 1, 1942, 
and Sept. 15, 1942. As long as the 
new basis of compensation does 
not fall below the highest rate 
existing between those dates, no 
approval is required, it adds. 


Long-Term Note 
Issued by GM 


NEW YORK.—General Motors 
has announced the sale of a $125,- 
000,000 long-term note issued to a 
group of eight life insurance com- 
panies. The proceeds of the issue 
will be used to provide additional 
long-term funds that are required 
for plant expenditures and in- 
creased working capital to enable 
GM to expand production to meet 
the anticipated demand for its 
products, it was declared. 

Of the total note issue of $125,- 
000,000, an amount of $96,000,000 
will mature in 1976 and is being 
taken at 99% percent. The balance 
of $29,000,000 will mature in 1966 
and is being taken at 100% per- 
cent. The interest rate on both 
series of notes is 2% percent. 


Loss Reported 
By Auto-Lite 


TOLEDO.—Electric Auto Lite 
loss for the first half totaled $379,- 
630. This compares with net earn- 
ings of $2,721,596 or $2.28 per share 
for comparable 1945 period. 

Net profit of $1,053,599 was 
shown for the second quarter but 
was wiped out by the net loss of 
$1,433,229 incurred during the first 
quarter. Net sales for six months 
period totaled $55,292,858 compared 
with $77,474,552 in the same period 
of 1945. 


Seiberling Net Soars 


100 Percent in Half 

J. Penfield Seiberling, president 
of Seiberling Rubber Co., has dis- 
closed that in the six-month pe- 
riod ended June 30, net sales of 
the company totaled $13,860,961.73, 
and net income after all charges 
and provision for federal income 
taxes amounted to $615,873.46, as 
compared with $300,444.70 for a 
comparable six-month period in 
1945. 

The net income reported after 
allowances for dividends upon the 
company’s preferred stock is equiv- 
alent to $1.73 a share upon the 
common stock. 














ee ge pecan 


— 


22 
Crimmins Heads 


Lincoln-Mercury 


Western Region 


DETROIT.—Harry Crimmins has 
been appointed Lincoln-Mercury 
supervisor of the western region 





Harry Orimmins H. H. Shirrell 


with headquarters in Richmond, 
Calif. Frank J. Denney, the divi- 
sion’s general sales manager, an- 
nounces. 
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Institute Tackles Crisis . . . 


Scrap Shortage Cost Put 
At 2,150 Cars a Day 
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THE NEW 100 by 120-foot home of Word Chevrolet Co., Manchester, Tenn. Of brick, 
concrete houses 


and steel, it 


gional managers to be appointed 
to handle the division’s sales and 
service activities throughout the 
nation, Denney explained. Other 
regional managers will be named 
in the near future. 

An employe of Ford Motor since 
1922, Crimmins has been employed 
in the company’s production, sales 
and purchasing departments. Dur- 
ing the war he was attached to the 
purchasing department at the Wil- 
low Run bomber plant. 


Until his new assignment, Crim- 


the dealership’s modern service and repair facilities. 


as Lincoln-Mercury district mana- 
ger for the Richmond branch. He 
is succeeded by Homer H. Shirrell, 
who saw active duty as a comman- 
der in the Navy during the war 
and returned to the Richmond 
branch in 1945 as Crimmins’ as- 
sistant. 

Shirrell has been active in sales 
work since 1918. He joined Ford 
in 1936 and was a Lincoln trav- 
eler prior to entering the Navy in 
1941. 


AN Want Ads cost little—get results— 


Crimmins is the first of five re-| mins had served for several months! why not use’em? See inside backcover. 


FORT ATKINSON, WISCONSIN 


Compared to the average farmer, 
the average HOARD’S DAIRYMAN subscriber... 


..- receives nearly five times as much income from dairy products...receives more 
than twice as much income from livestock sold...receives 82% more income from 
poultry...receives 16% more income from field crops...has 87% more buying power 
..-has 67% more money invested in land and buildings...owns more than three 
times as many milk cows...owns 92% more swine and 78% more chickens. ..owns 

65% more automobiles and trucks...owns more than twice as many tractors...has 

more than twice as much invested in implements and machinery...spends 89% 
more for petroleum products...spends more than twice as much for 
implements and machinery...spends more than twice as 
much for building materials! 


. 250 PARK AVENUE, NEW YORK 





* EDWARD S. 


NEW YORK.—Steel production 
loss attributable to insufficient 
scrap is equivalent to enough steel 
to make 2,150 automobiles daily, 
it was estimated by R. W. Wol- 
cott, chairman of the Iron and 
Steel Scrap committee of the 
American Iron and Steel Institute, 
in advising Reconversion Director 
John R. Steelman of the institute’s 
program for breaking the scrap 
bottleneck. 

A major feature of the program 
would be shipment to the U. S. of 
battlefield and other scrap, prin- 
cipally from the American-occu- 
pied zones in Europe. The govern- 
ment recently took steps to accel- 
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TOWNSEND CO., SAN FRANCISCO, LOS ANGELES 





erate movement of material ob- 
tained from salvage programs 
abroad and from ship and muni- 
tions breakup operations in this 
country. 

Railroad and equipment manu- 
facturers emphasized at the same 
time that the railroad car short- 
age is affecting scrap shipments 
and may deteriorate further be- 
fore the end of the year. 

It was pointed out that rail- 
roads are losing equipment fast- 
er than they can replace it, a 
natural result of the overtaxing 
of facilities during the war. Cur- 
rent estimates indicate that 
about 300,000 cars of a total of 
1,750,000 in operation are due for 


scrapping. 

Wolcott declared in a letter to 
Steelman that the steel industry 
is operating at a rate considerably 
below its ability to produce “and 
is faced with a still further low- 
ered rate of operations due to the 
shortage of iron and steel scrap.” 

Disclosing that receipts of scrap 
at the mills have been falling off 
rather than increasing recently, 

Wolcott informed the reconversion 
director that 26 or more open- 
hearth furnaces were not operat- 
ing due to lack of scrap, causing 
an estimated loss of steel output 
of around 15,000 tons a day. Many 
more furnaces, he added, were 
faced with the prospect of being 
shut down for lack of material. 

Wolcott assured Steelman that 
the industry is anxious to cooper- 
ate with governmental agencies in 
any move to overcome the serious 
scrap situation. 

“The American public,” he 
said, “must be made cognizant 
of the fact that the procurement 
of goods requiring iron and 
steel will be helped in direct pro- 
portion to the flow of iron and 
steel scrap to steel mills and 
foundries.” 

The institute’s program for im- 
provement of the scrap situation, 
as announced by Wolcott, would 
include six major moves: 

Expedition of the flow of ma- 
terial from farms and rural areas. 
To urge cleanup campaigns in 
industries with an urgent request 
for prompt movement of this scrap 
as well as of processed scrap from 
railroads, fabricators and other in- 
dustrial : plants. 

To expedite and increase ship- 
breaking programs. 

To expedite and increase the 
movement of scrap from the Amer- 
ican-occupied zone in Germany. 

Collaboration with CPA in its 
overall plan for the relief of the 
scrap shortage. 

Expedite flow of scrap from deal- 
ers’ yards. 


U. S. Earmarks 
$30 Million for 
Amputee Cars 


WASHINGTON.—President Tru- 
man has approved a $30,000,000 ap- 
propriation with which Veterans 
administration is enabled to pro- 
vide an automobile or other con- 
veyance for each World War II 
veteran entitled to compensation 
for loss, or loss of use, of one or 
both legs at or above the ankle. 

The amount is incorporated in 
the First Supplemental Appropria- 
tion act, 1947. 

Under the act, the cost of each 
vehicle is limited to $1,600, includ- 
ing any special equipment or at- 
tachments necessary to enable the 
veteran to operate it. No part of 
the money may be used for main- 
tenance, repair or replacement pur- 
poses. 

The Administrator of Veterans 
Affairs is charged with the respon- 
sibility for determining that the 
veteran will be able to operate the 
vehicle safely, and that he will be 
licensed to operate the vehicle in 
his state. 

The furnishing of the automobile 
or other conveyance will be accom- 
plished by the administrator’s pay- 
ing the total purchase price to the 
seller from whom the veteran is 
purchasing under sales agreement 
between the seller and the veteran, 
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Dealer 


O’Toole Motor Sales Opens 
For K-F in Pittsburgh 


O’Toole Motor Sales (Kaiser- 
Frazer), Pittsburgh, has opened a 
remodelled dealership at Stratmore 
Ave. and Blvd. The red 
brick building of three stories cov- 
ers 24,000 square feet of floor area. 
Establishment formerly was Craf- 
ton Height’s garage, operated by 
Dan Cassley. 

Owner Tom O’Toole states that 
the service department can pro- 
cess 50 cars daily. A yellow jeep 
is used as tow truck and for pub- 
licity. 

* + 


Frank Chevrolet to Build 
Truck Shop in Portland 


A new Frank Chevrolet truck 
dealership will be built at N. E. 
Union Ave. and Sumner St., Port- 
land, Ore., according to F. B. 
Drinker, manager of Lloyd Corp. 

The structure will be of rein- 
forced concrete and cover an area 
115 by 175 feet, one story with base- 
ment for heating plant. It will have 
eight overhead doors on either side 
of the display room. 

* a a 


Horn-Williams Erecting 
$200,000 Shop in Dallas 


Construction is underway in Dal- 
las, Tex., on a new parts and serv- 
ice building representing an in- 
vestment in excess of $200,000 by 
Horn-Williams Motor Co. (Ford). 
The new building will front 140 
feet on Olive street and extend 
back on Federal the same distance. 

* *~ * 


Faggioni Gets Fla. Outlet 
For Dodge-Plymouth 


Francis A. Faggioni has been ap- 
pointed Dodge-Plymouth dealer for 
three Florida counties — Walton, 
Holmes and Washington — with 
headquarters at Baldwin Ave. and 
Fifth St., De Funiak Springs, Fla. 

€ od a 


Goodson’s Oldsmobile Firm 
Opens in Carrollton, Mo. 


Goodson Motor Co. (Oldsmobile), 
owned by Harold Goodson, is open 
for business in Carrollton, Mo. The 
garage is not fully equipped as yet, 
as equipment has not arrived when 
expected, but average repairs can 
be made. 


* * * 
Wiersum Opens Dealership 
For Willys in Grand Rapids 


Creston Willys Sales has opened 
at Plainfield Ave. and Leonard St., 
N. E., Grand Rapids, Mich. 

The dealership is financed by 
Fred L. um, former owner of 
Creston Transfer Co., who will 
have his son and son-in-law as 


managers. 
* a. * 


Building Purchased by Will 
For Packard Dealership 


Albert Will (Packard), Fort At- 
Kinson, Wis., and operator of Will’s 
Super Service Station, has pur- 
chased the Lamke building and 
will establish the Packard dealer- 
ship there with the repair and 
Service departments. A modern car 
display room is to be opened 
shortly. 


x + * 
Abshier Reports Opening 
With Mail Campaign 
As a prelude to the opening of 
new facilities in Victoria, Tex., 
Hobby Abshier, Chrysler dealer, 


has been carrying on a large mai) 
campaign as a build-up. 
* os x 


Osterman Bros. Building 
Completed in Kingman 


Work has been completed on the 
new building for Osterman Bros. 
(Dodge-Plymouth), Kingman, Ariz. 
The entire building is of reinforced 
concrete, except for the section 
overshadowing the display windows 
which is black tile. Fluorescent 
lights are provided in both the 
showroom and garage. 

The showroom has 3,500 square 
feet of floor space, while the ga- 
rage quarters cover 4,000 square 
feet. The firm is now managed by 


Dodge) will build a large show 
room soon. 




























* * * 


Anchor Tire Purchases 


Balcleve Sales, Cleveland 


Anchor Tire & Supply Co., 8830 
St. Clair Ave., Cleveland, has pur- 
chased the entire stock of Bal- 
cleve Sales, Cleveland. 

Balcleve liquidated its business 
and all former Balcleve customers 
are asked to contact Anchor Tire 
& Supply relative to requirements 


Doings 


John Osterman and his sons, John 
and James, both recently dis- 
charged from the Navy. 
* aa * 
Truck Repair Plant Opened 
By Botnick in N. Y. 
Botnick Motor Corp. has opened 





larg’ THE NEW $200,000 dealership of Capitol Sales Co. (Lincoln-Mercury), Mil kee. 
nine plant in| on auto accessories and supplies. Edward M. Goomans Is president of the firm oa Capitel Drive, s few w, blocks from an 
i Rok Mee ae ex ve residential section. Service facili allow for handling of cars at one 

Designed exclusively for ser-| Lloyd Patton, Fort Worth auto- | time. ‘‘People don’t want to go downtown and fight traffic,” Goemans ‘There's 


mo reason why & dealership shouldn't be located in the area free from congestion. The 


vicing and repair of trucks, the trend is decentralization.’ 


building has high ceilings to ac- 
commodate the largest tractor- 
trailers which maneuver easily on 
the quarter-acre floor. 

* + * 


Two Hazlehurst Dealers 
Improve Facilities 

Two dealerships are building or 
making improvements in their fa- 
cilities in Hazlehurst, Ga. 

Grindle Motor Co. (Chevrolet), 
Lumber City, Ga., plans erection 
of a modern display room and ga- 
rage on Tallahassee St. in Hazle- 
hurst. Haley Bros. (Chrysler- 


mobile dealer, has formally opened 
his new quarters at 2733 W. Sev- 


enth St. been granted a charter. Author-|in motor vehicles. Principals are 


ized capital stock is 100 shares,|C. A. Danner, Vernon H. Lackey 
par value $10 each. Principals are| and Eula G. Danner. 
Bernard C. Kuenz, F. J. Hermann OF en ae 
and Geneva L. Kuenz. Holmes & Maddox (Chrysler), 
ne Muncie, Ind., is completing its new 
Fenne Howard Motors, Inc., Sar- | building. The dealership is plan- 
asota, Fla., has been granted a/ ning to install new service equip- 
charter. Authorized capital stock | ment. 
is $20,000. Principals are Leroy T. Dy ani se 
Fenne, A. R. Howard and J. J. Horace C. Cooley, who was asso- 
Williams jr. ciated with Sanders Motor Co. 
i a (Ford), Raleigh, N. C., for 10 years 
Hickory (N. C.) Motor Sales, Inc.,| prior to World War II, has re- 
has been chartered with author-| turned to the company in the sales 
ized capital stock of $200,000 to deal | department. 


* * * 


Miller Bros. Motor Co. is occu- 
pying the recently completed build- 
ing on the Lyman Rd., near In- 
man, S. C. 


D. A. Vandveer has been nameé¢ 
service manager of Michael Motor? 
(Packard), Springfield, Ill., George 
Michael announced last week. 


Ingram ores. (Chrysler), Clivis. 
M., has completed its new 
building. 





Orlando (Fla.) Motors, Inc., has 


Going places in New York 












Quicken your New York sales with the extra selling 

\ power of the Post-Home News. Get aboard this up and coming 
\ advertising vehicle. Ride it down the main line to bigger 
‘eee and profit in America's No. 1 market. Post-Home News is the 

\ new buy in New York. It adds a eame-delivered 
ponch and takes you to the fourth largest newspaper audience inside 
‘the city zone. You sell more than 360,000 ample-budget families, 
nearly a third of them through unique-in-New York home delivery. 


\ In families, the Post-Home News is the fifth largest "city" in the 
\ U.S. To sell this city inside New York, where newspapers do the 
\ heavy-duty selling, you must use the Post-Home News. 


Ne w York Post*Home News 


Dorothy S. Thackrey, Publisher * 1. O. Thackrey, Editor and General Manager 


Nationally represented by THEODORO ADVERTISING SERVICE, 75 West St. N. Y. C. 6 °* Edward C. Ki : 
Detroit: 803 Ford Building Chicago: 141 West Jecks 
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Nash Motors is preparing full 
color copy for a selected list of 
fall issues of national weeklies, 
monthlies, business publications 
and trade papers and billboards 
featuring its 1946 cars. N. F. Law- 
ler is director of Nash Motors ad- 
vertising. Geyer Cornell & New- 
ell, Inc., is the agency. 


Paper Depression? 


For want of paper, a depression? 

A couple of auto men were chew- 
ing at the newsprint shortage when 
one of them projected this possi- 
bility: 

Suppose real buyer resistance 
did develop. Then there would 
be a stampede of advertisers to 
whip up a buying fever. 

Could the newspapers handle it, 


—Auto Advertising 


Nash, Dodge Copy... 
Paper Depression? 
By Bob Finlay 


or would a depression develop for 
lack of paper? 

Can you spot any holes in this 
paper theory? 


Dodge Co-op 


Dodge has been running a gen- 
eral co-op ad campaign in about 
2,000 newspapers in July and Au- 
gust under the theme of double 
protection—protect your old car 
while waiting for your new one, 
thus. protecting the value of your 
car as a trade-in as well as your 
comfort and safety. Ruthrauff & 
Ryan is handling. 


Swap 


Lyon Metal Products, Aurora, IIl., 
has tackled the problem of secur- 


ing hard-to-get sheet steel by go- 
ing back to an early American 
custom of “barter and exchange.” 
In a current “horse-trading” cam- 
paign, Lyon’s national advertising 
and sales force is offering to 
“swap” finished products for sheet 
steel. 

The appeal to the trade and 
Lyon’s dealers is captioned, “You 
Furnish the Steel ... Lyon Will 
Make the Product.” 

“The Lyon situation,’ explained 
H. B. Spackman, Lyon’s executive 
vice-president and general sales 
manager, “is that our facilities-for 
the production of a wide range of 
sheet steel products are far in ex- 
cess of current steel receipts, in 
spite of the excellent job being 
done by the steel producers.” 

Customers and dealers with or- 
ders already on hand are assured 
that any production taken on at 
any Lyon plant as a result of sthis 
campaign will not in the least af- 
fect their orders on hand, because 
the program will be handled by 
production facilities not now being 
used due to scarcity of raw ma- 
terials. 


Macfadden Figures 
Everett R. Smith, Macfadden 


Smart lady in a smart car... 
that’s what you see when you see a Vogue reader in your car. 


Diets, THE CONDE NAST PUBLIGATIONS INC 





DON ALLEN (Chevrolet) is attracting a lot of attention in Buffalo with this 22-foot 


blimp which rides over his used-car lot. 


A recent newspaper ad asking readers to 


“‘watch for the man on the fiying trapeze’’ brought numerous telephone calls asking 
**How long can the man stay up there?’’ Trescot Goode, Allen’s advertising manager, 
swears, however, that it was only : dummy attached to the trapeze. The 1913 runabout 
under the balloon still runs good, ‘‘except that it jumps about a half block when the 


clutch is let in.’’ 





Publications’ research director, 
takes apart the manner in which 
the recent study of the Bureau of 
Agricultural Economics and the 
Federal Reserve System has been 
presented. 

“Just as Washington misinter- 
preted the significance of other 
studies and forecast high unem- 





Smart car for a smart lady... 
that’s what she sees when she sees your car in Vogue. 











ployment and deflation,” Smith 
said, “so have they misinterpreted 
this study .. .” 

Referring to the statement that 
families with incomes in the middle 
and lower brackets accumulated 
savings of approximately $58 bil- 
lion, Smith said: 

“It is true that this 90 percent 
of the families hold only 40 per- 
cent of the total savings, but it is 
equally true that their propor- 
tion of the total is exactly four 
times as great as it was in 1939. 

“Instead of 10 percent of $45 bil- 


|lion which they held before the 


war, these middle and lower in- 
come families now hold 40 percent 
of approximately $145 billion.” 


Seiberling Streamlines 


With the object of obtaining bet- 
ter coordination 
and greater effi- 
ciency, Seiberling 
Rubber has reor- 
ganized its adver- 
tising and mer- 
chandising de- 
partments, it is 
announced by Col. 
J. L. Cochrun, 
vice-president in 
charge of sales. 

Heading the 
two depart- 
ments is the di- 
rector of advertising and mer- 
chandising, G. F. Weisenbach, 
formerly the advertising man- 
ager. The managers of the two 
departments are H. W. Julian, 
merchandising, and E. H. Cook, 
advertising. 

The advertising department will 
handle all advertising, sales pro- 
motion, identification and produc- 





G. F. Weisenbach 


tion of sales materials. The mer- 


E. H. Cool 





H. W. Julian 


chandising department will be re- 
sponsible for merchandising plans, 
displays, store planning, and point 
of sales merchandising help. 

Meldrum and Fewsmith, Seiber- 
ling’s agency, is represented by E. 
T. Morris and Morton Weber. 


Fitzpatrick Buys 

Radio Station WGR in Buffalo 
has been purchased by Leo Fitz- 
patrick, former president and gen- 
eral manager of Station WJR De- 
troit, he announced last week. 

Fitzpatrick, who recently sold his 
interest in WJR to George E. Rich- 
ards, owner, purchased WGR from 
the Buffalo Broadcasting Co. A 
5,000-watt station, it is an outlet of 
the Columbia Broadcasting System. 

Fitzpatrick will be chairman of 
the board of the new corporation 
and I. R. Lounsberry, who has been 
manager of the station 20 years, 
will be president. Norman Nobes, 
associated with Fitzpatrick in De- 
troit, will be secretary-treasurer. 


Names 


L. Brooks Elms has _ joined 
Geyer, Cornell & Newell, Inc., as 
an account executive, it is an- 
nounced by H. M. Newell, execu- 
tive vice-president. Elms was pre- 
viously with J. M. Mathes, Inc., as 
account executive, and prior to that 
was with Foote, Cone & Belding. 
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Decontrol Pressure Coming .. 


15% Price Boost Due 
On Repair Parts 


(Continued from Page 1) 


til June, OPA’s only reason for 
refusal was that it was contrary 
to OPA policy. 

However, in June, Paul Porter, 
price administrator, told C. C. Carl- 
ton, chairman of the advisory com- 
mittee and vice-president of Motor 
Wheel Corp., that OPA refused to 
suspend price control because it 
believed that such action would re- 
sult in immediate price increases 
both at factory and retail levels 

Carlton replied that prices would 
increase only on some items, “and 
that is at it should be, and must 
be, if the supply is ever going to 
meet the demand.” 

“We charge,” Carlton asserted, 
“that wherever there is a shortage 
of any replacement parts item to- 
day, it is either due to strikes 
which stopped production for a 
long time, or the shortage is an 
artificial one created by the very 
OPA you head.” 

It was during this exchange 


Ceilings 
(Continued from Page 1) 
creases due to materials costs and 
specification changes. For all mod- 
els and makes, the increase aver- 

ages 7.3 percent. 

Typical of the new ceiling prices 
for passenger automobiles with 
standard equipment—listed by in- 
dividual models for all makes in 
the official actions—are those of 
four-door sedans of various series 
and makes. These are listed below 
and are followed in each case by 
the price ceilings for the same 
models prior to the latest action 
and the amount of the increase. 
(These comparative prices include 
list price, but do not include fed- 
eral excise taxes, retail handling 
and delivery charges, or transpor- 


tation charges). 
New Previous In- 


Price Price crease 
Plymouth DeLuxe ....$1142 $1069 $73 
Plymouth Spl. DeLuxe 1174 1097 77 
Dodge DeLuxe ....... 1261 1176 85 
Dodge Custom ....... 1325 1235 90 
DeSoto DeLuxe ...... 1343 1251 92 
DeSoto Custom ...... 1412 1316 96 
Chrysler Royal ...... 1452 1353 99 
Chrysler Windsor .... 1554 1449 105 
Chrysler Saratoga .... 1757 1636 121 
Chrysler New Yorker . 1841 1714 127 
Ford DeLuxe ........ 1068 995 73 
Ford Super DeLuxe .. 1134 1057 77 
Lincoln Model 73 .... 2059 1919 140 


Lincoln Model 73 

(with custom interior) 2191 2042 149 
MGSO oc cccccscccccs 1333 1241 92 
Chevrolet Fleetmaster. 1076 1002 74 
Chevrolet Stylemaster. 1005 936 69 
Pontiac Torpedo 6 ... 1213 1127 86 
Pontiac Torpedo 8 ... 1240 1152 88 
Pontiac Streamliner 6 1285 1194 91 
Pontiac Streamliner 8 1312 1219 93 
Oldsmobile 66 ....... 1251 1163 88 
Oldsmobile Std. 76 ... 1337 1243 94 
Oldsmobile DeLuxe 76 1440 1338 102 
Oldsmobile 78 Std. ... 1390 1293 97 
Oldsmobile 78 DeLuxe 1493 1388 105 
Oldsmobile 98 ....... 1565 1458 107 


Buick Series 40 ..... 1346 1250 96 
Buick Series 50 ..... 1567 1459 108 
Buick Series 70 ..... 1824 1699 125 
Cadillac Series 61 ... 1935 1794 141 
Cadillac Series 62 ... 2105 1951 154 
Cadillac 60 Special.... 2799 2590 209 
Cadillac Series 75 ... 3926 3633 293 
Hudson Super Six ... 1360 1257 103 
Hudson Commodore 6. 1496 1384 112 
Hudson Super 8 ..... 1492 1377 115 
Hudson Commodore 8 1563 1446 §=6117 
Nash 600 Series ..... 1206 1119 87 


Nash Ambassador 6 . 1366 1262 104 
Paekera WE 2. .ccces 1624 1510 114 


Packard Eight ....... 1682 1565 117 
Packard DeLuxe 8 ... 1746 1624 122 
Packard Super 8 .... 2141 1986 155 
Packard Custom 

OE © ccccnscccece 2863 2654 209 
Studebaker 1947 Models 
Studebaker Champion 

DED: crntdasscens 1238 1158 80 
Studebaker Champion 

Regal DeLuxe ..... 1304 1221 83 
Studebaker Commander 

ET aead bhcd05 1467 1370 97 
Studebaker Commander 

Regal DeLuxe :.... 1581 1477 104 


(For a complete list of all mod- 
els and makes, see Section Two 
of today’s issue.) 


Studebaker Lists 
Three to Field 


SOUTH BEND.—Three appoint- 
ments to the Studebaker field serv- 
ice staff have been announced by 
Don O. Wilson, general service 
manager. 

Roy E. Carlock has been named 
Service representative of the South 
Bend branch to replace L. H. Sar- 
gent, who is transferred to the 
Memphis branch. Lloyd H. Smith, 
service school instructor, becomes 
fleet service representative with 
headquarters in Chicago. 


that Porter admitted that the 

record of the industry has been 
good under the suspension of 

ceilings on original equipment. 

Now, with a 15 percent industry- 
wide increase due, parts men be- 
lieve that the interests of all would 
be best served by decontrol which 
would permit prices to go up on the 
logical basis of need, rather than 
across the board. 

Parts men point out that some 
parts require a great deal of labor 
while others require little labor. 
The costs, obviously, will vary ac- 
cording to the amount of labor 
involved. 

Under the new OPA setup, in- 
cluding the decontrol board, some 
parts men feel that the chances of 
decontrol are much greater, since 
they feel that OPA did not reason 
logically in their case and the de- 
control board may. 


IMPORTANT NOTICE 





A NEW SEIBERLING ‘“‘plow contour’’ farm tractor tire is being examined by Stan 
Elliott, assistant manager, Selberling agricultural tire sales department, and C. W. 
Seiberling, executive vice-president, Seiberling Rubber. The tire uses new principles of 


traction developed by Seiberling engineers. It has ‘‘extra deep curved lugs.’’ 


Used *46 


(Continued from Page 1) 
furnished to all used-car dealers 
in the country and will be on file, 
for reference by consumer buyers 
and sellers, at OPA local offices. 

(Today’s issue of AUTOMOTIVE 
News contains a supplement list- 
ing all used 1946 car prices by 
makes and models.) 


The dealer’s maximum price for 
a warranted used car is 15 percent 
higher than the ceiling for an “as 
is” sale. This 15 percent markup 
for a warranty sale is lower than 
the 25 percent warranty markup 
allowed for 1942 and earlier model 
year cars because late model used 
cars require considerably less re- 
pairing and reconditioning than 
earlier models, OPA explained. 


Colonial Promotes Two 


Appointment of Gus Gran as as- 
sistant sales manager and Ben F. 
Welte as assistant chief engineer 
was announced last week by Arvid 
Lundell, president, Colonial Broach 
Co., Detroit. Gran, who has been 
with Colonial for the past 13 years, 
was formerly assistant chief en- 
gineer. Welte joined Colonial in 
1932 and has been research engi- 
neer during the past several years. 





TO MANUFACTURERS 


You should increase your allotment of goods for New Orleans retailers and 
wholesalers. 


Sales Management’s recent survey of basing power Janome New Orleans first 


among the “Deep South” cities . . . first in buying income .. . first in retail 
sales ... first in wholeSale sales... 

As of today the retail demand for your goods in New Orleans is the test 
on record. New Orleans retailers and wholesalers deserve an immediate increase 


in allotment. 


Che Cimes-Picauune 


New ORLEANS STATES 


First Newspapers in the South’s First Market 


Representative: JANN & KELLEY, INC. 
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Urges Labor Reforms 
Reilly, Quitting NLRB, Would Relax Employer Ties 
During Unionizing Campaigns 


WASHINGTON.—Gerard  D.|timidate or fire employes engaging 
Reilly, who is retiring after five|in union activity. 





years as a member of NLRB, has 
advocated changes in federal labor 
policies which would give employ- 
ers greater freedom of redress and 
expression during union organiz- 
ing campaigns. 

Reilly also called for amend- 
ments to the Wagner act outlaw- 


ing secondary boycotts and strikes |< 


for representation privileges and 
objectives contrary to the act. 

The dissenter in most 2-1 board 
rulings favorable to unions, Reilly 
will leave office Aug. 26. James 
Reynolds, of New York city, will 
be his successor. 

Reilly was the referee in the 
hearings on the UAW-CIO’s com- 
plaint that General Motors had 
engaged in unfair labor practices 
in last winter’s strike. After the 
strike settlement, the union drop- 
ped its charges and the case was 
closed. 

In an interview, Reilly declared 
that the 1935 National Labor Re- 
lations act is “basically sound” as 
the foundation for the national la- 
bor policy, adding that it has suc- 
ceeded in reducing industrial strife. 

But he recommended the follow- 
ing six revisions, the first two of 
which could be made by the board 
alone and the last four of which 
would require congressional ap- 
proval as amendments to the act: 
] Give employers the right to re- 

- quest bargaining elections 
where a union claims bargaining 
rights and threatens to strike with- 
out resorting to NLRB procedure. 
Under present rules, an employer 
can petition only if two or more 
unions are contesting for represen- 
tation. 

2 Give employers the right, co- 

relative with the unions, to 
speak freely during union organiz- 
ing campaigns, the only condition 
being that employers do not in- 


3 New Members Added 


By Buffalo Trade Assn. 

BUFFALO.— The Buffalo Auto- 
motive Trade Assn. has announced 
the addition of three new mem- 
bers, as follows: 

John L. Kruse Motors Inc. 
(Dodge-Plymouth), Clarence, N. Y.; 
James R. Shaw (Dodge-Plymouth), 
Chaffee, N. Y., and Niagara Motors 
(Kaiser-Frazer), Buffalo. 











“I think an employer should 
have the right to speak pretty 
freely to his employes about the 
long-term effect of unionization 
of his plants co-relative with the 
right of the union to say any- 
thing it pleases,” Reilly said. ; 

Clarification of the status of su- 

pervisory employes. He said 
that no administrative agency 
should have the authority to cer- 
tify such employes in bargaining 
units since the subject was never 
discussed during debate and en- 
actment of the Wagner act. 


4 Withdrawal of protection of the 
act from unions which strike 
for objectives contrary to the act 
or which could be achieved by or- 
derly processes under the act. This 
protection consists of the right of 
reinstatement with back pay. 

Reilly said its withdrawal would 
be a sufficient deterrent for all 
unions except the “most powerful” 
—the United Mine Workers, all 
AFL building trades unions and 
the railway brotherhoods. 


5 Grant the NLRB power to cope 
with unions engaging in sec- 
ondary boycotts, such as the re- 
fusal recently of the Teamsters 
Union-AFL and the Longshoremen 
and Warehousemen-CIO to unload 
AFL-manned ships in Coos Bay, 
Ore. 


Transfer the prosecuting and 

NLRB enforcement functions to 
the Labor department. He said this 
step would make the board a fact- 
finding and judicial body only and 
bolster public confidence in its im- 
partial functions. 


Reilly opposes a federal media- 
tion board as too cumbersome 
for handling labor disputes and 
he is against compulsory arbitra- 
tion, even in public utilities. 
These proposals were contained 
in the Case bill, passed by Con- 
gress but vetoed by President 
Truman, and the Ball-Burton- 
Hatch bill which died in Senate 
committee. 


He said there has been general 
acceptance of collective bargain- | 
ing throughout American industry 
in the 10 years of the Wagner act. 
There is still a good deal of re- 
sistance in small towns, especially 
in the South and the Middle West, 





he said. 


AUGUST 19, 1946 





PARK-O-MAT, the gimmick that automatically parks your car without starting the 
engine, is being shown in Los Angeles. Top, the car is driven into the lot or garage 
and locked by the owner. Arms automatically grip the bumpers in front and back and 
move the car to a moving table that will take it to the proper spot. Bottom, at the 
press of a button the machine rolls from the table into its desired niche. —(Aeme photo) 


Utah Dealers 
Told of Plans 


To Test Drivers 


SALT LAKE CITY.—An expla- | 
nation of proposed legislation for 
periodic reexamination of Utah |@ 
drivers was given by Howard P. 
Leatham, director of the drivers’ 
license division, State Tax com- 
mission, in a recent address be- 
fore the Utah Automobile Dealers’ 
Assn. 

Under the proposed legislation, 
he said, holders of “grandfather” 
licenses, those issued in 1933, would 





be subject to driving tests every 
|10 years, while those holding per- 


|three years would be subject to 
reexamination every nine years. 


About 125,000 persons still hold 
Utah “grandfather” permits, which 
were issued to 170,000 motorists on 
“valid until revoked” basis. 


“We are not trying to cance! | 
those licenses,” Leatham said, “but 


an examination to learn if they 
are qualified to drive a car.” No | 





to obtain a driver’s license in Utah, 
which Leathem asserted was a 
“mistake.” 


we do want to give the holders | 





Mead to Direct 
NADA Research 


And Planning 


WASHINGTON.—Executive Vice- 
President Lee Moran has an- 
nounced appointment of Joseph 
Mead as head of NADA’s new Re- 
search and Planning department. 


The appointment, according to 
Moran, represents the culmination 
of plans to provide business, eco- 
nomic, statistical, and other types 
of information which will be help- 
ful to dealers in the operation of 
their business. Economic trends, 
fact-finding surveys and studies of 
business data of all types will be 
analyzed in this new NADA de- 
partment from the standpoint of 
their impact on the dealer’s busi- 
ness operations. 

For the first time there will be 
available for the guidance of deal- 
ers economic data gathered, anal- 
yzed and compiled strictly from 
the viewpoint of its being perti- 
nent to, or having some bearing 


lon, the business, Moran said. 


Mead has been a practicing econ- 
omist for 15 years, and conducted 
his own business as a consulting 
economist prior to service with va- 
rious federal agencies during the 
war. For a period of five years he 
was editor and publisher of the 
Economic Forum in which enter- 
prise he was associated with the 
late Frank A. Vanderlip, former 
president of the Nationa‘ City bank 
of New York. 


As a consulting economist, Mead 
has engaged in a wide range of 
economic problems of importance 
to industry and finance and in all 
types of business research, includ- 
ing taxation, distribution and la- 
bor relations. 

Mead’s government war service 
included a brief association with 
OPA. He became head of the In- 
dustry Analysis division of the 
War Manpower commission when 


| mits which must be renewed every lit was first organized and, later 


was in charge of the Reporting 
division of Smaller War Plants 
Corp. Immediately prior to joining 
the staff of NADA, Mead served 
on the director’s staff of the Office 
of Business Economics in the Com- 
| merce department. 


Wiggins Safe Looted 


LINCOLN, Ill—Theft of cash 
and checks totaling nearly $1,500 


examination was required in 1933 | from a safe in the Pontiac dealer- 


ship operated by Melvin Wiggins 
has been reported. The safe had 
been left unlocked. 
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Protection of Colo. Law 


Pointed Out 


DENVER.—Newspaper space is 
being used in local newspapers to| 
point out the fact that Colorado 
dealers are reliable. 

A large advertisement, three 
columns wide and a quarter-page 
in depth, was headed by a line 
drawing showing a crowd of peo- 
ple watching the tearing down of 
a sign with the wording “Let the 
Buyer Beware!” on it. The draw- 
ing was entitled, “They Tore the 
Old Sign Down.” The message of 
the advertisement said: 

“To protect YOU, the purchas- 
ers of motor vehicles, against fraud 
and misrepresentation, each li- 
censed motor vehicle dealer of 
Colorado has filed a bond with the 
State of Colorado in the amount 
of $2,500—a total of MORE THAN 
THREE MILLION DOLLARS! 

“The Surety Bond binds every li- 
censed dealer to comply with all 
requirements of the Colorado law 
—and to make good any loss or 
damage any person suffers by rea- 
son of fraud, misrepresentation, or 
violations of any provisions of this 
law. 

“Now Colorado law, this measure 
was proposed by _ representative 
motor vehicle dealers throughout | 
the state, each willing to assume | 
expenses and heavier responsibil- 
ity to safeguard the motoring pub- 
lic, their customers.” 

The advertisement was published 


New Iron ‘Grab’ 
Expected to Shut 
Shops in East 


CLINTON, Mass.—In the next 60 
to 90 days any number of automo- 
bile shops in the New England 
area may be forced to close as a 
result of a new CPA order in 
Washington, according to Edward 
H. Baker, president of the Massa- 
chusetts State Automobile Dealers’ 
Assn. 

Baker referred to the CPA or- 
der for diversion of still more pig 
iron to housing and farm equip- 
ment—an order that he said would 
deprive the auto industry of badly- 
needed parts for old cars as well 
as materials for new cars. 

“In my mind,” Baker said, “the 
restrictive orders of CPA practic- 
ally nullified production of autos, 
and the absurdity of OPA’s pricing, 
in May of this year, of used 1942 
cars of all makes higher than the | 
delivered prices of the new and, 
similar 1946 models, is a typical | 
example of its bungling. 

“It now looks,” he added, “as 
though CPA is going to follow the 
well-trodden and worn-out path of 
OPA and further restrict produc- 
tion. And what we need in this 
country is production. 


“Lots of assembly plants are 
working on a minute-to-minute ba- 
sis because of the shortage of 
parts, and with this new order di- 
verting pig iron, there will be a 
tremendous shortage within the 
next 60 or 90 days.” 

Baker pointed out that the 
greatest shortage at present is of 
rims and wheel bearings, but added 
that there was a general shortage 
of other needed parts for lack of 
pig iron even before the new di- 
ales order was placed into ef- 
ect. 





Radio Tax Clarified 
-HOUSTON.— Houston Automo- 
bile Dealers Assn. last week in- 
formed its members that the comp- 
troller of public accounts, Austin, 
had advised that “radios are not 
Subject to the state tax of 2 per- 
cent when sold attached to a new 
automobile when the state tax of 
1 percent is paid on the car, the 
8a.es price of the car including the 
radio. However, if at a later date, 
the radio is sold and installed in 


the car, the tax of 2 percent is 
due.” 


Crosley Dealer 
Taxeraas Implement Co., Thief 
River Falls, Minn., has been ap- 
Pointed Crosley distributor. 


ers’ 


in Ads 


by the Colorado motor vehicle deal- 
administrator with the ap- 
proval of his advisory board. 

The Colorado law, which the ad- 
vertisement and other ads to fol- 
low calls to the attention of the 
general public, was passed by the 
‘ast Colorado legislature, and was 
sponsored by the Colorado Motor 
Vehicle Dealers Assn. and the Den- 
ver Automobile Dealers Assn. Tom 
Braden is executive secretary of 
both these organizations. 





Newell Named to Head 


Melbourne (Fla.) Assn. 
MELBOURNE, Fla.—Elliott C. 
Newell has been elected president 
of the newly organized Melbourne 
Automobile Dealers’ Assn. J. Bruce 
Dick was named vice-president. 











yam 





A SPEEDWAY CHAMP of other days, W. Nelson Bump, regional vice-president of 
American Airlines System in Boston and a member of the Veteran Motor Car Club of 
America, at the wheel of his imported 1910 Fiat racing car which is participating in the 
revival of the Glidden Tours to Midwest points. 


Parsons Named by K-F 


Roy T. Parsons has been ap- 
pointed Buffalo regional manager 
for Kaiser-Frazer and Graham- 
Paige, succeeding Arthur H. Ba- 





bin, who has been transferred in 
a similar capacity to the Pitts- 
burgh area. Parsons has been a 
sales representative for severad 
auto companies for 10 years. 






~ 


has been a cheerful raconteur and home- 
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Bendix Helicopter 


Building New 


Factory in Conn. 


NEW YORK.—After more than 
a year during which hundreds of 
flights were made with its experi- 
menta! helicopter, Bendix Heli- 
copter, Inc., announced last week 
through Peter N. Jansen, vice- 
president in charge of operations, 
at its administrative offices at 50 
Rockefeller Plaza, that construc- 
tion is now in progress on a new 
100,000 square foot factory. build- 
ing on a 30-acre tract at Stratford, 
Conn. 

The plant is expected to be in 
operation next February. With the 
best utilization of the available 
area and using three shifts of 
workers, it will be capable of pro- 
ducing 200 -contra-rotating four- 
seat helicopters a month. 

At the same time, Jansen stated 
that the first Bendix helicopters 
will be relatively expensive and 
that therefore first sales will be 
largely confined to commercial and 
government organizations. 


Lee Shippey 


- - » Lee Shippey of the Los Angeles Times 


Lee Shippey didn’t put on that friendly, easy-going 
mien just to charm Caricaturist Cugat, because Lee 


spun philosopher for readers of the Los Angeles Times for almost twenty years. 


Shippey’s daily observation on the eccentricities of his fellow men is one of many 


Represented by Williams, Lawrence & Cresmer ° 


bright spots in the intelligently diversified pattern of news and 


features which makes the home-owned Times “everybody’s news- 


paper” in Southern California . . . delivered to more 


homes than any other daily in America’s Third Largest Market. 


é 
LOS ANGELES Times 


New York, Chicago, Detroit and San Francisco 
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To Form National Organiz ation .. . 
U.C. Dealers to Meet 


Aug. 22 in Detroit 


DETROIT. — Used-car dealerr 
from throughout the nation wil 
meet at 10:30 a.m. Thursday at the 
Masonic Temple Cathedral audi- 
torium here to set in motion plans 
tor formation of a national asso- 
ciation, it was announced last 
week. 

H. C. Barkes, secretary-treas- 
urer of the Michigan Used Car 
Dealers Assn., said that an actual 
organizational meeting will be held 
about 10 days later at a centrally 
located city. 

. B. Caldwell, of the South- 
west Used Car Dealers Assn., will 
be the principal speaker at 
Thursday’s meeting. 

Barkes also said that the appeal 
for termination of used-car price 
controls would be carried to the 
Price Decontrol board after OPA 
takes action. The price agency re- 
ceived the petitions from the used- 
car dealers last week and is ex- 
pected to reject the request to 
cancel MPR 540. 

In Washington, David Castles, 
chairman of the OPA advisory 
committee for the motor vehicle 


retail trade, said the petitions and 
more than 100 supporting tel- 
grams from second-hand dealers 
were submitted to the agency 
without committee comment. 

The new OPA act provides 
that recommendations for de- 
control must be presented with 
supporting documentary evidence 
by an industry advisory commit- 
tee. The dealer group is still 
considering the evidence it will 
submit, Castles said. 

Used-car dealers are represent- 
ed on the committee by L. F. Ja- 
cod, of New York, and Bernard 
Piehl, of Los Angeles. 

The decontrol petition was drawn 
up by Bert Baker, president of the 
Michigan association, and Don W. 
Farrant, secretary-treasurer of the 
Grand Rapids (Mich.) Used Car 
Dealers’ Assn. 


Winders Clears for Lot 


Winders Motor Sales, Inc., Co- 
lumbus, O., will soon begin the 
razing of several buildings at High 
St. and Hubbard Ave. to make way 
for a large lot for used cars. 


Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 


(U. 8S. PRODUCTION ONLY) 
Weeks Ended Aug. 17, Aug. 10 
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Chrome 
SHOWROOM FURNITURE 


Beautiful « Sturdy e Comfortable 
CHAIRS e SETTEES « TABLES 
STOOLS « SMOKING STANDS 
LAMPS e CLOTHES TREES 
@ Durable Leatherette in Many Colors 

@ Highest Grade Chrome Plating 


Illustrated Literature on Request 


Yemen too thou KAY-DAVIS COMPANY 
Table 886-890 Gerard Ave. 
$3450 NEW YORK 52, N.Y. 


CANDA QUIZ 


Question: You have been a 
Chrysler-Plymouth distributor for 
a long time. You know what 
makes cars good. What about 
Canda Cloth upholstery, for ex- 
ample, do you rate it tops? 


Answer by Mr. Patterson: We fig- 
ure that Canda Cloth is the long- 
est wearing upholstery. The style 


and rich looks of the '46 Plymouth 
pile fabrics win favorable com- 
ment from new car buyers. We 
know it is safe to wash also. And 
because it's easy to clean, it 
saves time and money on recon- 
dition jobs. 


L. T. Patterson 
L. T. Patterson Co. 
1010 Gilbert Avenue 
Cincinnati 2, Ohio 


CANDA CLOTH—srvuise—cueans EASY— WEARS WELL 


Made by Collins & Aikman Corporation, New York 

















Week Week Total Jan. 1 Jan. 1 
Ended Same Ended August to to 
Aug. 17 Week Aug. 10 to Date Aug. 16 Aug. 17 
1946 1941*+  1946* 1946* 1941*+ 1946* 
GENERAL MOTORS 21,705 1,542+ 21,113 51,522 1,613,8657 291,549 
SS 4,485 Closed 4,137 10,280 258,111 52,443 
REE. cc csccsees 773 ~Closed 769 1,846 44,141 10,544 
Chevrolet ......... 10,825 1,542+ 10,385 25,548 921,060t 142,971 
Oldsmobile ........ 2,801 Closed 2,350 6,381 173,880+ 38,592 
SEL ig. 06-00-00 od 2,821 Closed 3,472 7,467 216,673 46,999 
CHRYSLER ........ 15,602 4,076+ 15,318 37,003  798,749% 323,469 
MOD sctuccesice 1,765 Closed 1,821 4,270 73,087 42,003 
Es bidet'e sees ves 4,605 1,248+ 4,592 10,998  258,4607 101,632 
PROMO nw cw ee 6,720 2,838; 6,307 15,697  360,057+ 133,405 
Chrysler .......... 2,512 Closed 2,598 6,088 107,145 46,429 
PPE. Sutbccvugssses 12,449 20,304+ 12,465 29,960  765,4077 221,122 
PS re 10,150 18,281¢ 10,035 24,293 667,912+ 184,899 
Err errs 389 Closed 495 1,070 12,646 5,522 
aa ras 1,910 2,028 1,935 4,597 84,849 30,701 
PURE OU Wiccukedessis 1 Closed 2,158 4,342 52,985 54,461 
STUDEBAKER ..... 1,912 Closed 2,198 4,110 85,566+ 33,485 
HUDSON ........... 2,376 2,614} Closed 3,620 51,398 50,169 
PACKARD .......... 7153 7126 102 1,401 44,782 18,433 
CROSLEY .......... 72 N.A. 85 179 N.A. 821 
MISCELLANEOUS 8,226+ 275,977F 
Total Cars, U. S.... 56,229 37,488; 53,439 132,187 3,688,7247 993,509 
Note: 1941 figures include cars and trucks, U. S. and Canada. 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Total Jan. 1 
Ended August to 
Aug. 17 Aug. 10 to Date Aug. 17 
1946 1946* 1946* 1946* 
CHEVROLET .............. 7,680 6,491 16,501 125,105 
ES ee er 5,518 5,405 13,706 94,598 
RD nti g oe 4 b-ns' 60500 0d 3,058 3,671 7,675 717,638 
INTERNATIONAL 2,086 2,982 6,258 
neo :4 5 5 dav. 9-00 60 1,768 1,723 4,195 41,492 
STUDEBAKER ............ 1,098 1,294 2,520 25,447 
RRR bo RS eee 955 972 2,541 138,343 
ES ad ic Gd Wetidin'd a « v.06 oleae 408 481 1,006 8,964 
nth sea ns.62ab eeaee 171 $21 596 6,007 
CC SS ore ee Closed Closed Closed 5,023 
EE So 5.e bc 60 cerebces Closed Closed Closed 4,336 
Re Oe 138 141 330 3,913 
IE © Senseo 54K b4-h'a <0 oc 73 Closed 106 1,952 
MISCELLANEOUS ......... 624 137 1,592 15,042 
Total Trucks, U. S. ....... 23,517 24,218 57,026 489,408 
Total Cars, Trucks, U. S. .. 79,746 77,657 189,337 1,482,086 
» Total Cars, Trucks, Canada 3,227 2,782 6,954 718,732 
Grand Total, Cars and 
Trucks, U. S. and Canada. .82,973 80,489 196,291 1,560,818 


*Revised. tIncludes trucks. N.A.—Not available. Miscellaneous includes 
Autocar, Divco, Marmon H., Brockway, Four-Wheel Drive, Sterling, etc. 
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Up Slightly; 
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totals, according to Automotive 
News figures. 

Held to only four days of as- 
sembly by supply shortages, Gen- 
eral Motors plants in Canada were 
closed down Thursday for an “in- 
definite” period. 


Chrysler plants across the bor- 
der remained strike-bound. 

Meanwhile, officials of Ford Mo- 
tor Co. of Canada, Ltd., reported 
that assemblies there would likely 
continue through the rest of the 
month, in spite of earlier fears 
that it would be necessary to close 
down the plants last week. 

Only 132,137 passenger cars 
have been produced thus far in 
August. At the end of last week, 
it was more clear than before 
that the U. S. auto industry 
would not achieve its earlier pro- 
duction forecast of 325,000 pas- 
senger cars this month. 

They were still hoping, but last 
week the auto makers could see 
only a little change in the pro- 
longed supplier crisis. And last 
week, they were confronted with 
another problem—a manpower 
shortage, in spite of a reported 
3,600,000 potential workers now un- 
employed. 

At one plant in the Detroit area 
where about 8,500 workers are em- 
ployed, it was learned by AvuToMmo- 
tive News that employe separa- 
tions are averaging 400 daily. It 
was said that most separations in- 
volve employes who claim dissat- 
isfaction with “working conditions” 
and take-home pay. 

Most plants are having a dif- 
ficult time employes 
with a steady 40-hour week 
while supply shortages continue 
to keep schedules on an hour- 
to-hour basis. Also, most plants 
are plagued by an 


rate of absenteeism which plays 
havoc with production schedules 
when materials are available. 

It was added that more and 
more workers are reluctant to stay 
on “tough jobs,” when they have 
the alternative of drawing an un- 
taxed unemployment compensation 
check weekly. 

Of all passenger car production 
last week, GM plants in the U. S. 
accounted for an estimated 21,705, 
compared with 21,113 the previ- 
ous week. The rise was slight but 
notable as GM was still confronted 
with 72 supplier strikes. 


Chrysler production, like that of 
other makers, was hampered by 
a continued shortage of cushion 
springs. However, with an esti- 
mated output of 15,602 passenger 
cars last week, Chrysler also im- 
proved on a revised record of 15,- 
318 the week before. 

Ford production continued at 
the same pace as in the past few 
weeks. Ford accounted for an 
estimated output of 12,449 pas- 
senger cars last week, compared 
with 12,465 the week previous, 
according to Automotive News 
tabulations. 

Total U. S. truck production in- 
dicated that supplier strikes are 
beginning to take a toll. Only 23,- 
517 trucks were made in the U. S. 
last week, after 24,218 had been 
accounted for the week before. 

Although the immediate produc- 
tion picture was dark as ever, 
there were a few bright gleams 
in the distance. 

It was learned from reliable in- 
dustry sources that, in spite of 
existing supply shortages and bar- 
ring any further labor strife, the 
auto industry still hopes to pro- 
duce a total of 2,250,000 passenger 
cars for 1946, 


ADVERTISE 
Your Sales Story In 


TAXI WEEKLY 


The oldest publication of its kind—and 
read by more fleet operators and inde- 
pendent owners than all other taxicab 
papers combined. All types of merchan- 


dise (interior and exterior) for taxicab 


operation are purchased dally by TAX! 
WEEKLY readers. Send for rate card. 


1819 Broadway, New York 23, N. Y. 





MARVILLE 
TRAILERS 


Distributorships 
Available 


Write Department 8A3 
for 
Catalog 


MARVILLE DWYER, INC. 
18385 North Eastern Avenue 
LOS ANGELES 32, CALIFORNIA 


A Brand New 
Profit Source 
for Truck Dealers 


Sesras 


OLNEY TRUCK HITCH 





Truck 


The new Olney Dual-Purpose 
Hitch fills the long-standing need for 


an expertly designed, ready-to-install 
pulling connection. Essential equip- 
ment for which truck owners know the 
constantly recurring usefulness, this 
double-duty item further enhances truck 
serviceability by providing effective re- 
inforcement against spreading under 
buffeting, straining forces of loading 
and hauling. Complete details in your 
July 15 copy of Automotive News, page 
30, or write. 


Dealers: Write now for territory 
and dealership propositions. 


Olney Products Co. 


111 E. Indianola Ave. Youngstown, 0. 








Quick and Easy 
Divider Adjustment 
No bothersome 
bolts, screws or 
clips are needed 
to adjust the 
Dividers in this 
new all-metal 
parts bin. A sim- 
ple “squeeze ac- 
tion” does it— 
holds them tight 
and rigid. 


These handy 
parts bins are 
made of 18- 
gauge steel— 
built for strength 
to withstand 
hard usage. 
Write for free folder showing vari- 
ous models. 


& 
Hope Metal Products, Inc. 
Dept. B 
1505 Rockwell Ave. 
Cleveland 14, Ohio 
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Percentage Uncertain . . . 
Action Due 


by Aug. 25 


On Handling Charges 


(Continued from Page 1) 


statisticians. Also James Foley, 

legal counselor of the branch and 
his aides. 

In any event, a decision will have 
to be made by OPA on or before 
Aug. 25, which date marks the ex- 
piration of the 30 days allowed the 
agency by law to consider such ac- 
tions. Hence, the answer may be 
expected in next Monday’s edition 
of AUTOMOTIVE NEws. 

Just what figure OPA will set is, 
of course, pure conjecture at this 
moment. It is the opinion of this 
correspondent that it will be less 
than the petitioned 5 percent. And 
again it may be a figure varying 
with car classes and prices. This 
latter may be an interim experi- 
mental action pending a further 
OPA survey of the situation. 

The 5 percent proposed by the 
committee, said a dealer spokes- 
man, is a figure credited to OPA 
price executives as the normal 
prewar handling charge. 

That, said an OPA spokesman, 
was an average figure. 

Today the agency is considering 
accusations that in peacetime some 
dealers took all the traffic would 
bear; that there was little or no 
uniformity or stability among deal- 
ers with respect to handling 
charges; that charges varied even 
among dealers in the same makes 
of cars, and often that little or 
nothing was done for the customer 
who paid his money, particularly 
where all charges outside the ad- 


RUBBER 
CEMENT 


LATEX CEMENT 


for 
e DOOR PANELS 
e WEATHER STRIPPING 
e COMBINING 
e IMPREGNATING 
UBB 
New York 60, N. Y. 


Detroit Representative 
A. G. ENGLEHARDT 
Grosse Pointe, Mich. 





Books are news in Dallas and inThe 
Times Herald. Edited by a leading 
Texas literary figure, John William 
Rogers, the pages of intelligent, 
comprehensive Book News are used 
as a reading and buying guide by 
Times Herald readers. The Times 
Herald has more readers in Dallas 
than any other newspaper. 





Represented by 


THE BRANHAM COMPANY 





vertised list price of the car were 
“lumped.” 

At the same time the OPA men 
know that there were many deal- 
ers who did properly prepare and 
condition their customer’s new car 
and who charged far less than the 
average 5 percent. 

They, it is pointed out, are the 
members of the trade upon 
whom will be placed the greatest 
reliance to produce a set han- 
dling charge that will be fair 
and equitable to dealer, customer 
and OPA alike. 

Irrespective of demands and 
pressure from whatever source, 

OPA is proceeding to the job with 
a desire to find a just and happy 
solution to its problem. The men 
at the task have before them a 
wide array of facts and figures 
supplied by both manufacturer and 
dealer. 


Irrespective of demands and 
pressure from whatever source, 
OPA is proceeding to the job with 
a desire to find a just and happy 
solution to its problem. The men 
at the task have before them a 
wide array of facts and figures 
supplied by both manufacturer and 
dealer. 

Irrespective of who says what 
about prewar handling charges, the 
responsibility of determining what 
they were and should be is strictly 
up to the OPA administrator. Con- 
gress, it was pointed out, attended 
to that and the OPA intends to fol- 
low the Congressional mandate. 

In proposing the flat, uniform 5 

percent charge, the dealer ad- 
visory committee, it was said, 
offered the figure as one it be- 
lieved would be found fair to 
both the trade and the public. 

One OPA official told this cor- 
respondent that “the agency would 
consider all presentations in the 
matter, would regard itself as not 
bound by either factory or retailer 
and would try to reach a fair and 
equitable decision before Aug. 25.” 


Another proposal of the advisory 
committee, it is understood, was 
that there be no further reductions 
in used car prices before Jan. 1. 
It was said that the OPA men ap- 
peared favorable to this. At the 
previous committee meeting, Price 
Executive Bruce Morris had in- 
formally suggested quarterly re- 
ductions henceforward. Following 
this plan, an additional 4 percent 
reduction would become effective 
Oct. 1. This, it seems certain, one 
informant said, will be abandoned. 

Effective date of the new car 
prices also was clarified at the 
meeting. 

It was made clear that “all new 
1946 passenger cars delivered at 
retail beginning Aug. 12 may be 
billed at the new prices regard- 
less of when acquired by the 
dealer.” 

The new ceilings for the late 1945 


Transformation . . . 


OVERBROOK SALES, Inc. (Chrysler), 2001 N. Sixty-Third St., Philadelphia, prior 
to leasing by the dealership. 





THE OVERBROOK 




























and 1946 used cars were also pre- 
sented at the meeting and found 
generally acceptable, it was said. 


Trailer Prices 
Hiked 8.6 Pct. 
At Plant Level 


WASHINGTON. — Manufactur- 
ers’ ceiling prices for truck trail- 
ers have been increased 8.6 per: 
cent, effective Aug. 17, OPA an: 
nounced. 


Resellers may pass along the in~ 
crease to consumers by raising; 
their retail prices the same per: 
centage amounts as their invoicec| 
costs are advanced, it was stated 
Manufacturers will adjust their re- 
sale list prices to reflect this in- 
crease on list price items. 

The increase for manufacturers 
is necessary, OPA said, to enable 
the industry to earn its 1936-39 
average return on net worth. It 
is based upon data supplied by 
trailer manufacturers who made 
57 percent of the total trailers sold 
during the 1939-41 period. 

Because it is a single line and 
normal operating industry with 
current production well in exces 
of 1941 levels, OPA standards re- 
quire that it should be able to 
equal its 1936-39 return on net: 
worth, the agency said. 

Resellers are permitted to pasi 
along the increase through a per- 
centage markup so that their 
prices will reflect total costs and 
the percentage discount or markup 
in effect for trailer resales on 
March 31, 1946. 


Obituaries 


George E. Parke 

NIAGARA-ON-THE-LAKE, Ont.—George 
E. Parke, a pioneer in motor transporta- 
tion, died last week. He was past presi- 
dent of Canadian Automotive Transporta- 
tion Assn. and Automotive Transport Assn. 
of Ontario and a former vice-president and 
general manager of the Toronto-St. Cath- 
erines Transport, Ltd. 


* * * 


Edward R. Lester 
SACRAMENTO, Calif.—Edward R. Les- 
ter, owner of the Sacramento dealership 
bearing his name, died here Aug. 6. 
* + 7 


Fred Huyck 

CHICAGO.—Fred Huyck, 57, one-time 
world’s champion motorcycle racer and at 
the time of his death a member of the 
firm of Fred Huyck and Robert Crist, 
Inc., house trailer dealer in Chicago, died 
Aug. 7 from a heart attack while playing 
golf. He and Crist formerly were Nash 
dealers. 





Ralph Hartzell 

DEARBORN.—Ralph Hartzell, owner of 
Hartzell Used Car Sales here, was killed 
Aug. 11 when the plane which he had 
chartered for St. Louis crashed at Effing- 
ham, Ill. Witnesses said the pilot tried 
to make a crash landing after the motor 
failed, but a wing clipped a tree and the 
crash followed. 

* * * 


Jd. D. A. Sauve 

MONTREAL.—J. D. A. Sauve, 64, presi- 
dent of Modern Motor Sales Ltd., Mon- 
treal, and a noted industrialist, died Aug. 
12 in Western General hospital. He is 
survived by a sister and by a nephew, 
Russell Newell, the latter assistant secre- 
tary-treasurer of Modern Motor Sales, Ltd. 


* * * 


Joseph A. Hamlin 
UTICA, N. Y.—Joseph A. Hamlin, 75, 
who organized Hamlin Motor Car Co. here 
and conducted it for many years, died 
recently after a long illness. 


DEALERSHIP after completion of the modernization program. 





Models. 
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likely that it will be 1948 before 
all makers get around to the .pre- 
war custom of introducing new 
cars at about the same time. By 
that time, if not before, the mar- 
ket will probably need plenty of 
sales stimulus. 

In the cards at present are pe- 


Still Signing Up 





Axe you looking for a profitable line 
you can sell for immediate delivery? 
Thousands of automobile, trailer 
and farm implement dealers are now 
getting extra income by selling the 
popular American Bantam all-purpose 
UTILITY TRAILER. Every dealer can 
find hundreds of good prospects. 
Anyone who operates a light pick-up 
truck or any other utility vehicle saves 
trips by putting an extra load in the 
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bam UTILITY TRAILERS 


riodic introductions of 1947 (or 1948 
late in year) models beginning with 
next spring and stretching through 
the fall and early winter. If every- 
thing goes well, the Ford and 
Chevrolet light cars, along with 
similar jobs by other makers, will 
probably make their bow late in 
1947. 


What do you want to buy, sell or 
trade? See Classified Want Ads, in- 
side back cover this issue. 









trailer. Salesmen, farmers, business men 
and others who use a car for carrying 
samples or bulky, heavy equipment of 
any kind will find the American Bantam 
UTILITY TRAILER indispensable as 
a time and labor saver. 

Excellent territories are still avail- 
able to qualified dealers. Write 
American Bantam Car Co., UTILITY 
TRAILER Division, Butler, Pa., for 
further information. 








The American Bantam 


The American Ban- 


tam all-purpose UTILITY TRAILER, 
UTILITY TRAILER standard model. Tarpaue 
is also available as a _—ilin and side racks in large 
chassis, without body illustration are extra 


or fenders. equipment. 








AMERICAN BANTAM CAR COMPANY, BUTLER, PA., U.S.A, 
Manufacturers of SUPERCARGO Truck Trailers » Cable Address: BANTAMCAR 





BACK OF TODAY'S successFuL 


LUBRICATION DEPT. 





IS SERVICE 


COMPRESSORS 
HYDRAULIC LIFTS 


THE UNITED STATES 
AIR COMPRESSOR CO. 


“7 
BACK OF SERVICE IS.. 
MODERN U. S. EQUIPMENT 





There is a U. S, Air Compressor, 
lift and lube unit to fit the needs 
of every car dealer — from the 
largest to the smallest. This equip- 


ment was created, designed and 
engineered by men who have de- 
voted over a quarter of a century 
to the automotive equipment field. 
Send for free catalogs on complete line. 
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State Safety Drives 


Twenty-eight States Back Truman Plan; 
Additional Fall Sessions Set 


WASHINGTON.—Impetus placed | they were 19 percent less this year 


behind highway safety efforts by | than in 1941. 


the president’s highway safety 
that 28 states plan or have held 
statewide safety conferences, Au- 
tomotive Safety Foundation said | 
last week. 

For the second consecutive 
month, according to ASF, fatali- 
ties from traffic accidents were 
considerably below the 1941 figure. 
Although fatalities in June were 
27 percent higher than in 1945, 


IMPROVED AUTOMATIC 


Only 60 sec. to attach. 
Easy to carry, weighs 
only 23 pounds. Order 
from your jobber or 


Se AC ee 


BATTLE CREEK 3, MICHIGAN 





Maximum Commissions 
to Producers 


Specialists in 
Automobile 
Finance 


Insurance 
For Finance Companies and 
Dealers Financing Their Own 
Time-Sales 
Write for Full Particulars 


RESOLUTE FIRE 


INSURANCE CO. 
A New Engiand Stock Company 
Organized in 1926 
$50 MAIN ST. 
HARTFORD 4, CONN. 


were 


The New Improved 
Wayne Tow Bar 


The Only All-Steel Cast Bar 


(1) Impreved jaw to fit 98% of cars. 
(2) Only one wrench needed. 

(3) Zerk lubricated universal joint. 

(4) Weight only 20 Ibs. 


Only $17.50 


(F.0.B. Factory) 


Wayne Tool Company 
ROCHELLE, ILLINOIS 





The first six months’ traffic fa- 
conference is evidenced by the fact | talities were 40 percent over 1945 


and 8 percent less than in 1941. 

To hold the accident rate be- 
low the 1941 total, said the ASF 
report, continuous concentrated 
effort on the part of states and 
cities is essential sinee the high 
accident months are yet to come. 
In the last six months of 1941, 
nearly 23,000 were killed in traf- 
fic accidents as compared to 17,- 
000 in the first six months of 
that year. 

State conferences called by gov- 
ernors are developing sound offi- 
cial programs designed to improve 
the efficiency of highway transpor- 
tation. At the same time, the con- 
ferences are developing public sup- 
port for the state and local prob- 
lems, according to the ASF. 

The recent Governor’s Highway 
Safety Conference in Indiana con- 
stituted an excellent follow-up on 
the recommendations of the presi- 
dent’s conference, it was pointed 
out. Some 300 officials and key 
citizens were inspired with the ef- 
fective one-day program conduct- 
ed under the direction of Paul G. 
Hoffman. 

Statewide conferences have al- 
ready been held in Virginia, Cali- 
fornia, Ohio, Alabama, Montana, 
Indiana, South Carolina and 
Colorado. Conferences are sched- 
uled as follows: 

Pennsylvania, Aug. 19; Minne- 
sota, Aug. 23; Iowa, late August; 

Utah, Sept. 4; Nebraska, early Sep- 
tember; Michigan, Sept. 17; Flor- 
ida, late September; South Dako- 
ta, September; Oklahoma, October. 

Arizona, November; Illinois, Sep- 
tember-October; Oregon, fall; New 

Jersey, September-October. 


Good Boys 
GI Workers Praised 


By Tucson Dealers 


TUCSON, Ariz.—Veterans hired 
in automotive repair firms here 
under the on-the-job training pro- 
gram are more conscientious and 
make a better effort to succeed 
than the average of new employes 
before the war, a survey disclosed. 

Spokesmen among various em- 
ployers said the veterans possess 
greater mental maturity and emo- 
tional stability. Baum & Adamson, 
currently training 12 veterans in 
such jobs as service station man- 
agers, tire men, retreaders, motor 
mechanics and brake specialists, 
especially enthusiastic in 
their praise. 

They said the starting wage, 
plus the subsistence from the gov- 
ernment, attracts high quality per- 
sonnel and that the vets are learn- 
ing a trade that guarantees a 
sound economic future. 


Moller Heads 
Pharis Sales 


NEWARK, O.—Ernest A. Moller 
has been appointed sales manager 
of Pharis Tire & Rubber, Newark, 
O., according to Hynes Pitner, vice- 
president in charge of sales. 

For the past 18 years Moller has 
been affiliated with Goodyear Tire 
& Rubber in sales work, most re- 
cently as manager of the cycle tire 
sales department. His tire selling 
experience began as field repre- 
sentative in the auto tire division 
in the Boston district in 1928. He 
is presently secretary of the Cycle 
Parts Accessories Assn. division of 
the Bicycle Institute of America. 


Matthews Promoted 


Appointment of A. B. Matthews 
as personnel and safety manager of 
Goodyear Tire & Rubber synthetic 
rubber division, embracing plants 
in Akron, Los Angeles and Houston. 
Was announced last week. Mat- 
thews was a newspaperman before 
entering personnel work. Soon after 
leaving Purdue University he was 
sports editor of the Lafayette, Ind., 
Journal, and during part of his ser- 
vice in World War I he edited the 
Army paper at Camp Jackson, S. C. 

Succeeding Matthews at Good- 
year Aircraft is Charles Jones. 





THE ATTRACTIVE and practical parts setup in the new facilities of Schierbrock 


Motors 
substantial and rapid growth. 


(Chrysler), Davenport, Ia. The firm’s parts wholesaling business is showing 





New Constitution Is Okayed 
By Brake Lining Makers 


NEW YORK.—A new constitu- 


Thomas L. Gatke, president of 


tion streamlining the Brake Lining | Gatke Corp.; treasurer, William H. 


Manufacturers Assn. to bring all of 
its resources behind the new pro- 
grams of safety education and 
standardization of friction materi- 
als has been ratified by the mem- 
bership, it is announced by Robert 
B. Davis, newly elected president 
and executive officer of the Ray- 
bestos division of Raybestos-Man- 
hattan, Inc. 

The election of Davis as first 
president under the new constitu- 
tion was described as a tribute to 
the association’s oldest active mem- 
ber. Davis is known throughout 
automotive circles as the “dean” of 
the brake lining industry. He served 
as president of the association just 
prior to World War II. 


Chosen for vice-president was 


FTC Booklet 


Covers Rules 


On Ring Sales 


WASHINGTON.—A 10-page 
booklet, “Trade Practice Rules for 
the Piston Ring Industry,” was is- 
sued last week by the Federal 
Trade Commission. The rules are 
divided into two groups. The first 
covers what are considered unfair 
methods of competition, unfair or 
deceptive acts or practices, or oth- 
er illegal practices prohibited un- 
der law administered by FTC. 

Under this classification are: 
Misbranding, false advertising, 
false and misleading price quota- 
tions, false invoicing, misuse of 
word “free,” commercial bribery, 
defamation of competitors or dis- 
paragement of their products; sell- 
ing below cost, discrimination, pro- 
hibited promotional or advertising 
allowances, purchases for schools, 
colleges, libraries, churches, hos- 
pitals, and charitable institutions 
not operated for profit. 

The second group discusses in- 
dependent price lists, maintenance 
of accurate records, shipping goods 
not requested, returning merchan- 
dise, and arbitration. FTC states 
that the rules were instituted on 
application from members of the 
industry. 


Tex. Title Fight 
Fails to Develop 


AUSTIN, Tex.—Texas used-car 
dealers who had objected to the 
state’s refusal to accept 1946 Lou- 
isiana registration of a car as 
proof of legal ownership failed to 
present their expected opposition 
at a state highway department 
meeting on the certificate of title 
law for automobiles. 


Texas requires that receipts of 
registration of the current and 
past year in case of one owner or 
a legitimate bill of sale in case of 
transfer of ownership be presented 
when applying for a title. 





Kettering to Address 


Milwaukee Engineers 

MILWAUKEE.—At the dedica- 
tion of the new quarters of the 
Engineers Society of Milwaukee 
on Sept. 21, Dr. Charles F. Ket- 
tering, vice-president of General 
Motors in charge of research, is to 
be the principal speaker at Mil- 
waukee’s auditorium. 


Dunn, comptroller of Raybestos- 
Manhattan, Inc.; executive vice- 
president, T. E. Allen, formerly of 
the American Automobile Assn., 
and secretary, 
for many years in the association 
headquarters. 


Elected directors in addition to 
Davis and Gatke were: Frederick 
E. Schluter, president of Thermoid 
Co.; Leslie M. Cassidy, vice-presi- 
dent of sales of Johns-Manville 
Corp.;William A. Blume, president 
of American Brakeblok division of 
American Brake Shoe Co.; Donald 
H. Spicer, president of World Bes- 
tos Corp., and Vincent A. Spina, 
treasurer of Scandinavia Belting 
Co. 

The principal effectiveness of the 
new constitution is in the execu- 
tive powers given the board of di- 
rectors for the direction of many 
improvements within the industry, 
including standardization of brake 
lining sizes, according to Davis. 

“It also permits the association 
to take active part in scientific re- 
search developing greater improve- 
ments for the use of the automotive 
industry,” Davis added. “The presi- 
dent now appoints committees from 
the membership and delegates to 
each the necessary power to carry 
on such widespread activities as 
those covering all specifications of 
friction materials that are pro- 
duced by the companies within the 
association.” 


Harriet Duschek, | 


$5 Million Worth 
Of Accessories 


Ordered at Show 


CHICAGO.—Orders in excess of 
$5 million were taken here last 
week at the tenth annual show 
sponsored by the Automobile Ac- 
cessories Assn., it was estimated by 
Garland Ames, executive secretary 
and show manager. 

Registration of jobbers, dealers, 

chain store operators, mail order 
firms and manufacturers’ repre- 
sentatives totaled 7,706, Ames re- 
ported. Displays by 211 manufac- 
turers filled the Hotel Stevens Ex- 
hibition hall to capacity, with extra 
| space required. 
The show was the first postwar 
|automotive exhibit to display ac- 
|tual merchandise. It resulted in 
|most manufacturers hanging up 
the “sold out” sign during the 
four-day event ending Thursday. 

Al companies were able to prom- 
ise immediate or fairly early deliv- 
eries on some items, but not on 
their complete lines or at the rate 
| desired by buyers. The firms were 
forced to resort to allocation plans. 


Manufacturers maintained head- 
quarters in their hotel suites and 
held “open house” throughout the 
run of the show. The grand ball- 
|room was utilized each evening by 
various companies, which gave 
dinners for customers. 


GE Institute 
Reopens in Sept. 


CLEVELAND.—Formal reopen- 
ing of the General Electric Light- 
ing Institute at Nela Park, Cleve- 
land, has been set for the week 
of Sept. 9. Elaborate rededication 
|ceremonies are planned. 

The institute has been complete- 
ly rebuilt to serve both present 
and future needs of GE Lamp de- 
partment, according to company 
officials. The institute was closed 
during the war. 


3 New Field Agents 
Selected by Auto-Lite 


Three new territory representa- 
tives have been named to the Mer- 
chandising division of Electric 
Auto-Lite Co. 
|_ They are Devello L. Hugger and 
Donald W. Tuttle, central division, 
and Armand H. Cormier, Canadian 
division. 











NEW CHEVROLET PARTS 


50% DISCOUNT—ARMY SURPLUS 

Group Part 
No. No. Name Fits List 
0005 839048 Ft. Plate Gskt. 37-46 -10 
0209 603158 Ft. Cover Seal 37-46 .50 
0303 839304 Valve Spring 38-46 60% 20 
0309 837624 Valve Spring Cap 35-46 -06 
0311 838539 Valve Spring Seal 34-46 -03 
0310 838029 Valve Key 35-46 03. 
0333 839459 Rocker Arm 41-42 -70 
0333 839463 Rocker Arm 41-42 -70 
0333 8391464 Rocker Arm 41-42 -70 
0349 838246 Rocker Shaft Supt. 37-46 30 
0413 838336 Recker Supt. Stud. 34-46 -10 
0423 838337 Valve Cover Gskt. 37-46 -35 
0426 839613 Push Rod 41-42 H.D. -30 
0429 837385 Rocker Adj. Screw 34-46 -10 
0626 839103 Rod Bolt Nut -03 
0629 605474 Standard Piston 41-42 H.D. 2.75 
0643 607331 Non-Expander Ring Set for 

Block Assy. 41-42 H.D. 6.90 
0674 606535 Flywheel Dowel 40-46 -05 
0795 838711 Cluteh Fork 38-46 Trk. 1.85 
0885 609382 Clutch Disc 38-46 Trk. 5.85 
1657 839226 Sereen Cover Gskt. 40-46 -05 
1790 839173 Oil Dist. Gskt. 40-46 -05 
1790 839174 Oil Dist. Gskt. 40-46 -05 
2393 1869704 Condenser 33-40 45 
3277 838780 Manifold Nut 29-46 -05 
3281 837273 Manifold Sleeve 34-46 -05 
3704 344193 Muffler Strap Bolt 34-46 Trk. 15 
4309 590516 Shifter Shaft 31-46 Trk. -90 
4309 590517 Shifter Shaft 31-46 Trk. 90 
4309 590518 Shifter Shaft 31-46 Trk. -90 
4351 590941 Main Drive Gear 31-46 Trk. 6.75 
4356 591327 Drive Gr. Bry. Retainer 38-46 Trk. -90 
4421 590503 Reverse Counter Gear 31-46 Trk. 3.75 
4426 590505 Reverse Counter Spacer 31-46 Trk. -10 
4429 590333 Counter Shaft Key 31-46 Trk. -05 
4665 5300869 Ft. Wheel Cyl. Assy. 36-46 Trk. 3.25 
4678 477467 Cyl. Adj. Shaft 36-46 Trk. -10 
4630 476719 Brake Hose 36-46 1.35 
5822 599847 Rr. Wheel Seal 37-42 Trk. 1.25 
5528 370445 Side Gear 33-46 Trk. 3.45 
6855 263463 Sector Shaft Seal 39-46 Pass. -45 
6874 608840 Drag Link Kit 

Spacers, Spgs., Plugs, Seats 1.50 


NEW CHEVROLET ARMY 4x4 ASSEMBLIES 


Front End Assemblies 
Rear End Assemblies 
Transfer Assemblies 


Differential 3rd Member Assemblies 


List Net 
430.00 215.00 
225.00 112.50 
225.00 112.50 

85.00 42.50 


ROY HILL CHEVROLET CO. 


NINTH & LANCASTER 


DALLAS, TEXAS 


Phone Winfield 1161 


All prices FOB Dallas, Texas—Please Give Shipping Instructions 
Send Us Your Surplus Parts List 











ihe 


L) 
&} 


Oita tice 


a 
& 


> 2Om 


wT“ +  ) ee 


ae ea 


1971 


i i i 


- 


wwe "Ss 


. SWS Ft = 


‘Ss om 0 


Pp 


'_co 


“_s 


te 


-- / 





HELP WANTED 
SERVICE MANAGBR—Competent to han- 


die all phases and management of our 
service department. Must be well recom- 
mended and must be able to handle 15 
to 20 thousand dollars monthly labor 
sales. Located in the midwest. Salary 
open. Box 1344, c/o Automotive News, 
Detroit 26. 


SSD 
SERVICE FOREMAN AND SALESMAN. 
$100 per week for man with ability and 
experience to operate motor truck service 
shop in small western New York city. 
Applicants must be qualified in all phases 
of truck work and able to supervise me- 
chanics. None but capable, sober and 
reliable men with best references will be 
considered. All inquiries will be held 
strictly confidential. Box 1343, c/o Auto- | 
motive News, Detroit 26. ] 


SEGRETARY, MALE OR FEMALE, sin- | 
gle, by wholesale automotive parts store. | 
Competent, dependable, permanent. Age 
25 to 40, 5% day week. Start about 
September ist. Give full details in hand 
writing. Holt Motor Company, 1301 Har- 
mon, Minneapolis, Minnesota. 


ce SD 

WANTED: SHOP FOREMAN for distribu- 
tor Cadillac, Chevrolet. Will pay good 
salary and participation in net profits 
of service station. Working knowledge 
of Spanish essential. Write giving full 
particulars and photo. A. Planchart y 
Cia. Sucr., C. A., Apartado 1066, Ca- 
racas, Venezuela. 


CHEMIST—Automotive Products. Knowl- 
edge of sound dampening, adhesives, 
saturated felts preferable. Desirable that 
applicant be capable of supervising 
group of Automotive Products Chemists. 
Permanent position with long estab- 
lished, progressive company. Excellent 
opportunities for advancement for right 
man. Location, Metropolitan New York 
area. Send resumes to Box 1341, c/o 
Automotive News, Detroit 26. 


SERVICE MANAGER—Must be _ experi- 
enced. Salary and commission. Write 
your own ticket. Vacation with pay. 
Best working conditions. New and mod- 
ern equipped shop. Have Buick agency. 
Located in West Central Illinois. Pool 
Motor Company, 331 N. Main Street, 
Jacksonville, Illinois. 








WANTED 





We need a man that can lay out, 
planagraph and install or convert an 
automobile dealer's complete Parts 
Bin System. The man we want must 
be able to make the initial survey 
and follow through with all the 
steps necessary for the preparation 
of detailed planagraphs and super- 
vise the installation if desired. 


PRODUCT 


We are distributors for one of the 
country’s largest, best known and 
most highly regarded bin and equip- 
ment manufacturers. 


TERRITORY 


Maryland, District of Columbia, and 
Virginia. 


SALARY 


We are willing to enter into a sal- 
ary and percentage arrangement and 
will guarantee $100 per week. 
Address reply te Box 1349, 
Automotive News, Detroit 26. 


c/o 
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“CANT YOU MAKE IT FOR SPEEDING INSTEADP_WERE 
TRYING TO BUILD UP ITS CONFIDENCE AGAIN TOO!” 








HELP WANTED 





AUTOMOBILE MANUFACTURER wants 
accountant to install accounting system 
with retail automobile dealers. Must be 
well qualified and familiar with book- 
keeping procedures. Automotive experi- 
ence preferred. Age 25-38. Box 1351, c/o 
Automotive News, Detroit 26. 


POSITION WANTED 


SS 
EXPERT IN FIELD SERVICE and han- 


dling of service complaints looking for 
opportunity where 25 years experience 
in this work can be capitalized. Ex- 
perience includes setting up service sta- 
tions with equipment lines, retail and 
jobber sales and four years of motor 
pool supervision in Army Ordnance. Not 
adverse to traveling. Like equipment 
sales and installation. Box 1339, c/o 
Automotive News, Detroit 26. 


AUTOMOTIVE SERVICE MANAGER— 
Thoroughly experienced with Cadillac, 
Oldsmobile, Packard parts and service 
department operations. Wishes connec- 
tion with distributor or large dealer. 
Honest, aggressive and capable with 16 
years automotive background, 8 years 
service management. Can furnish A-1 
references. 38 years of age, married. 
Box 1350, c/o Automotive News, De- 
troit 26. 


nS UE EEE EEE 


PONTIAC PARTS 


One of the largest stocks in New England. 
Here is a list of hard to get parts on which we can give you immediate shipment. 


Universals 
Complete sets 1937-1942 


Front Shock Absorbers 


1947 A, B, C, D Fits ’37-’42 
Also Rear Shocks ’37-'42 


Front End 


°39-'42 Lower Control Arms 
°37-'42 Upper Pin Packages 
°37-'42 Spindles 


°37-"42 Ft. Coll Springs 
*37-"42 King Pin Sets 
°37-'42 Tie Rod Ends 


°33-'36 Radius Arms. 


Engine Parts 


1936-42-6 Inserts 

1936-42-8 Inserts 

1936-42 Main Bearings 

1933-42 Gasket Head, Manifold, Case, etc. 


Main Bearing Oil Seals °33-'42 
Exhaust Valves ’35-'42-6 
Intake Valves ’35-'42-8 
Timing Chains *33-"42-6 


Sprockets ’33-’42 


Crankshafts 


6 and 8 Cyl. ’37-"42 
Motor Mounts °37-'42 


Clutches 


Complete Assemblies °39-'46 


Cooling System 


"35-'36 Water Pump Kits 
Complete Water Pumps °37-'46 


Radiators ’41-'46-6 
Water Tubes °36-'46 


Fuel Tanks °37-'46 


Hubs and Drums °37-'46 - 
Grilles °39-'46 


Brake Cables, Fronts and Rears, All Models 


Shells °38-’39 


Accessories 


Seat Covers, All Models 
Wheel Trim Rings 


Hein Werner Hydraulic Bumper Jacks 
Exhaust Extension 


Exhaust System 


Exhaust Manifolds 


Mufflers, Tail Pipes 


Exhaust Pipes 


Front Aprons °41-'42 
Rear Aprons '41-'42 
Headlamp Assem. '39-'42 
Rad. Supports '39-'46 
Hoods °39-'46 


Trans. Cases °39-'42 
Bell Housings ‘39-'42 
Tail Lamps °’35-'42 
Hood Supports ’39-'42 
Rear Deck Lids ’41-'46 


Dog Legs for Most Models 


Exceptionally large stock of front and rear fenders °37-'42. 
Thousands and thousands of cther parts too numerous to mention. 


WRITE US! We'll be glad to mail you our list of available parts weekly. 
25% Discount to All Dealers. 
All parts shipped same day as orders are received. 


“If Pontiac Makes It—We Have It” 
UNIVERSITY MOTOR SALES 


Pontiac Sales and Service 


1971 MASSACHUSETTS AVE. 





CAMBRIDGE, MASS. 


| 


DEALERSHIP FOR SALE 


ES 
DEALERSHIP, TOP TWO, 200 cars, in 
Central Calif., near Oakland. 12,000 feet, 
new building. Will net between $40,009 
and $50,000. Will require approx. $195,- 
000 including building. Box 1335, c/o 

Automotive News. Detroit 26. 
Re- 


100 CAR CONTRACT—Central Calif. 
liable make. New showroom and offices. 
Nice service dept. 75 ft. frontage on 
auto row. 4 yr. lease and option to buy. 
Fully staffed and equipped. Sale price, 
$50,000. Box 1337, c/o Automotive News, 
Detroit 26. 


NEW CAR DEALERSHIP 
setts on main route. 


in Massachu- 


station, showroom, service dept., 
shop, 50,000 square feet of extra land. 
Price $45,000. Box 1346, c/o Automo- 
tive News, Detroit 26. 


DEALERSHIP WANTED 





with 500 to 1,000 new car potential. 
Will purchase complete inventory. Will 
assume lease or buy building. Replies 
will be kept strictly confidential. Box 
1336, c/o Automotive News, Detroit 26. 


NEW LINES WANTED 


FORMER NAVAL OFFICER with many 


years experience selling wholesale trade, 
desires one or two major automotive 
lines for Michigan, Northern Ohio and 
Indiana. Personally acquainted with all 
automotive and aircraft jobbers and 
petroleum wholesalers. Interested in 
building for future rather than immedi- 
ate returns. Box 1347, c/o Automotive 
News, Detroit 26. 





NEW PRODUCTS WANTED 

A large manufacturer of automotive 
equipment with highest financial rating 
and national distribution desires to add 
new items to his line. The products should 
be suitable for sale as original equipment 
to car manufacturers and to automotive 
jobbers for retail distribution. Write full 
details with pictures or blueprints to Box 
1348, c/o Automotive News, 2666 Penob- 
scot Bidg., Detroit 26. 








USED CARS FOR SALE 








Automobiles Wholesale 
All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 
16220 Livernois 
University 27317 


Detroit 








USED CARS WANTED 


SEVEN PASSENGERS, limousines, 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


TRUCKS FOR SALE 


FOR SALE—2 Brockways, 1945 models, 6 
ton 6x6 army bridge construction trucks, 
extra long wheel base 1200x20 tires. 
Ideal for strip mines, crane mountings, 
oilfield work, 5000 miles. Price, $4250 
each. Shanfeld and Co., 1500 Converse 
Avenue, East St. Louis, Illinois. 

1940 rORD DUMP TRUCK in excellent 
shape. Northwest Nash Inc., Astoria, 
Oregon. 

1942 DIAMOND ‘ 4-ton,. 10-wheei 
truck, driven 10,000 miles, 
loaded. Cargo body, top bows and tar- 





i 








6x6 


paulin, large box extra parts. Power 
takeoff, front wench and cable. This 
truck is good as new. Dees Chevrolet 


Main S8t.. Biloxi, Miss. 

TRUCKS WANTED 

WANTED AT ONCE—New or used cab 
for 1941 Chevrolet 1% 


engine. Call or wire. 
Co., College Street, Maryville, Tenn. 


Co., 218 





TRUCKS WANTED 


WILL BUY OR SELL heavy duty Tan- 
dems, school buses, bodies, hoists, trail- 
ers. Contact National Truck Equipment 








Co., Waukesha, Wis. Phone 3363. 
TIRES WANTED 
WANTED—Five 650x16 white sidewall 


tires. Must be new. Will pay good price. 
Ethel Schmidt. Manlius, Ill. 


REAL ESTATE 
HOTEL SITE FOR SALE in Buckhead, 
nearest Atlanta Township Doraville, 
General Motors Plant by owner. Vaughn, 
Box 67, Northside Branch, Atlanta, Ga. 


BUSES WANTED 


WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CO., Lansing, 
Michigan. Phone 83814. 





BUSES WANTED 
Used school buses not older than 1937 
model. Good condition important. Any 
quantity. 


QUEEN CITY CHEVROLET COMPANY 
6th & Sycamore St. Cineinnati, 
Parkway 4880 


: 








NEW BUS CHASSIS WANTED 
purchase any number of new 


transaction. Those 
selling bus chassis to us NOW can de- 
pend upon continued future sales for 
years to come as we are one of the 
largest rs of bus chassis in the 
U.S.A. wire, or cali Superior 
Coach Sales Company, 2335 N. W. 12th 
Street, Phone 5-3538, Oklahoma City, 
Oklahoma, giving prices, f.o.b. chassis 
factory or other location. 











BUSES FOR SALE 


21-PASSENGER SCHOOL BUS BODY on 
1936 Ford chassis. In good condition. 
Zeder Motor Sales, Inc., Bay City, Mich- 
igan. Ph. 7581. 








SIX 75-100 PASSENGER BUS TRAILERS. 
Good tires. Nice interior. Can be recon- 
verted to auto transport trailers. White- 
head & Kale and Mechanical Handling. 
Single and tandem axle, $750 each. 
Fulton Auto Exchange, 190 Edgewood 
Ave., N. E., Atlanta, Ga. 


1942 PACKARD CLIPPER BUS—15 pas- 
senger body by Fitch Jones Coach Co. 
Built for U. S. Government, at less than 
low ceiling. Low mileage, excellent 
shape. Allison Motor Co., Eaton, Colo. 


USED SCHOOL BUSES—1942 GMC, series 
450, 60 passenger school bus. Excellent 
condition, ready for work. 1941 GMC, 
series, 48 passenger school bus, newly 
painted and reconditioned. Phone, write, 
or wire S & S Chevrolet Co., Thomp- 
sontown, Pa. Tel. 137R4. 


SHOP EQUIPMENT FOR SALE 


FOR SALE—Manbee wheel balancer, mod- 
el B-2, Serial 899, mileage 647, condition 
good, crated FOB Fayette, Ala., $125. 
Dobbs Motor Co., Fayette, Alabama. 


LINCOLN POWERIZED AIRLINE LU- 
BRIGUNS. Model 146 C. List Price $43. 
Our price $33. Guaranteed new merchan- 
dise. Blundell & Thompson, 2621-5 Gas- 
ton, Dallas, Texas. 


FOR SALE—One practically new Model C 
Lempco Brake Drum Lathe, fully equip- 
ped. General Truck & Equipment Co., 
2319 McRae S8t., Orlando, Fila. 








AUTO EQUIPMENT FOR SALE 


Improved Automatic 
TOW PILOT—*17% 
Bumper to Bumper Tow Bar 


A Timely Accessory Adapter for 
Easy Hook-Up on 1946 and Over- 
size Box-Style or Fold-Over 
Type Bumper Cars. 

Per Set (2 Couplers)—$750 


Improved Model ONE-MAN 
RED ARROW TOW BAR 
Bumper to Bumper Universal 
“V”" Type (folding) with 
Controlled Steering Guide Cables 


1338, 


TOW BAR SALES CO. 


FACTORY DISTRIBUTORS 
TOW BARS—TRAILER HITCHES 
100 S. Citnton St. Chicago 6, Ill. 
ANDover 8888—DORchester 8373 
Order Today Immediate Delivery 
Write or Wire for FREE Literature 
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PARTS FOR SALE 
FENDER SKIRTS: 1942 Buick 51, not 
damaged, original chrome strips. Smith 


Motor Sales, 1933 8S. Calhoun, Ft. 
Wayne, Indiana. 
FOR SALE—Two hundred Dodge, Plym- 


outh and Dodge truck used motors. Col- 
lins Sweatt Motor Co., North Main at 
A 8t., Joplin, Mo. 


(senseless 
NEW SURPLUS PARTS FOR CHEVRO- 
LET. Many critical parts. Discounts 
from 40% to 55%. Send orders. Ask for 
list. FOB Pittsburgh COD. SPEEDWAY 
DISTRIBUTING CO., 5744 Baum Blvd., 
— 6, Pa. Telephone EMerson 


Sssenissesessestsntenteeneesis 

CHEVROLET PARTS shipped same day. 
Large stock. Louis Chevrolet, Thomp- 
sonville, Connecticut. 


a tsesessnsssseenstsinesssees 

FOR SALE—2 CADILLAC 8-cyl. tank en- 
gines completely equipped with carbure- 
tors, starters, generators, fuel pumps, 
hydramatic transmissions, etc. These 
motors were used for test purposes and 
are in fine condition for many uses such 
as boats, power plants, etc. Ben Jerome 
Motor Sales Co., 280 South Saginaw 
Street, Pontiac 19, Michigan. 








New Jeep Engines 
FITS ALL WILLYS CARS 
Complete Assembly 


Starter, generator, coil, ignition 
carburetor and clutch plates. 


Packed in original boxes. 


$129 


F.0.B. Detroit 
Ship anywhere. 


E. M. Gregory 


9133 Gratiot Ave. Detroit 13, Mich. 
Phone—Geneva 2200 


system, 








ARMY TRUCK PARTS—Limited suppl 
Parts shipped anywhere in s. "eau 
foreign countries. Fulton Auto Exchange 
190 Edgewood Ave., N.E.. Atlanta, Ga. 


FOR SALE—NEW 1946 CH ‘ 
PARTS: Town sedan and paren 
and left door assemblies, front and rear 
seat assemblies. Coupes, deck lid assem- 
blies. Suburban Carryall, end gate as- 
semblies. % ton panel, right and left 
door assemblies. Sedan delivery, left and 
right and back door assemblies. Cooley 
Chevrolet Co., 158 Whalley Ave., New 
Haven, Conn. 7 


EE 
Four 1946 2-ton Chevrolet single speed 


rear axles. Complete with rings, 
helper springs, drums, wheal,” Seas 


cables, etc. 
$250.00 
Grand River Chevrolet Co. 


5100 Grand River Ave. Detroit 8, Mich. 








BRAND NEW 
Chevrolet Four Speed 
Transmissions 


LIST $65, YOUR COST $48.75 


Fit 1931 to 1946 model Chevrolet. 
Also several models GMC trucks, 
parts numbers 590957 and 591169. 


Order from 


Wilson County Motor Co. 


Lebanon, Tenn. 





PARTS WANTED 


*WANTED—1942_ CHEVROLET HOOD 
complete. Will pay good price. Gross- 
man Motors, 236 W. 54th St., N. Y¥. C. 


URGENT 1935 Pontiac 8 water pump, 
1937 Chevrolet Master 85 steering as- 
sembly. Stan McKinnon Motor Mart, 
Jackson, Miss. 


eee ensereepnsestaepeseusssesensansenstnsneennesnaiiemessasee 

WANTED—MODEL B Ford motor com- 
plete. Write Perkins Auto Sales Co. 
Brewer, Me. : 

peg eeermerteetemnemesanamaminnannaney cae 

WANTED—Radiator shell and center grille 
for 1940 Packard, model 110, 6 cylinder. 
Fenderville Collision Service, 228 E. Erie 
Street, Painesville, Ohio. 

WANTED, TWO NEW or good used ra- 
diators and radiator supports for 1942 
COE 1%-ton Ford only. Wilkinson 
Wrecking Co., Box 116, Ocala, Florida. 

ES 


WANTED 
Ten new Ford truck cabs and ten 


front end assemblies. Must be for 
1% ton. 


CHICAGO SURPLUS COMPANY 
4545 W. Madison Avenue 
Chicago, Illinois 
Mansfield 7772 


ee 
ACCESSORIES FOR SALE f 

eS 

ATTENTION, CAR DEALERS—aAuto Seat 

covers, custom-tailored in plastic, fibre, 


herringbone and sailcloth. Perfect Fit 
Cover Co., 1776 Broadway, New York. 





MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind 
ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St., 
Lynchburg, Virginia. 


HUDSON MOTOR, carburetor, transmis- 
sion, differential rebuilding. Extra 
prompt service. Strictly Hudson, nothing 
else. Wilsey Hudson Sales, Lima, Ohio. 











THE SMARTEST MEW CAR 
A DEALER EVER SOLD 


SMART OUTSIDE because exterior improvements, including unique new grille, new 
“Newport” fenders and new “wrap-around” bumper design, make Chrysler the 


most beautiful car you ever sold. 


SMART INSIDE because interior improvements, including new steering wheel, new 
and more beautiful instrument panels, make Chrysler the most comfortable, lux- 


urious, convenient car you ever sold. 


SMART IN OPERATION because mechanical improvements, including new 60% 
more efficient hydraulic braking, new smoother, faster Chrysler Hydraulically 
Operated Transmission and gyrol Fluid Drive, make Chrysler the safest, smooth- 


est, most exciting car you ever sold. 


SMART BUSINESS PROPOSITION because the car not only sells itself but helps 


sell Chrysler products for the years to come! 


WITH HYDRAULICALLY 
OPERATED TRANSMISSION 
AND gyrol FLUID DRIVE 





